
Capper’s influence on youth and agriculture still seen today
By Donna Sullivan, 

Editor
From publishing to pol-

itics, from 4-H to philan-
thropy, the influence of Ar-
thur Capper can be found 
throughout programs in 
the state of Kansas. This 
year, the Capper Founda-
tion celebrates its 100th 
anniversary, and its found-
er would have celebrated 
his 155th birthday in 2020.

Capper was born in 
Garnett on July 14, 1865 
and began his journalis-
tic career at the age of 14 
when he became a “print-
er’s devil” at the Garnett 
Journal. The term refers 
to a person, generally a 
young boy, who serves 
at or below the level of 
apprentice in a printing 
business. That foray into 
the world of print journal-
ism was the beginning of 
a long and storied career. 
With his high school diplo-
ma newly in hand, he be-
came a typesetter for the 
Topeka Daily Capital and 
began to work his way up 
the ladder until becoming 
an editor. He also served 
as a correspondent for the 
state legislature and U.S. 
Congress. In time, Cap-
per’s passion for print and 
desire to expand his hori-
zons led him to journey 
from the Sunflower State 
to the Big Apple, where 
he went to work for the 
New York Tribune. Then it 
was off to Washington D.C., 
where he worked as a con-
gressional correspondent.

When he returned to 
take up residence once 
again in his home state, 
Capper purchased two 
Topeka newspapers, the 
Mail and the Breeze. He re-
turned to a struggling Tope-

ka Daily Capital to become 
its editor and publisher 
and in 1901, purchased 
controlling interests in 
the paper. Ten years later, 
the Saturday Evening Post 
called the Capital under 
Capper’s leadership “one 
of the best and brightest 
dailies in the West.”

Capper first held public 
office when he was named 
a member and chairman 
of the Board of Regents 
of the Kansas State Agri-
cultural College, now Kan-
sas State University. He 
served in that role from 
1910-1913.

Politics was the next 

target Capper decided to 
aim for. He ran for gov-
ernor of Kansas in 1912 
and was narrowly defeat-
ed by Democrat George H. 
Hodges. It was the only 
election he would ever 
lose. Two years later he 
ran again and became the 
first native-born Kansan to 
be elected governor, serv-
ing two terms from 1915 to 
1919. He then served five 
terms as a U.S. senator 
from 1919 to 1949. While in 
the Senate he was chair of 
the agriculture and forest-
ry committees during the 
80th Congress and in 1922, 
co-sponsored the Cap-

per-Volstead Act, which 
exempted farm coopera-
tives from anti-trust laws, 
leading to a rush of agri-
cultural co-ops. When he 
opted not to run for a sixth 
term at the age of 83, he 
held the Kansas record for 
the longest-serving sena-
tor at thirty years in office.

In 1927 Capper pur-
chased WIBW, which was 
one of the first radio sta-
tions in Kansas.

Using his influence for 
the good of youth was a 
pillar of Capper’s life. He 
formed agricultural clubs 
to loan money to students 
to start small business. 
Those clubs were the 
forerunners of today’s 4-H 
program and Capper was 
later named to the 4-H 
Hall of Fame. 4-H is now 
the nation’s largest youth 
development organiza-
tion, serving nearly six 
million youth across the 
U.S. and 88,000 in Kansas.

Each year from 1908 to 
1951, Capper celebrated 
his birthday with a huge 
party called “Children’s 
Day,” complete with a car-
nival, pony rides, games, 
ice cream and refresh-
ments, all free to the pub-
lic.

In keeping with his 
concern for children, he 
established the Goodfel-
low’s Club Topeka, a group 
of men who gave candy 
and toys to youngsters 
on Christmas. The story 
is told of how, when the 
fear of diseases like polio 
rendered children unable 
to go outside to receive 
gifts, he created the Cap-
per Fund in his top desk 
drawer that would be used 
to pay for surgeries, phys-
ical services and equip-

ment. That simple act of 
generosity grew to become 
the Capper Foundation, a 
non-profit incorporated in 
1934 as The Capper Foun-
dation for Crippled Chil-
dren.

Capper’s publishing 
empire included two 
weekly, two daily and five 
state farm papers, and 
two national magazines. 
The Capper Weekly, now 
known as Capper’s Farmer, 
is owned by Ogden Pub-
lications and continues 
publishing.

When he died in 1951 at 
the age of 86, he left 25,000 
shares of Capper Publi-
cations stock to the Cap-
per Foundation, which 
allowed them to purchase 
land and build the campus 
at 3500 SW 10th in Topeka, 
offering services for chil-
dren with disabilities. It 
has since expanded to in-
clude all age groups with 

intellectual and develop-
mental disabilities. Now 
in its 100th year, it serves 
23 Kansas counties and 63 
cities across the state.

From the farm gate to 
the 4-H meeting, the ben-
efits of Arthur Capper’s in-
fluence on agriculture and 
youth continue to ripple 
through and benefit soci-
ety. 

Arthur Capper would have celebrated his 155th birth-
day this year, and the Capper Foundation marks its 
100th anniversary in 2020, as well.          Courtesy photo

Arthur Capper 
Points of Interest

Garnett, Kansas
Arthur Capper Memo-

rial, 5th and Cedar, site 
of his birth home.

Anderson County His-
torical Museum, 418 W. 
6th, houses Capper ar-
tifacts and personal be-
longings, including a top 
hat, letters and photos.

Topeka, Kansas
Capper Foundation, 

3500 SW 10th, displays a 
walking tour memorial-
izing his career and phil-
anthropic achievements.

Kansas State Capitol, 
300 SW 10th – second 
floor rotunda, displays a 
Pete Felton statue of Ar-
thur Capper and a Walk 
of Honor Plaque on the 
statehouse grounds.

Topeka Cemetery, 
1601 SE 10th, is Capper’s 
resting place, adjacent to 
his father-in-law Gover-
nor Samuel Crawford.

Downtown Tope-
ka Statue, 700 Block of 
South Kansas Avenue – 
west mid-block pavilion, 
celebrates the icon of 
publishing and Capper’s 
importance to Topeka’s 
history.

Upcoming celebrations 
include:

• Capper Legacy Cel-
ebration  — July 14, 2020

Join us at The Vine-
wood in Topeka, KS, for 
food and ice cream, as 
we celebrate the 155th 
birthday of our founder, 
Senator Arthur Capper, 
and our 100th year of 
continuing his mission to 
build abilities.

• 100th Anniversary 
Gala — November 7, 2020

In celebration of our 
100th year of service, 
this event will be held 
at the Ramada Hotel and 
Convention Center in To-
peka, KS, to raise funds 
for Capper Foundation’s 
program and service for 
children and adults with 
disabilities.

By Donna Sullivan, Editor
As the United States 

adjusts to the new normal 
brought on by the COVID-
19 pandemic, many are 
searching for bright spots 
in these troubling times. 
With the winter wheat crop 
breaking dormancy and 
producers working to get 
fields sprayed, prices are 
providing that much-need-
ed ray of hope. Recent fu-
tures prices were close to 
$5.00 per bushel for new 
crop contracts the middle 
of last week, and were ap-
proaching January highs.

According to Kansas 
Wheat CEO Justin Gil-
pin, the uptick in pric-
es was driven at first by 
the increase in domes-

tic demand as consum-
ers stocked up on bread 
and flour products. “Now 
that the initial surge of 
demand has passed after 
about a three-week flurry, 
we are seeing that local 
demand even back out as 
flour millers and bakers 
have gotten product in 
pipelines and back on the 
shelf,” he said.

With domestic supply 
and demand becoming 
more consistent and sta-
ble, Gilpin says attention 
in the wheat market is 
being turned to interna-
tional buyer interest and 
potential disruptions with 
government export quotas 
in the Black Sea region. 
He explained that Russia 

has instituted an export 
quota close to what was 
expected, but the fact they 
are making government 
decisions on exportable 
supplies is concerning. 
“What if they take it a step 
further?” he questioned. 
“So buyers are working to 
ensure they have wheat 
in their pipelines to deal 
with that potential uncer-
tainty.”

The National Ag Sta-
tistics Service weekly 
crop progress report for 
the week ending March 29 
provided additional good 
news, with Texas, Oklaho-
ma and Kansas achieving 
56%, 70% and 50% good 
to excellent ratings re-
spectively. Potentially 

dry conditions are always 
a concern and the crop 
will need favorable tem-
peratures and rainfall as 
it finishes out. For Kan-
sas, topsoil moisture sup-
plies rated 5 percent very 
short, 11 percent short, 69 
percent adequate and 15 
percent surplus. Subsoil 
moisture supplies rated 
5 percent very short, 11 
short, 72 percent adequate 
and 12 percent surplus. 
Gilpin said there are pock-
ets of very thin stands of 
wheat in southwest Kan-
sas as top soils are drying 
out.

The 6.8 million acres 
planted to winter wheat 
in Kansas this year is the 
lowest since 1909 and Gil-

pin points out that, com-
bined with Nebraska’s 
lowest wheat seedings 
on record, there is less 
room for error on produc-
tion shortfalls in the U.S. 
“So the market will watch 
this year’s crop prospects 
closely,” he said.

Another casualty of the 
social distancing mandate 
brought on by the corona-
virus is the Wheat Qual-
ity Council Hard Winter 
Wheat Tour, which usually 
takes place the first week 
of May prior to the USDA’s 
first crop production fore-
cast for Kansas. For the 
first time in five decades, 
the cars filled with wheat 
industry leaders will not 
traverse the state to report 

their findings on the con-
dition of this year’s wheat 
crop.

While the Prospective 
Plantings report helped 
bolster wheat prices and 
firmed up soybeans, the 
indication that U.S. farm-
ers intend to plant the 
most acres to corn in eight 
years put pressure on corn 
futures. The ethanol in-
dustry has also suffered, 
as the demand for fuel has 
decreased due to travel 
restrictions. According to 
a report in Reuters, falling 
gasoline prices and lower 
demand, some in the in-
dustry believe it’s only a 
matter of time before eth-
anol plants decide to cut 
rates or close altogether.

Wheat prices bright spot in coronavirus situation

COVID-19 isolation a time to update farm and ranch record keeping
By Glenn Selk, Oklahoma 
State University Emeritus 
Extension animal scientist

The current “COVID-
19” situation has tempo-
rarily changed a great deal 
about our daily lives. For 
many farm and ranch fam-
ilies it means that the son 
or daughter that had been 
going to high school or col-
lege is now at home and 

helping with the chores. 
Why not take advantage of 
the technology skills that 
these young people could 
bring to the operation?

They probably still 
have online classwork to 
complete. Plus you need 
their assistance watching 
cows or heifers at calv-
ing time, and with feeding 
and caring for all livestock 
on the ranch. In addition, 
that low spot on the south 
40 needs to have the fence 
repaired or replaced.

After all of that work is 
done, perhaps they could 
perform an especially im-
portant task of starting a 
new digitized record sys-
tem for the cattle opera-
tion. If the ranch already 
has an older computerized 
system in place, a modern-
ized update of the system 
may make it more “us-
er-friendly” and valuable.

A good place to start 
on record-keeping would 
be to study the National 
Beef Quality Assurance 
Manual Chapter 6. This 
document gives guidelines 
of key items to record on 
the vaccinations and treat-
ments that are given to 
cows, calves, or yearlings. 
The accurate, up-to-date 

health records can be of 
value to both you and your 
veterinarian in assessing 
the effectiveness of treat-
ments and disease protec-
tion. Plus these records 
can serve as aids in pro-
tecting your operation in 
the rare case that a vio-
lative residue is found in 
an animal that previously 
was in your control.

Health records are not 
the only items of informa-
tion that could be put to 
good use by having an eas-
ily updatable record sys-
tem. Production records 
have always been useful 
in selection and culling 
decisions. Current inven-
tory of cattle by pasture lo-
cation will be very useful 
in the aftermath of wild-
fires or tornadoes where 
fences are destroyed and 
cattle are scattered and 
mixed with others.

Working alongside that 
young, tech-savvy son or 
daughter as you develop 
a record-keeping system 
will make it easier for 
“old-timers” to under-
stand the record program 
that was developed. The 
young people will learn 
a little more about the 
ranch operation and you 

will learn a little about 
computer software. Who 

knows, you both may come 
away from this effort with 

more appreciation of each 
other’s skills.

G&G as a study tool
When Koy Nelson 

of Leonardville was 
instructed to find 
and circle the letter 
E in a newspaper, she 
found Grass & Grain 
beside her dad’s 
chair and set to work. 

With homeschool-
ing now the norm for 
students due to the 
coronavirus, parents 
are finding many cre-
ative ways to educate 
their children. 

Send us your ho-
meschooling pho-
tos, whether it’s the 
Three R’s (Reading, 
'Riting and 'Rith-
metic), or life skills 
you’re sharing with 
your kids. We’ll post 
them to our Face-
book page and some 
will be printed in the 
paper. Email photo 
to gandgeditor@ag-
press.com.

Remember, we’re 
all in this together, 
and together we’ll get 
through it.

Photo by Becky Nelson
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Well, I am the first victim of the 
COVID-19 crisis in my family, I was 
off my feet for almost two weeks. Okay, 
before you all get too worried, especially 
those who encountered me, I do not 
have the virus, but I was a victim of the 
crisis. No, my respiratory system is just 
fine, if you don’t count seasonal allergies. 
I had a refrigerator accident.

My daughter’s college year was a vic-
tim of the shutdown and we had to move 
her out of her college apartment. Not 
too much trouble; she did not have much 
furniture and had already moved a lot 
of her stuff home. Pretty much all that 
remained were a few pieces of furniture, 
a microwave and her college dorm refrig-
erator. The hardest part about the move 
was that she was on the second floor and 
the steps down were kind of rickety.

I decided that her refrigerator was the 
biggest item so we would bring it down 
first and fill in around it. Being the big, 
strong dad, I decided I would carry it 
down by myself. Carefully and slowly I 
made my way down the steps and soon 
I got to the bottom, upright and un-
scathed. I told everyone around that I 
had made it and the hard part was over. 
Then I took the next step.

I stepped out on the grass. It was wet 
from a rain that morning, and my foot 
slid back under me and down I went. 
Don’t worry, the refrigerator landed on 
top of me and did not suffer a single dent 
or scratch. I, on the other hand, sounded 
like a bowl of Rice Krispies on the way 
down with a lot of snaps, crackles and 
three loud pops. The pain was immedi-
ate and being no stranger to leg injuries, 
I know when to stay down.

Tatum and the nice lady who is the 
superintendent of the building imme-
diately rushed over and asked if I was 
okay. I told them I was not, and they 
got me a chair to sit on while I tried 
hard not to pass out. Tatum and the 
superintendent’s husband proceeded to 
carry everything down while the world 
spun around my head and got fuzzier and 
fuzzier. With the last load Tatum asked 
if I needed to go to the emergency room. 

“Not this one,” was my reply. “Just get 
me in the car.” With everything going 
on in the medical world I did not want to 
visit an emergency room two and a half 
hours from home.

The transition to the car was not 
good, but soon I had a handful of Advil 
and some food and life was tolerable... if 
I did not move. It was a long drive home. 
When we got there, I immediately made 
my way to bed, propped my foot up and 
stayed there for four days. I knew that 
there was no reason to go to the doctor 
until the swelling was down and I did not 
want to go anyway. After the four days 
passed I started to make my way around 
the house gingerly and then outside. 
After two weeks I am happy to report 
that I am somewhat mobile and can at 
least help a little with chores.

In the meantime, Tatum really took 
up the slack. Everyone else had jobs to go 
to, so she had to do the morning chores 
all by herself. She learned a lot of things 
in the weeks I was laid up. Mostly she 
learned how important classes were so 
that she could get a paying job and move 
away from home. I learned just how ca-
pable both of my kids were and just how 
humbling it is to find out that they can 
run things as well as I can.

I thank my lucky stars that the injury 
was just a bad sprain and that life is grad-
ually returning to normal, or as normal 
as it can be in this COVID-19-crazy 
reality we are in. It reminded me of how 
important my health is but also just how 
great and capable the rest of my family is. 
I think that is a realization most of us are 
coming to recently. Health is a precious 
thing and should never be taken lightly. 
That takes a backseat to reconnecting 
with our family and especially our kids.

I suspect as I continue to get better, 
I will get back into the busy springtime 
swing of things on the farm. Social dis-
tancing is not hard for those of us who 
farm and ranch in the spring. However, 
I will do so with a renewed and greater 
appreciation for the adults my kids have 
turned into. That and a slight limp.
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By Noah Ochsner, 
Kansas Farm Bureau
I will never forget the 

day this “all started” on 
March 11. Me and some 
of my fraternity brothers 
were making our way back 
to Kansas after spend-
ing spring break skiing 
in Colorado and visiting 
Utah. We were headed 
back early because, at 
that time, it was only a 
rumor that Kansas State 
University would be mov-
ing instruction to online 
only. That night we were 
in our hotel room when 
a Utah Jazz player tested 
positive for COVID-19 or 
the coronavirus. The NBA 
suspended the entire sea-
son. As avid sports fans 
who follow the NBA, we 
knew this was becoming 
an increasingly serious 
situation. Earlier that day 
the World Health Organi-
zation declared the virus 
a pandemic.

The next morning we 
woke up to K-State an-
nouncing classes would 
be online until further no-
tice. We sat in complete 

silence as we realized our 
lives were quickly being 
turned upside down. The 
seven-hour drive back to 
Kansas was largely silent. 
As more news rolled in, 
events around the nation 
were canceled, including 
the entire NCAA tourna-
ment. We arrived in Man-
hattan and parted ways. 
We didn’t know it then, 
but that was the last mo-
ment we would all have to-
gether possibly until Au-
gust. The next day, K-State 
announced the remainder 
of our semester would be 
conducted online. Our 
lives came to a complete 
stop.

All of this has been 
hard to take in for every-
one. No matter who you 
are, in some way you have 
been affected by this pan-
demic. Personally, it has 
been very hard. I thrive on 
working with others and 
being around people con-
stantly. That all changed 
in a matter of days.

Many of us have given 
up a lot. Graduations can-
celled or postponed, in-
tramural championships 
never to be played. Spend-
ing time with people we 
considered to be family, 
those memories you make 
in college, all stripped 
away in a matter of hours.

The hardest part for 
many of us is that we have 
no control over any of this. 
The feeling of helpless-
ness and complete loss is 
hitting college students 
around the country. But 
we all understand why. 
The best thing all of us 
can do is stay home to pro-
tect the ones we love. We 
understand that although 
we might not be at risk if 
we get this virus, we ab-
solutely  comprehend the 

threat it poses to many of 
our family members and 
those we love.

That’s helped me real-
ize this is so much bigger 
than any of the things I am 
losing over the next few 
months.

But, amidst all of this, 
we all have things to be 
thankful for. Every day I 
must remind myself that 
although this is insanely 
hard, everyone else is in 
the same boat. Yes, that 
boat at times seems like 
it is sinking and on fire si-
multaneously, but we are 
all a part of it.

These last few days 
have been trying moments 
and tough times for our 
state and nation. How 
we act now will forever 
go down in history. We 
should choose to work to-
gether, be there for our 
neighbors, and show the 
compassion and caring we 
Kansans are so proud of.

I have seen light in all 
of this that should give us 
all hope. People around 
the state are coming to-
gether to support each 
other when we need it 
most. Although we may 
not be able to give each 
other hugs, we can still 
show the compassion we 
have through one anoth-
er in various ways. That 
all starts by staying home, 
only buying what we need 
and supporting local busi-
nesses in any way we can 
while maintaining the 
health and safety of our 
communities.

My hope is when this 
pandemic ends — and it 
will end — we are all able 
to cherish the moments we 
have with the ones we care 
about the most. Because 
you never know when life 
as you know it might come 
to a screeching halt.

“Insight” is a weekly col-
umn published by Kansas 
Farm Bureau, the state’s 
largest farm organization 
whose mission is to strength-
en agriculture and the lives 
of Kansans through advoca-
cy, education and service.

Well, as I write this 
I am in week two of 
working from home due 
to the social distancing 
mandate brought on by 
the coronavirus. All in 
all, it’s going pretty well. 
I can honestly say that I 
have spent more time in 
my house than I have the 
entire time since we built 
it. Not going to the office 
every day has given me 
back that hour of driv-
ing time, so that’s nice. 
I’m diligent to make sure 
I give my employer all 
the time I’m being paid 
for, but still have time to 
tackle little projects. This 
week’s project has my 
family thinking I may 
have gone completely off 
my rocker because it is so 
uncharacteristic of me. I 
got three chickens.

Of course, there is a 
back story.

A couple of months 
ago, as I was driving 
down the driveway, I 
noticed this little shed-
like thing a ways off, 
out in the grass. It may 
have been there awhile, 
because I’m not exact-
ly known for my keen 
powers of observation 
– my husband once cut 
down a huge tree in our 
front yard and it took 
me three weeks to no-
tice. He shaved his mus-
tache off a few months 
ago and our 4-year-old 
granddaughter realized 
it before I did. Anyway, 

I came in the house and 
asked him what the heck 
he had dragged home 
now.

“It’s a chicken house,” 
he replied.

“Why in the world did 
you bring that home?” I 
demanded. I will admit 
to having little patience 
for the treasures he lo-
cates and rescues for re-
purposing.

“I don’t know,” he 
said. “I thought the 
grandkids might use it 
some day.”

I stomped off and 
slammed a few doors to 
illustrate my displeasure. 
I don’t think he noticed.

I can’t even really ex-
plain what happened a 
couple of weeks later. I 
wasn’t thinking about 
chickens or the little 
chicken house, but sud-
denly, these words just 
came out of my mouth. 
“You know, there’s a lit-
tle teeny part of me that 
would kind of like to 
have some chickens.”

My husband choked 
on his coffee and looked 
at me like he thought I’d 
either suffered a blow 
to the head or been kid-
napped by aliens who 
left an imposter in my 
place. He remained 
speechless for several 
seconds.

“Well,” I said. “You 
brought home that chick-
en house, and I’m going 
to be home for awhile. 

We might as well put it 
out by the garden and 
have our own fresh 
eggs.”

So, that Sunday af-
ternoon, we moved the 
chicken house over by 
the garden and I went 
and got three chickens 
from my niece, who has 
already gained a repu-
tation as a crazy chicken 
lady.

I can’t even begin to 
describe the extreme 
pleasure I get from tak-
ing care of those chickens 
and going out each day 
to find three beautiful 
brown eggs. When I’m 
feeling stressed, I go out 
and talk to them. Not 
lengthy conversations, 
mind you, I’m not crazy. 
Just a “Hello girls, how 
are you doing today?” 
They respond with 
soothing clucks, then I 
return to the house and 
get back to work.

In this stressful, crazy 
time we are experienc-
ing, I highly recommend 
a little chicken therapy if 
you can find it. You don’t 
have to get your own – 
you’re welcome to come 
talk to mine. Just be sure 
to keep your distance. I’ll 
give you a hearty, wel-
coming wave from at 
least six feet away.

Meat demand 
rising; supply 
chain is 
catching up

Current supplies of meat 
in retail cases are catch-
ing up as the supply chain 
works through significant 
increase in demand. Meat 
sales surged 77% the week 
of March 15 with ground 
beef as the biggest winner. 
Chuck and ribeyes also 
saw considerable growth, 
resulting in an extremely 
positive year-over-year per-
formance for beef.

Additionally, Derrell 
Peel, livestock marketing 
specialist with Oklahoma 
State University Exten-
sion, says that there will 
be no shortage of meat in 
the U.S., and production of 
beef, pork and poultry are 
projected at record levels 
in 2020. Specifically, beef 
production is projected to 
be 1.9% higher year-over-
year in 2020, totaling 27.7 
billion pounds.

Staying Afloat

FSIS to 
propose 
voluntary 
COOL label

USDA’s Food Safety and 
Inspection Service plans to 
propose a new rule that 
would create a voluntary 
country of origin label that 
could be used on beef prod-
ucts from livestock born, 
raised and slaughtered in 
the U.S. The agency said 
that a more accurate re-
flection of origin may focus 
on where the product is 
raised and slaughtered – 
not where it is born.
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Kansas food and ag industry continues to focus on essential functions
The Kansas Department 

of Agriculture continues 
to support the state’s food 
and agriculture indus-
try as it serves an essen-
tial role across the state. 
With the announcement 
that Gov. Laura Kelly had 
issued a statewide “stay 
home” order (Executive 
Order No. 20-16), it is im-
portant to emphasize that 
those food and agriculture 
businesses must keep a 
strong focus on their es-
sential functions and fol-
low safety protocols.

The Governor’s Kansas 
Essential Function Frame-
work, outlined in the exec-
utive order, clearly iden-
tifies food and agriculture 
businesses as essential 
functions that are exempt 
from the stay home order. 
KDA will continue to pro-
vide support and guidance 
to those businesses as 
needed, but urges all of 
those in the food and ag-
riculture industry to scru-

tinize their activities and 
staffing and limit them to 
those which are essential 
to the food supply chain, 
public health and safety, 
and protection of animal 
health and welfare.

The food and agricul-
ture industry truly serves 
an essential role in this 
statewide response, and 
all those who work within 
that industry are playing 
an important part in keep-
ing the state fed, healthy 
and safe. “Since Kansas is 
the fifth largest state in re-
gard to value of agricultur-
al production, our state’s 
role in the production of 
food, fuel and fiber re-
mains critical for consum-
ers everywhere,” said Sec-
retary of Agriculture Mike 
Beam. “KDA is grateful to 
these dedicated Kansans 
who are working every day 
throughout this crisis, and 
appreciates their commit-
ment.”

KDA reminds those 

food and agriculture busi-
nesses that while they con-
tinue to operate, they must 
— to the extent possible 
without significant dis-
ruption to essential func-
tions — use telework ca-
pabilities to avoid meeting 
in person. Any essential 
functions being performed 
on-site or in-person must 
— to the extent possible 
without significant dis-
ruption to essential func-
tions — follow appropriate 
safety protocols, including 
maintaining a six-foot dis-
tance between individuals 
and limiting gatherings 
to fewer than  ten peo-
ple. When not performing 
an essential function, or 
traveling to or from work 
to perform an essential 
function, individuals must 
adhere to the stay home 
order.

In addition, all food and 
agriculture businesses 
should continue to follow 
all Kansas Department of 

Health and Environment 
protocols to protect the 
health of their employ-
ees: regular handwashing; 
routine cleaning of all fre-
quently touched surfaces; 
adequate supplies of soap 
and water, hand sanitizer, 
cleaning wipes, and tis-
sues; promoting proper 
coughing and sneezing 
etiquette; and especially 
sending home any employ-
ee who is sick or who has 
been exposed to COVID-
19.

All of these efforts are 
critical to slowing the 
spread of the virus and 
limiting the impact on 
local healthcare workers 
and hospitals. Although 
many rural areas have not 
seen the effect of the virus 
thus far, the health care 
system in those rural areas 
has a more limited capac-
ity and could feel the im-
pact quickly if precautions 
are not taken now.

Information about the 

state’s response to this 
emergency event can be 
found the Kansas Depart-
ment of Health and En-
vironment’s COVID-19 Re-
source Center at www.kd-

heks.gov/coronavirus, and 
ag-related support and 
guidance can be found on 
the KDA website at www.
agriculture.ks.gov/corona-
virus.

USDA makes it easier to feed kids and those who 
need food during the COVID-19 national emergency

U.S. Secretary of Agri-
culture Sonny Perdue an-
nounced additional flexi-
bilities to make it easier 
for children, seniors, and 
individuals with disabili-
ties to get food during the 
COVID-19 national emer-
gency and remove admin-
istrative roadblocks for 
the dedicated local staff 
who serve them. These 
changes are in line with 
USDA’s commitment to 
keep Americans safe, se-
cure, and healthy during 
this national emergency 
and explore all options to 
keep kids fed during this 
unprecedented time.

“USDA is committed to 
maximizing our services 
and flexibilities to ensure 
children and others who 
need food can get it during 
this Coronavirus epidem-
ic,” said Perdue. “This 
is a challenging time for 
many Americans, but it 
is reassuring to see our 
government and fellow 
Americans stepping up to 
the challenges facing us to 
make sure kids and those 
facing hunger are fed.”

Background:
Under one of the newly 

announced waivers, USDA 
is giving states the option 
to allow parents or guard-
ians to take meals home to 
their children. Typically, 
children would need to be 
present to receive a meal 

through USDA’s child nu-
trition programs.

However, USDA rec-
ognizes that this may not 
be practical during the 
current COVID-19 out-
break. This flexibility is 
also available for states 
to assist seniors and in-
dividuals with disabilities 
served through the Child 
and Adult Care Food 
Program. Additional na-
tionwide flexibilities an-
nounced today include:

Allowing states to 
waive meal pattern re-
quirements, so local op-
erators can create meals 
with the foods they have 
available; and

Delaying administra-
tive deadlines associated 
with the Community Eli-
gibility Provision to ease 
burdens on schools that 
are currently closed due 
to COVID-19.

Since the outset of 
the COVID-19 outbreak, 
USDA has been working 
tirelessly with states and 
local authorities to ensure 
schools and other program 
operators are empowered 
to continue feeding chil-
dren. These flexibilities 
complement previous-
ly-announced nationwide 
actions that temporarily 
waive:

Meal times require-

ments to make meal pick-
up easier,

Requirements that 
meals be served in group 
settings to support social 
distancing, and

The requirement that 
after-school meals and 
snacks served through 
certain programs be ac-
companied by educational 
activities to minimize ex-
posure to the novel coro-
navirus.
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Mary Hedberg, Clifton: 
“May be served with Cool 
Whip or ice cream.”

MY LAZY DAY
COBBLER

2 sticks oleo
2 cups sugar
2 cups flour
2 teaspoons baking powder
1/2 teaspoon salt
1 cup milk
1 can cherry pie filling
1 can crushed pineapple

Melt oleo in a 9-by-13-
inch pan. Mix the sugar, 

flour, baking powder, 
salt and milk. Beat until 
smooth. Pour over melted 
oleo. Do not stir. Pour pie 
filling and pineapple over 
batter. Bake at 350 degrees 
for 45 minutes or until 
browned.

*****
Kellee George, Shawnee:

HAM PATTIES
3/4 pound ground ham
1/2 pound ground beef
1 1/2 teaspoons dry mustard
1 egg

1/2 cup bread crumbs
1/2 cup milk
2 tablespoons brown sugar
6 strips bacon

Mix all ingredients ex-
cept bacon and blend well. 
Shape mixture into 6 pat-
ties. Wrap bacon strips 
around patties and secure 
with toothpicks. Put on 
grill and cook on each side 
until done.

*****
Darlene Thomas, Del-

phos:
WHOOPIE PIES

1 box spice cake mix
1 1/2 cups apple butter
1/2 cup canola oil
2 eggs
8 ounces cream cheese
4 tablespoons butter
3 cups powdered sugar
2 tablespoons milk
1 teaspoon vanilla

Heat oven to 350 de-
grees. Line baking sheet 
with parchment paper. In 
a large bowl whisk spice 
cake mix, apple butter, 
oil and eggs. With an ice 
cream scoop or large ta-
blespoon, spoon batter into 
rounded heaps, about 2 to 
3 inches in diameter onto 
parchment paper. Space 
spooned batter 2 inches 
apart. Bake 14 minutes. Let 
cool. In another large bowl 
beat cream cheese, butter 
and powdered sugar until 
smooth. Add milk and va-
nilla; beat until blended. 
Frost flat sides of pie halves 
and place halves together. 
Refrigerate and store in 
sealed container.

*****
Rose Edwards, Stillwa-

ter, Oklahoma:
LEMON BREAD

1/2 cup oleo
1 cup sugar
2 eggs
Grated rind of 1 lemon
1 1/2 cups flour
1 teaspoon baking powder
Dash of salt
1/2 cup milk
1 cup chopped nuts
1/2 cup powdered sugar
Juice of 1 lemon

Cream oleo and sugar 
until light. Beat in eggs and 
rind of lemon. Sift flour, 
baking powder and salt. 
Add 1/3 at a time alternate-
ly with the milk to the egg 
and sugar mixture. Fold 
in nuts.  Pour into an oiled 
loaf pan 8-by-4-by-2-inch 
and bake at 350 degrees for 
45 minutes.  While hot and 
still in the pan put several 
holes in the bread with a 
toothpick and pour over the 
bread a mixture of 1/2 cup 
powdered sugar and juice 
of lemon. Leave in pan for 
10 minutes then remove to 
cool with glazed side up.

*****

Beth Scripter, Abilene, Shares Cherished 
Recipe To Win Grass & Grain Contest
Winner Beth Scripter, Abilene: “Here is a recipe in 

memory of Thelma Baldock. I miss seeing her recipes in 
the Grass & Grain. I got her recipe book out that I have and 
cherish. Here is a good one for a Coffee Cake.”

COFFEE CAKE (original recipe by Thelma Baldock)
3-ounce box instant vanilla pudding mix
1 box white or yellow cake mix
4 eggs
1 cup sour cream
1/2 cup salad oil
1 teaspoon vanilla
Topping:
1/2 cup brown sugar, packed
2 teaspoons cinnamon
1/2 cup chopped pecans

Mix pudding, cake mix, sour cream, eggs, oil and vanilla 
in a large bowl. In a small bowl mix the topping ingre-
dients. Grease and flour a tube pan. Pour about 1/4 cup 
of batter into pan then layer part of the topping mixture. 
Continue until all ingredients are used. End with topping. 
Bake at 350 degrees for 55-60 minutes. Serves 10-12.

*****

Before I even reached 
the bottom of J-Hill last 
night, I was greeted with 
the sight and smells of 
pastures burning. I al-
ready knew where it was 
coming from; my broth-
ers and dad were out 
doing one of the things 
they love to do ... allow-
ing the land a fresh start.

Growing up on Car-
lyon Road, I didn’t get 
it; the fire burned my 
lungs and I didn’t find 
the beauty that it held. 
I didn’t understand the 
symbolism that it could 
provide. Last night as I 
got closer to the top of 
the hill, the smoke got 
thicker and I couldn’t 
help but to smile. To be 
honest, life has been a 
little crazy right now, 
as I know it has been 
for most, but last night 
helped to put a little 
perspective back on life.

I continued down the 
road and around the cor-
ner to my parent’s house 
for an intense game of 
hide and seek and a long 
conversation about what 
time the girls thought 
they should be home 
by. After much deliber-
ation, they put on their 
shoes, loaded up and we 
headed out.

As I drove the quar-
ter mile between my 
parent’s house and my 
brother’s house, the girls 
could see the fire burn-
ing through the clear-

ing and if you have ever 
been in the vicinity of 
a two- or three-year-old, 
you know exactly what 
was about to be fired my 
way… “why?”

How do you explain 
such a thing to such a 
small human? They were 
quick to inform me that: 
“we don’t touch fire, it’s 
dangerous, but can we 
go see it?” I did what 
any good aunt would do; 
I took them for a little 
drive. We went down the 
road and around the cor-
ner to the entrance of 
the wheat field, giving 
them the perfect view of 
the fire gracefully roll-
ing down the hills. They 
begged and begged to get 
out and get a closer look, 
I neglected to honor that 
request.

They wanted to know 
why the boys were burn-
ing and why all of them 
were spread out while 
doing it.

I explained that by 
burning the yucky dead 
grass and trees they will 
go away and make room 
for something new and 
beautiful. I explained 
that if the boys were all 
together when burning 
they wouldn’t be able 
to stop the fire if it got 
out of hand on the other 
side; they had to divide 
and conquer.

While I hate to com-
pare COVID-19 to the 
burning of the pastures, 

it seems fitting. It has lit-
erally stripped us down 
to nothing but the essen-
tials and we are forced to 
start over from scratch. 
Ultimately when burn-
ing, you trust that the 
world will provide you 
with the right conditions 
for new grass and new 
life, but in the process 
things that once were, 
are now gone. COVID-19 
has been a big slap in the 
face as a reminder that 
we really can’t fix a big-
ger problem on our own, 
it takes everyone work-
ing together, from every 
corner imaginable; but 
together we can tackle 
any challenge.

I wish I had a time-
line for when things 
would go back to normal, 
but while we wait, just 
remember to find time 
for the little things and 
never stop asking the big 
question, “why?” Try to 
be thankful for what we 
have and keep reaching 
out to ensure that peo-
ple know you care about 
them. Find time to fig-
ure out what makes your 
soul happy. Life will 
eventually get back to 
normal, but until then, I 
will be over here in my 
own little world baking 
and counting down the 
days until I can have my 
normal back.

Michele grew up in 
Junction City and grad-
uated from Kansas State 
University. She worked in 
the restaurant manage-
ment field for six years 
before deciding to switch 
careers and now works as 
an office manager for a 
company that manufac-
tures oilfield products. Her 
passion for blogging and 
food can be followed on 
Instagram: boobsbrain-
sandbaking

Burning For A 
Fresh Start

(Family Features) --This 
Easter, satisfy guests of all 
ages with festive cupcakes 
modeled after the Easter 
bunny.

For more Easter reci-
pes, visit Culinary.net.

BUNNY BUTT
CUPCAKES

Recipe courtesy of Amanda 
Rettke of “I am baker“

 
Prep time: 45 minutes
Cook time: 20 minutes 

Servings: 24

2-layer size white cake 
mix

1 tablespoon  + 2 tea-
spoons McCormick Pure 
Lemon Extract, divided

1 tablespoon McCormick 
Pure Vanilla Extract

3/4 cup white chocolate 
chips

2 sticks butter, softened
16 ounces confectioners’ 

sugar
2 tablespoons milk
10 drops McCormick 

Green Food Color
1-2 drops McCormick Red 

Food Color
12 large marshmallows, 

halved crosswise
3 tablespoons white non-

pareil sprinkles
Prepare cake mix as 

directed on package, 
adding 1 tablespoon 
lemon extract and vanil-
la. Spoon 3 tablespoons 
batter into 24 paper-lined 
muffin cups. Bake as di-
rected on package for 
cupcakes. Cool cupcakes 
on wire rack.

To make bunny feet: In 
medium, microwave-safe 
bowl, microwave white 
chocolate chips on high 
30 seconds. Stir until 
completely melted and 
smooth. Spoon into pastry 
bag or re-sealable plastic 

bag. Snip small corner 
from bag. Pipe 24 pairs 
of bunny feet onto parch-
ment or wax paper-lined 
cookie sheet. Use tooth-
pick to smooth out bumps 
or rough edges, and gen-
tly tap cookie sheet on 
counter to help settle. 
Allow to harden 2 min-
utes in freezer or 15 min-
utes in refrigerator.

To make frosting: In 
large bowl, beat butter 
and remaining lemon 
extract until light and 
fluffy. Gradually add con-
fectioners’ sugar, beating 
well after each addition 
and scraping sides and 
bottom of bowl frequent-
ly. Add milk; beat until 
light and fluffy. Remove 
half the frosting and 
place in medium bowl. 
Add green food color; 
mix until evenly blend-
ed. Spoon into pastry bag 
fitted with grass deco-
rating tip. Set aside. Re-
move half the remaining 
frosting into small bowl. 
Add red food color; mix 
until light pink. Spoon 
into another pastry bag.

Using pink frost-
ing, pipe three toes and 
padding on each bunny 
foot. Once frosting has 
set (about 1 hour) gently 
press down on pink frost-
ing to create smoother 
look.

To assemble cupcakes: 
Pipe green frosting onto 
each cupcake in series of 
short motions to create 
individual grass spots. 
Cover top of each cup-
cake completely.

To make bunny butts: 
Place cut sides of marsh-
mallow halves onto each 
frosted cupcake, leav-
ing room for bunny feet. 
Shape remaining white 
frosting into dime-sized 
balls then roll with white 
sprinkles to cover. Pipe 
small drop of remaining 
pink or white frosting 
onto top of each marsh-
mallow. Press bunny tail 
on top.

Place both bunny feet 
against base of marsh-
mallow with toes facing 
down.

Create A Sweet Easter Treat

4-Women’s Page

Prize for APRIL 2020!
“Our Daily Bread”
Recipe Contest Prize

 The winner each week is selected from the recipes printed.
 Send us your favorite recipe. It may be a main dish,

leftover, salad, side dish, dessert, or what-have-you.
1. Check your recipe carefully to make certain all ingredients are ac-
curate and instructions are clear. 2. Be sure your name, address and 
phone number are on the entry. Please include a street address with 
your recipe entries. A post office box number is not sufficient for prize 
delivery. Allow 3-4 weeks for delivery.

3. Send it to: Woman’s Page Editor, Grass & Grain,
   Box 1009, Manhattan, KS 66505.
   OR e-mail at: auctions@agpress.com

Galvanized Metal Birdhouse
The Galvanized Metal 

Birdhouse
with cutout detail

is a charming
addition to
any garden.

•  Comes on a length of rope 
for hanging.

• Made from Metal.
• Measures 4 1/8” Wide x 
   4 3/8” Deep x 8 5/8” High
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Junction City, Kansas
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By Ashleigh Krispense
Amish Cookie Bars
This is one of the eas-

iest desserts to throw to-
gether (without a cake 
mix!). If you have little 
kids at home, consider this 
a great “first recipe.” They 
can learn the difference 
between old-fashioned 
and quick oats, how to melt 
chocolate (without burning 
it!), and maybe even how 
to use an oven. No matter 
who makes it, you’ll have 
a delicious result awaiting 
you at the end!
2 cups quick-cooking oats
1/2 cup brown sugar, 

packed
1/2 cup (1 stick) butter, 

melted
1 teaspoon vanilla
3/4 cup chocolate chips
1/3 cup creamy peanut but-

ter
Preheat the oven to 375 

degrees.

In a large bowl stir to-
gether the oats, sugar, but-
ter and vanilla.

Press into a greased 
8-by-8-inch pan. Place in 
the oven for about 11-13 
minutes.

Melt the chocolate by 
placing a glass bowl over 

a saucepan of water (and 
don’t have the water touch-
ing the bottom of the bowl). 
Place on medium-low heat 
and stir the chocolate 
occasionally. Melt until 
smooth and then stir in the 
peanut butter.

Pour the chocolate mix-
ture over the baked layer 
and chill for an hour or so, 
or until firm. Serve with 
a tall glass of milk and 
enjoy!

Ashleigh is a freelance 
writer and the gal behind the 
website, Prairie Gal Cookin’ 
(www.prairiegalcookin.
com), where she shares step-
by-step recipes and stories 
from the farm in Kansas. 
Follow PGC online or like it 
on Facebook for more reci-
pes and ramblings!

By Linda Geist, University 
of Missouri Extension
COLUMBIA, Mo. – 

Freezing offers milk drink-
ers a way to keep nutri-
tious milk on hand at all 
times, says University of 
Missouri Extension dairy 
specialist Reagan Bluel. 
She works with producers 
in the heart of southwest-
ern Missouri dairy land.

To extend the shelf life 
of pasteurized milk, freeze 
in freezer-safe plastic or 
glass containers at  0 de-
grees Fahrenheit, says MU 
Extension nutrition and 
health specialist Sarah 
Wood. Allow extra space 
at the top for expansion: at 
least a half inch in wide-
mouthed pint jars and an 
inch for quart jars. Allow 1 
½ inches in regular-mouth 
pint and quart jars. Put 
lids on containers.

Thaw in the refrigera-
tor to keep it safe, Wood 
says. After milk thaws, 
shake well or run through 
the blender to distribute 
fat and solids that might 
have settled. Use within a 
few days.

Frozen milk may take 
on a yellow tinge. This is 
because the riboflavin in 
the milk does not freeze as 
quickly as the other ingre-
dients. This does not affect 
its safety or nutritional 
value, but the taste may 
change. If the flavor is un-
desirable, use the milk for 
cooking and baking.

Always choose 
high-quality products to 
freeze, Wood says. Freez-
ing does not improve qual-
ity.

Dairy lovers will be 
happy to hear that but-
ter also freezes well. Use 
m o i s t u r e - v a p o r- p r o o f 
freezer wrap or contain-
ers to keep butter from ab-
sorbing odors and to pre-
vent freezer burn. Butter 
in its original carton can 
be over-wrapped.

Processed and natural 
cheeses also freeze well, 
although some may be-
come crumbly. For best 
results, grate the cheese 
then freeze in an airtight 
bag. Blocks should be 1 
pound or less and no more 
than 1 inch thick.

Bluel says freezing is an 
economical move whenev-
er butter and cheese go on 
sale. Single-person house-
holds might save money by 
buying milk by the gallon 
and freezing it in smaller 
quantities to prevent waste.

Bluel says there is more 
good news for dairy lovers: 
Ice cream freezes well for 
several months.

Source: Reagan Bluel, 
417-847-3161; Sarah Wood, 
573-882-6432

For more information, 
the MU Extension publica-
tion “How to Freeze Meat, 
Poultry, Fish, Eggs and 
Dairy Products” (GH1504) 
is available for free down-
load at extension2.missou-
ri.edu/GH1504.

For more than 100 years, 
University of Missouri Ex-
tension has extended uni-
versity-based knowledge 
beyond the campus into 
all counties of the state. 
In doing so, extension has 
strengthened families, busi-
nesses and communities.

MU Extension news: ex-
tension.missouri.edu/news

Got milk? Freezing Is An Option For Milk Lovers

By Deanna Turner, Family 
& Consumer

Sciences, Aging Programs 
Agent, River Valley
Extension District

Can you not find toi-
let paper, hand sanitizer, 
bleach wipes, and eggs? 
Can you not travel out of 
town? Flip the script and 
think about the positive 
things you do have and 
things you can do during 
the COVID-19 crisis. 
Human connections pro-
mote wellness. Discover 
ways to reach out to fami-
ly, friends, and neighbors 
who may be alone. Start by 
reaching out to those who 
are important to you and 
deepen your relationships.

Use or Learn New Tech-
nology:

• Most of us have the 
use of some technology. 
Utilize video chat such as 
Skype, Zoom, FaceTime, 
etc. as it is the next closest 
thing to being together in 
person.

• If technology is not 
your thing, or your loved 
one is not tech-savvy, a 
phone call is the next best 
thing.

• A quick text message 
or email is a great way to 
stay in touch between lon-
ger conversations.

Engage Family and 
Friends:

• Encourage members 
of your social groups (faith 
groups, organizations, and 
volunteer groups) to reach 
out to those who are social-
ly isolated.

• Involve kids by hav-
ing them create artwork 
that can be shared with 
grandparents, older family 
members, and other iso-
lated individuals you may 
know.

Creatively Engage:
• Host a digital dinner 

with family and friends. 
Everyone joins online 
from their respective 
homes and eats together 
with family discussions.

• Join online commu-
nities such as exercise 
groups, book clubs, webi-
nars, etc.

• Empower yourself to 
help other individuals and 
hopefully lift your spirits. 
Some examples include: 
calling those who are iso-
lated or helping those who 
cannot get out.

• A parade of cars to 
celebrate birthdays and 
weddings have been fun to 
see online.

• Use your imagination 
to celebrate an occasion 
and keep the six feet of 

physical distancing.
Spread smiles instead 

of germs during this cri-
sis. Giving a smile can do 
wonders to cheer up a per-
son. Count your blessings 
instead of your worries. 
Make happiness a choice 
in these trying times. Look 
on the bright side of life. 
Have a positive attitude as 
you connect with family, 
friends and neighbors.

Contact the Social Se-
curity Office by phone 
only. All local Social Se-
curity offices are closed 
to the public for in-person 
service since the Coronavi-
rus (COVID-19) pandemic. 
If you had an in-person ap-
pointment, the Social Se-
curity representative will 
call and talk to you over 
the phone. You will still 
be able to call the Social 
Security Office Monday 
through Friday from 9:00 
a.m.-4:00 p.m. to get assis-
tance. Call the Manhattan 
Social Security Office at 
877-840-5741 or the Salina 
Office at 877-405-3494.

Reach Out To Family, Friends And Neighbors
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- 5321 Tuttle Creek Blvd, 
Manhattan, KS -

- 8811 US-24, 
Manhattan, KS -

- 1132 Pillsbury Dr., 
Manhattan, KS -

Dara’s Fast Lane:

Office Hours:

Sharp’s:
- 118 W. Randolph St., 

Randolph, KS -

The Store:
- 104 E Barton Rd., 

Leonardville, KS -

Bluestem Farm 
& Ranch: - 2611 W. Hwy 50, Emporia, KS -

-1531 Yuma St., Manhattan, KS -

Monday-Friday, 8am-5pm

Pioneer Farm & Ranch: - 427 NE 14th Abilene, KS -

BARN BUILDERS
DT CONSTRUCTION

918-527-0117
Free Estimates!    All Workers Insured   Est. 1977

30x50x10 enclosed ............... Galvalume $9,100
12’ slider, 1 walk door ...Colored metal $10,100
40x60x14 enclosed
2 12’ sliding doors .............. Galvalume $16,100
1 walk door ....................Colored metal $17,500

40x100x16 enclosed
20’ split sliding door ........... Galvalume $24,600
1 walk door ....................Colored metal $26,600

www.DTCBarns.com

One Year Warranty

Price includes 
labor and material.

Grass & Grain
Recipe Collection

Volume 7

Clips From
“Our  Daily  Bread”

THE WAIT IS OVER!
Volume 7 of the Grass & Grain

“Our Daily Bread” cookbook is finally here!!

Stop by and get yours 
or call in & place a mail 

order today! 
$15/ea., + $3 shipping to U.S.

Earlier editions also still available!NEW!
785-539-7558

1531 Yuma St • Manhattan, KS

Picking up where we left off, you can now 
enjoy a compilation of nearly 80 pages of 

unique & delicious recipes from “Our Daily 
Bread” circa 2014, including a few home 

recipes from the G&G staff!
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With the close of the 
Civil War a nation turned 
its eyes westward. The vast 
ocean of grass known as 
the Great Plains offered 
new immigrants and vet-
erans of the war an op-
portunity to start over. 
Eastern capitalists eager 
to capture new profits also 
looked to the undeveloped 
ranges of west.

But the plains and 
mountains were not de-
void of native inhabitants. 

The Cheyenne, Arapaho, 
Sioux, and Pawnee occu-
pied the central and north-
ern plains. Kiowa, Coman-
che, and Apache roamed 
the southern plains and 
the Crow, Blackfeet, Sho-
shone, Ute, and other less-
er tribes inhabited the 
Rocky Mountains. Travel-
ers on the Santa Fe Trail 
tended to interact with 
the Pawnee, Kiowa, and 
Comanche. Wagon trains 
on the Oregon-California 

Trail also encountered the 
Pawnee as well as various 
bands of the Sioux, Chey-
enne, and Arapaho. Early 
experiences were often 
friendly in an uneasy sort 
of way. But as more and 
more wagons streamed 
onto the plains conflict 
was inevitable. Differenc-
es in culture, especially in 
the art of trade and title to 
property, were foremost in 
bringing war to the plains.

The Smoky Hill coun-
try of western Kansas had 
long been a common hunt-
ing ground for all of the 
tribes from both the north-
ern and southern plains. 
Mountain tribes from the 
west and “blanket” tribes 
from as far east as Missou-
ri were known to venture 
onto the prolific buffalo 
range of the Smoky Hill 
River. But first and fore-
most, among the tribes 
who utilized the Smoky 
Hill were the Cheyenne 
and their Arapaho allies. 
Smoky Hill country not 
only provided the Chey-
enne and Arapaho with 
an abundance of buffalo, 
antelope, and elk, its cer-
emonial sites were central 
to the social structure of 
the people and to all that 
they held sacred.

Invading Anglo trad-
ers skirted the Smoky 
Hill country, following the 
Santa Fe Trail along the 
Arkansas River and the 

California-Oregon Trail 
along the Platte River. 
When gold was discov-
ered in the Rocky Moun-
tains of western Kansas in 
1858, a little-known direct 
route along the Smoky Hill 
River, known as the Smoky 
Hill Trail, also came into 
use. In the beginning the 
native people welcomed 
the gold hunters, thinking 
they would “go home” once 
they had found enough 
gold to satisfy their needs.

Ben Holladay’s Over-
land Stage Company fol-
lowed the South Platte 
River out of Nebraska to 
the foothills of the Rock-
ies at present-day Den-
ver, Colorado. Stage sta-
tions established along 
the route drew a variety 
of people and occasionally 
developed into small trade 
centers.

At Fremont’s Orchard, 
near present-day Go-
odrich, Colorado, supplies 
could be purchased. News 
from the gold fields or the 
latest happening from the 
eastern states could be ob-
tained as well as regular 
delivery of the mail. The 
“orchard” was a beautiful 
stand of cottonwood trees. 
No fruit could be found 
growing on the trees at 
Fremont’s Orchard where 
majestic branches provid-
ed shade and comfort in an 
otherwise desperate land. 
The station’s substantial 

walls provided protection 
in case of Indian attack, al-
though until 1864 the high 
plains had been peaceful.

That changed when the 
freighting firm of Irwin 
& Jackman out of Atchi-
son, Kansas, reported the 
loss of 175 head of oxen to 
Cheyenne raiders in early 
April 1864. At the Frist 
Colorado Cavalry “Head-
quarters Camp Sanborn,” 
Captain George L. Sanborn 
learned from ranchman W. 
D. Ripley that the Chey-
enne had stolen his horses 
on Bijou Creek southeast 
of Denver City. Capt. San-
born immediately ordered 
Lt. Clark Dunn into the 
field for the express pur-
pose of taking back the sto-
len stock. Dunn’s troopers 
spent the better part of 
April 12, 1864, scouting the 
bluffs on the south side 
of the South Platte River. 
At about four p.m., hav-
ing marched seventy-five 
miles “over sandy hills, 
deep ravines, and most of 
the time without water,” 
the command stumbled 
upon the Cheyenne raid-
ers just north of Fremont’s 
Orchard, preparing to run 
through a herd of govern-
ment horses and mules.

Dunn ordered his men 
into a gallop and intercept-
ed the raiders before they 
could run off the stock. In 
the distance Dunn could 
see riders driving a sep-

arate herd away from the 
soldiers. They were the 
stolen stock he was or-
dered to recover. Another 
line of raiders formed a 
defiant defensive line in 
front of the soldiers. Not 
wanting to start an Indian 
war Dunn dismounted and 
walked to the chief. Fol-
lowing formal introduc-
tions Dunn requested a 
return of the stock. His re-
quest was answered with 
“a scornful laugh.”

When Dunn reached for 
a Cheyenne weapon, gun-
fire erupted and despite 
Dunn’s best efforts, his ac-
tion led to the birth of the 
Indian war of 1864 on the 
Way West.

“The Cowboy,” Jim Gray 
is author of the book Des-
perate Seed: Ellsworth Kan-
sas on the Violent Frontier, 
Ellsworth, KS. Contact 
Kansas Cowboy, 220 21st 
RD Geneseo, KS. Phone 785-
531-2058 or kansascowboy@
kans.com.

The Birth of War

Farm Bureau continues 
tradition of giving back 
to hungry Americans

The farm and ranch fam-
ilies of Farm Bureau do-
nated 26.3 million pounds 
of food and raised more 
than $494,000 to assist hun-
gry Americans in 2019 as 
part of the organization’s 
“Harvest for All” program. 
Combined, the monetary 
and food donations totaled 
the equivalent of 24.5 mil-
lion meals.

The spirit of farm com-
munities has always been 
one of working together 
and giving back. Now in its 
18th year, Harvest for All is 
spearheaded by members 
of Farm Bureau’s Young 
Farmers & Ranchers pro-
gram, but members of all 
ages from across the na-
tion contribute to the ef-
fort. Their participation 
helps ensure Americans in 
need can enjoy the bounty 
of food farmers and ranch-
ers produce.

In addition to raising 
food and funds for the ini-
tiative, farmers and ranch-
ers tallied 14,400 volunteer 
hours assisting local hun-
ger groups in 2019.

“Hunger remains a con-
cern for many rural Amer-
icans and farming com-
munities,” said Morgan 
Norris of Florida, chair of 
AFBF’s YF&R Committee. 
“Farm Bureau’s long tra-
dition of helping put food 
on the tables of those in 
need through Harvest for 
All outreach is more im-
portant than ever as the 
COVID-19 pandemic con-
tinues.”

Florida Farm Bureau 
took top honors for donat-
ing the most food in 2019, 
18 million pounds. Illinois 
Farm Bureau raised the 
most money, $205,900, and 
tallied the most volunteer 
hours, 7,035. Thanks to the 
generosity of Nationwide, 
these state organizations 
received a $500 grant (for 
each type of contribution) 
for donation to a local food 
bank of their choice or for 
another Harvest for All 

project.
Second-place winners 

were New York Farm 
Bureau for food donat-
ed at 7.3 million pounds; 
and Tennessee Farm Bu-
reau for donated funds 
at $126,100 and volunteer 
time at 2,400 hours. Each of 
the second-place winners 
received a $250 grant (for 
each type of contribution) 
from Nationwide to donate 
to the local food bank of 
their choice.

Most Innovative Winners
In addition, three state 

YF&R committees re-
ceived $250 grants from 
Nationwide for “most in-
novative” programs. Those 
winners were New Hamp-
shire, New York and West 
Virginia.

New Hampshire Farm 
Bureau members focused 
on Thanksgiving food bas-
kets for food-insecure fam-
ilies. This included farmer 
members raising turkeys, 
gathering fresh produce 
and canned goods, and de-
livery to those in need.

New York Farm Bu-
reau members in Living-
ston County enhanced an 
annual “day on the farm” 
event by providing attend-
ees with the opportunity 
to help pick sweet corn for 
donation to a local food 
pantry.

West Virginia Farm Bu-
reau members collaborat-
ed with FFA members to 
pack 2,000 “backpack bud-
dies” meals for school chil-
dren and 500 food boxes for 
veterans. They also worked 
together to harvest 2.5 tons 
of sweet corn to donate to a 
local food bank.

The awards were pre-
sented during AFBF’s 
virtual Young Farmers 
& Ranchers Conference. 
Since Harvest for All was 
launched, Farm Bureau 
families have gathered 323 
million pounds of food, 
logged more than 193,000 
volunteer hours and raised 
$8.3 million in donations.
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1-877-745-3783 • www.krogmannmfg.com

I believe the Krogmann 
BaleBed is the most out-
standing bed on the market. 
I like the features this bed 
has over the competition.” 
- Roger Miller, Booker, TX

Lift, Haul and dump with the Krogmann Carry-All

Side toolboxes 
30” Lx17” H

x 12” D
standard size 
of 12 ga. steel 
with stainless 
steel hinges 
and latch.Custom built

shorter or longer beds.
Standard Equip:

arm extensions, gn
& receiver hitches,
side rails, lights,

trailer plug & pioneer 
quick connects.

Across the bed toolbox 
70”Lx1O”H x 20’W - complete 

with stainless steel hinges, 
tray and gas shock.
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Think of dynasties and 
we might think of sports 
teams like the Bulls or the 
Patriots, but for more than 
20 years in the agricultural 
world, a university team of 
students has reigned su-
preme far more than any 
others.

Kansas State Universi-
ty’s crops judging team has 
been national champions 
17 of the past 21 years, 
giving those students a 
jump on any number of 
career choices in crop and 
food production when they 
graduate.

As a team, the students 
practice at least twice a 
week – more often as their 
fall competitions draw 
near, said Kevin Donnelly, 

K-State agronomy profes-
sor and crops team coach. 
Many of them spend extra 
time on their own studying 
seed and plant identifica-
tion, seed analysis and the 
proper ways to grade grain 
into categories.

“They must be ded-
icated students who are 
willing to put forth the 
study time necessary to 
really learn the content 
thoroughly,” Donnelly 
said. “Successful winning 
scores are 95% or better. 
There is also a skills de-
velopment component in 
carefully picking through 
the grain grading and seed 
analysis samples, so they 
need to have patience and 
persistence, and the will-

ingness to practice picking 
through many samples to 
develop their skills.”

To prepare for the com-
petitions, the students 
learn how to identify about 
325 plants and seeds, plus 
do a simulation of a USDA 
Federal Grain Inspection 
System inspection in one 
and one-half hours.

“It’s grueling, but if you 
prepare well, you’re usu-
ally rewarded,” Donnelly 
said.

Each October, the team 
competes in a regional 
contest in Iowa, Oklaho-
ma or Kansas, and then 
spends a week in Novem-
ber competing in nation-
al contests in Kansas City 

and Chicago.
The team has also made 

five trips to Australia in 
the past nine years to 
compete in the Australian 
Crops Competition, often 
funded in part by their 
high placement in U.S. 
contests.

Donnelly was the crops 
judging coach at Oklaho-
ma State University for 
13 years before coming to 
K-State. He has coached 
the K-State team since 
2008.

He said the skills the 
students develop that are 
most transferable to ca-
reers are team members’ 
expertise in plant and 
seed identification.

“When they enter jobs 
as agronomists, whether 
as crop consultants, seed 
company reps, chemical 
company reps, Extension 
agents, (or other careers), 
plant and seed identifica-
tion is a valued skill, and 
they will be far above their 
peers and most likely their 
supervisors from the first 
day on the job.”

Leavenworth County 
native Kelly (Yunghans) 
Marshall believes she got 
a running start on her ca-
reer because of what she 
learned as a team member 
from 2008 to 2010, in ad-
dition to her classes and 
working part time in a re-
search lab in the agrono-
my department.

“When I came to KSU, 
joining the crops team 
was not on my radar,” said 
Marshall, adding that Don-
nelly encouraged her to 
give it a try. She graduated 
in 2011 with a bachelor’s 
degree in agronomy.

She fondly described 
walking down the streets 
of Chicago looking for the 
famous Billy Goat Tavern 
“to get one of Dr. D’s favor-
ite hamburgers. We were 
often challenged to get out 
of our comfort zone, food-
wise, while traveling with 
Dr. D and his rule of ‘no 
chain restaurants or fast 
food’ when you’re visiting 

a new city has stuck with 
me for life.”

“In addition to the 
skills we were tested on in 
competition, it also helped 
me understand time man-
agement and prioritiza-
tion, self-accountability, 
how to navigate a team 
atmosphere and help the 
team succeed as a whole, 
not just myself,” she said. 
“I feel overall, the crops 
team gave me a competi-
tive edge over some of my 
peers when entering the 
workforce by providing me 
with additional skills and 
an internal drive to suc-
ceed that I may not have 
had if I hadn’t joined.”

Marshall is now an area 
seed manager with Nu-
trien Ag Solutions, cover-
ing western Missouri and 
eastern Kansas.

“I would say moving for-
ward as a senior going to 
grad school, time manage-
ment is everything,” said 
Noah Wynans, a senior 
agronomy major from Te-
konsha, Michigan who was 
on the most recent (2019) 
national championship 
team. He said the team 
spends five to six hours a 
week in the lab preparing 
for competitions.

Nate Dick, senior in 
agronomy from Inman, 
who was also on the most 
recent team, said he plans 
to go into crop consulting 
when he graduates in May, 
so learning how to iden-
tify plants for the crops 
team will be helpful when 
he transitions into a ca-
reer. He also appreciated 
the opportunity to travel 
and become acquainted 
with students from other 
schools.

Madison Tunnell, a 
junior in agronomy from 
Olathe, said the hours 
spent practicing with 
the team represented “a 
learning curve” she would 
never forget. Her favorite 
part, she said, was travel-
ing to competitions which 
allowed her to strengthen 
ties with her teammates 
and make connections 

with students from other 
schools, as well as indus-
try representatives.

Team members learn 
seed analysis, which pro-
vides an understanding 
of the importance of good 
quality seed for planting, 
plus learning about grain 
grading provides them 
with an understanding of 
the standards that support 
the U.S. grain marketing 
system.

“Grain in the U.S. is 
marketed on the basis of 
U.S. No. 2 grade,” Donnelly 
explained. “Most will not 
become grain inspectors, 
but may interact with them 
if they work in any career 
involving grain marketing, 
including a local co-op. If 
(students) should work in 
the seed industry directly, 
then seed analysis will be 
more directly applicable.”

For those students who 
return to their own farm-
ing operation, they will 
use their weed identifica-
tion skills, Donnelly said, 
and through learning how 
to properly grade grain 
and analyze seed, will 
have an appreciation for 
the importance of clean, 
high quality grain for the 
market.

Donnelly said he enjoys 
his “day job” teaching as 
an agronomy professor, 
but particularly enjoys 
his work outside the class-
room with the team: “It is 
a great way for me to get 
to know some of our best 
and brightest students 
very well. I enjoy chal-
lenging students to push 
themselves further than 
they might initially think 
possible”

“The travel that we do 
provides students with op-
portunities to see cultur-
al, scenic and agricultural 
sites that enhance their 
educational experience, 
and I enjoy those as well,” 
he said. “I would like to 
think that it has helped 
attract at least some stu-
dents to K-State and to 
major in agronomy.”

Students get head start on career skills as part of national championship crops team

Kansas State University’s crops judging team has been named national champions 17 of the past 21 years. 
Much of their success is due to the hours of study they put in, according to K-State agronomy professor and 
team coach Kevin Donnelly.          Courtesy photo
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TracTors
2015 Case Steiger 420, track ..........$250,000
2016 Case Maxxum 125, 569 hrs ......$77,000
2004 Case DX40, 200 hrs. ................$15,000
2015 NH Boomer 47, cab, ldr, 39hrs ..$39,000
1990 Ford 7710, 5421 hrs..............$19,600
1980 Ford 4600 ...................................$12,000
1989 Ford 7710/Ldr, 3837 hrs. ...........$22,500
1936 Fordson N ....................................$3,500
Massey 65 .............................................$3,900
1969 IH 756 ...........................................$8,500
1953 IH W9 .............................................CALL

coMBINEs
2014 Case 7230, 2048E, 1385H ................. $210,000
2012 Case 5130 ...............................$120,000
2011 MacDon FD70 40’ .....................$44,500
2012 Case 2162 35’ ...........................$41,000
2015 MacDon FD75, 35’ ....................$52,000
2009 MacDon FD70, 35’ ...................$37,000

EarLEY TracTor
cameron, Mo * 816-632-7277

www.earleytractor.com

HaY/IMPLEMENTs/LaWN
2003 JD 567 ...........................$9,500
2007 Vermeer 605M ............$11,900
Hesston 8200 .......................$19,500
2012 NH H7230 ...................$15,500
2009 NH H7230 ...................$16,500
2011 NH H7450 ...................$17,500
2011 Vermeer R2300 ...........$16,500
H&S BF12H ............................$1,500
2008 Dixie Chopper XT3300-60 $5,900
2006 Grasshopper 120K/48 .......$1,900
Grasshopper 226V .................$7,500
JD Z930R ...............................$9,500

PLaNTErs/TILLaGE/MIsc.
2010 Kinze 3600 12R23 ......$69,500
2013 Kinze 3500 8R ............$44,000
2012 Kinze 3500 8R ............$40,000
2014 Case 1245 16R ...........$85,000
2011 Case 1240 16R30 .......$59,500
Case 3900 ............................$18,500
2012 Case 330 34’ Turbo ....$36,000
Landoll 2227 .........................$10,500
Case 330 Turbo ...................$36,000
Delta S3 36 Cart .....................$7,900

Hours: Mon.-Fri. 8-5;
sat.: 8-12

Advantage Series 
Overhead Feed Bins

Patent Pending! No. 29/694.456
20% more storage 
than a round bin, 
better clean-out 
than a square!
More space!
Better clean-out!

www.fcsmfg.com • (620) 427-4200
FCS Mfg. Inc • Gridley, KS

THANK YOU for your patience & understanding!

Visit www.grassandgrain.com
to subscribe or place an ad online!

DON’T SHOOT YOUR COMPUTER - 
OUR WEBSITE IS FIXED!
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Biology researcher receives NSF CAREER award 
to measure soil microbe, grazer interactions

A Kansas State Uni-
versity researcher aims to 
understand the depth of 
nature’s social circle.

Lydia Zeglin, microbi-
al ecologist and assistant 
professor in the Division 
of Biology, was awarded 
nearly $650,000 from the 
National Science Foun-
dation’s Faculty Early 
Career Development Pro-
gram to research interac-
tions between the tallgrass 
prairie’s largest species — 
bison and cattle — and the 
smallest — soil microbes.

“The College of Arts 
and Sciences is very proud 
of Dr. Zeglin not only for 
receiving this prestigious 
NSF CAREER award, but 
also for the societal and 
economic impact her work 
will bring to Flint Hills 
life and the Manhattan 
community,” said Amit 
Chakrabarti, dean of the 
college.

The interactions be-
tween grazers and soil mi-
crobes are important for 
prairie biodiversity and 
may affect how soil can 
remediate nitrogen pollu-
tion.

“We know how import-
ant grasslands are for 
carbon storage, but intact 
prairie ecosystems are 
also sponges for nitro-

gen,” Zeglin said. “This is 
in part because the soil 
microbes can pick up ni-
trogen quickly and help 
keep it in the soil for a 
long time, even after plant 
tissue has decomposed.”

Plants need nitrogen — 
a building block of pro-
teins, DNA and other es-
sential molecules — for 
healthy growth, but plants 

can only use so much. 
According to Zeglin, if it 
wasn’t for soil microbes, 
anything extra could leach 
out of the soil and pollute 
groundwater, streams, riv-
ers and lakes.

“There may be a bal-
ance between the plant 
uptake and the microbial 
activity that regulates good 
plant growth versus poten-

tial for pollution,” Zeglin 
said. “There’s a concept 
called nitrogen retention, 
which is sort of the benefi-
cial ecosystem service that 

we are interested in mak-
ing sure we are measuring 
and sustaining.”

Zeglin’s preliminary re-
search suggests that cattle 
and bison may provide a 
service to the ecosystem by 
helping microbes spread 
their good deeds around 
the prairie.

“Grasslands evolved 
with bison and other large 
animals,” Zeglin said. 
“One intriguing consid-
eration is that bison and 
cattle can move microbes 
around as they pass across 
the landscape. They also 
redistribute nitrogen as 
they move around, which 
might help cultivate cer-
tain types of soil bacteria 
and archaea. Our plan is 
to collect samples in a way 
that enables distinguish-
ing between the two mech-
anisms.”

Zeglin’s research will 
test soil from multiple 
prairie locations with a 
citizen scientist approach.

“Our ultimate goal is to 
understand the nitrogen 
cycle in all prairie soils 

better,” Zeglin said. “In 
order to do that, we need 
to interact with more peo-
ple to get more coverage 
of different prairie soils. 
We will be working with 
The Nature Conservan-
cy, ranchers and students 
to contribute soil sam-
ples from bison- and cat-
tle-grazed areas across the 
Flint Hills to expand the 
range of understanding.”

Zeglin and students, in-
cluding graduate students 
in her fall Microbial Di-
versity class, will perform 
detailed investigations 
of soil microbial diver-
sity and activity— some 
involving experimental 
manipulations — to learn 
whether soil chemistry 
determines microbial di-
versity, or vice-versa. The 
results will be shared with 
high school science class-
es, undergraduate biology 
classes and private land-
owners, with an intent to 
expand the scope and dis-
semination of the science 
as broadly as possible.

Lydia Zeglin, a microbial ecologist, has received an NSF CAREER award to study 
interactions between prairie grazers and soil microbes.

Sorghum Checkoff board launches 
sustainability initiative, hires 
Everhart-Valentin as director

The United Sorghum 
Checkoff Program has 
launched an initiative to 
increase market value for 
growers by positioning 
sorghum as a sustainable 
solution for food, feed and 
energy sectors that serves 
the global community and 
its needs for nutrition and 
environmental health. The 
board also recently named 
Kira Everhart-Valentin as 
the organization’s first sus-
tainability director.

Everhart-Valentin will 
be responsible for de-
veloping and leading the 
sorghum industry’s sus-
tainability initiatives and 
will continually assess 
opportunities for invest-
ment and collaboration 
to increase the value of 
sorghum for farmers and 
industry stakeholders.

“We are delighted to 
have Kira join the Sor-
ghum Checkoff,” Sorghum 
Checkoff executive direc-
tor Florentino Lopez said. 
“Her unique skill set and 
experience will bring a 
meaningful perspective to 
developing and maintain-
ing a sustainability strate-
gy that appropriately high-
lights sorghum’s potential 
as an environmentally sus-

tainable crop while still 
respecting the importance 
of maintaining economic 
stability for sorghum pro-
ducers.”

Everhart-Valentin is a 
graduate of Kansas State 
University and has a mas-
ter’s degree in political 
science and a bachelor’s 
degree in agricultural 
communications and jour-
nalism in addition to bach-
elor’s degrees in modern 
languages and internation-
al studies.

She has worked in the 
sorghum industry for a 
number of years, begin-
ning with serving Western 
Kansas farmers and busi-
nesses. Most recently, she 
served as the program co-
ordinator with the USAID 
Feed the Future Innova-
tion Lab on Collaborative 
Research on Sorghum and 
Millet at Kansas State Uni-
versity, working extensive-
ly internationally.

In this role, she man-
aged a global program on 
sorghum and millet with 
partners across nine dif-
ferent countries. The pro-
gram linked U.S. teams 
with international teams 
across various areas of 
sorghum innovation and 

technology, including ge-
netic improvement, agro-
nomic practices and end-
use processing.

“I’m excited to help 
define what sustainabili-
ty means to sorghum as 
a crop and an industry,” 
Everhart-Valentin said. “I 
hope to connect sorghum’s 
many environmentally 
sustainable qualities to 
end users and consumers 
in a way that responds to 
the increasing demand for 
sustainable production 
practices while bringing 
value back to the sorghum 
grower for utilizing those 
responsible practices.”

More information about 
sorghum and its sustain-
able benefits can be found 
at SorghumCheckoff.com/
Sorghum-Sustains or 
SimplySorghum.com/Sor-
ghum-Sustains.
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Trailers  •  Equestrian Supplies  •  Family Apparel  •  Jewelry & Gifts  •  Leather Repair

785 - 286 - 3006

24’ Ranchers 
Regular Price $21,900.00

* Year end sale: $18,900.00 *

16’ Single Axle Half Nose 
Regular Price $12,900.00

* Year end sale: $11,900.00 *
Limited to stock on hand

Where Western is
a Way of Life

“I’ve been a long-time believer and 
subscriber of Grass & Grain.”

“I have kept an ad in Grass & 
Grain every week since 1972 
and I have been very pleased 

with the results.”

“Very cost effective. For what 
I spend in advertising, I spend 
way less with Grass & Grain 

than anywhere else.” 

“I have sold more property 
from my Grass & Grain ads 
than any other media that I 

have used.”

“I’ve been very pleased with 
the distribution because of the 

people that I have worked 
with that weren’t from this area
They got the paper and saw the ad.”

You too could be reaping the benefits 
of Grass & Grain advertising!

Don’t hesitate, call toll-free today: 
1-877-537-3816

“It absolutely pays for itself.”

Or stop by to talk with one of our 
advertising representatives:

1531 Yuma St. Manhattan, KS

Dolly Anderson, broker/
owner of G&A Real Estate in 

Manhattan, KS, is one of 
Grass & Grain’s longest, 
continuous advertisers. 

Look  for  her  weekly  ad  in  the 
classified  section!
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I am feeling a little overwhelmed and frazzled, as I 
am sure many of you are. Navigating the new normal is 
challenging. It isn’t just the logistics of how to meet, edu-
cate, or get work done – it’s the general malaise that goes 
along with the news.

The news is depressing, there’s just no other way to 
put it. Losing country music star Joe Diffie was devas-
tating. Many of my friends across the nation have lost 
friends, colleagues, or family members to this horrible 
illness.

We, as a nation, as a human family, have experienced 
worse. But we, in our lifetimes, at least many of us, have 
not. This is why we study history. It gives us perspective 
and it gives us hope. It reminds us that we are not alone. 
Even in our troubled times, in our isolation, we are not 
alone.

Those of us with faith know that God is with us. I 
believe God also gave us one another, across time and 
across space. Our triumphs and joys are meant to be 
shared, as are our sorrows and challenges. The challenge 
now is sharing long distance.

We are so blessed by technology! The phones and com-
puters that we curse as intrusions are our lifelines as we 
check in on our loved ones and stay connected despite 
not being able to be in one another’s physical presence.

Each week, I come into your homes through the magic, 
and I do mean magic, of television. It is an intimate medi-
um, as is radio. I don’t see each of you when I record the 
television show, but I am so aware of your presence and 
of your allowing me into your homes.

Thank you for allowing me to share each week here in 
Grass and Grain and thanks to each of you who reaches 
out to me. We really are all in this together.

Deb Goodrich is the host of the Around Kansas TV Show 
and the Garvey Texas Foundation Historian in Residence at 
the Fort Wallace Museum. She chairs the Santa Fe Trail 200. 
Contact her at author.debgoodrich@gmail.com.

Kansas Corn STEM brings science 
home with continuous learning lessons

Kansas Corn STEM’s 
continuous learning re-
sources provide at-home 
learning resources to be 
used by teachers and stu-
dents while schools are 
closed due to the COVID-
19 pandemic. These free 
resources can be found in 
the kansascornstem.com 
lesson library, and can be 
used online or printed for 
use in packets for off-line 
learning. The Kansas Corn 
STEM continuous learning 
lessons help students learn 
about science and agricul-
ture using tools like virtu-
al breakout box activities, 
videos and at-home exper-
iments that can be done 
with household items. Sev-
eral resources are already 
available at kansascorn-
stem.com, and more will 
be added through the end 
of the school year.

“Our team of Kansas 
teachers were excited to 
build new lessons for con-
tinuous learning, and we 
are adding more lessons as 
we go through this period 
of at-home learning. These 
lessons are tailored specif-
ically for at-home use, and 
are a great resource for 
teachers, parents and stu-
dents who are continuing 
their education efforts at 
home during the COVID-19 
pandemic,” Kansas Corn 
director of education Sha-
ron Thielen, Ph.D., said.

Kansas Corn STEM is 
the award-winning educa-
tion program of the Kan-
sas Corn Commission. It 
encompasses education-
al programs that provide 
lessons for teachers from 
the elementary level to 
the high school level. The 
materials can be used to 

help K-12 educators teach 
science using the topics of 
corn, biotechnology, etha-
nol, soil and water.

“Our education team 
continues to innovate with 
these new offerings,” Kan-
sas Corn CEO Greg Krissek 
said. “Teachers, parents 
and students are looking 
for engaging STEM lessons 
that can be used at home, 
and we have the resources 
they need.”

Kansas Corn STEM con-
tracts with lead teachers, 
inquiry ambassadors, ag-
riculture education sci-
ence trainers, curriculum 
writers, designers and ed-
ucation experts to provide 
lessons designed to meet 
Next Generation Science 
Standards.

“Going forward, these 
new resources enhance 
our current online educa-

tional lessons and labs and 
will have continued value 
both in conventional class-
rooms as well as home-
school settings,” Thielen 
said.

In the last year, Kansas 
Corn STEM’s curriculum, 
training and materials 
reached over 51,000 Kan-
sas students and teachers. 
In the current school year, 
the program is predicted 
to double its reach in Kan-
sas schools. As the STEM 
program has continued to 
grow, the vision to contin-
ue expanding the program 
has continued to develop.

Kansas Corn STEM les-
sons are available at kan-
sascornstem.com. Lessons 
are also highlighted on the 
Kansas Corn STEM page 
on Facebook: @kansas-
cornstem.

State Department clears the 
way for agriculture workforce

The U.S. State Depart-
ment revised its restric-
tions on the processing 
of visa applications sub-
mitted by farm workers in 
Mexico after hearing con-
cerns that the restrictions 
would lead to a farm work-
er shortage in the United 
States. Consular officers 
can now waive the visa 
interview requirement 
for eligible first-time and 
returning H-2A and H-2B 
applicants, making more 
workers in the H-2 pro-
gram available while pri-
oritizing public health.

American Farm Bu-
reau Federation president 
Zippy Duvall said the fol-
lowing:

“We applaud the ad-
ministration for recogniz-
ing the contributions H-2A 

and H-2B workers make 
on farms across this coun-
try to ensure Americans 
have access to healthy, 
affordable food. Acknowl-
edging the critical role of 
immigrant farm laborers 
by expanding the number 
eligible for visas protects 
the public health while 
ensuring families continue 
to have access to a stable 
food source.

“America’s farmers and 
ranchers are committed 
to feeding America’s fam-
ilies during the coronavi-
rus pandemic and beyond. 
Workers in the H-2A pro-
gram represent 20% of the 
country’s farm workforce, 
so their contributions are 
necessary as we enter a 
critical time in the plant-
ing season.”

U.S. using less water for livestock than in 1960
By Scott Schrage, Universi-

ty of Nebraska-Lincoln
Six decades after pour-

ing water into its livestock 
production, the United 
States is investing relative 
drops in the bucket to pro-
duce its meat, milk and 
eggs, says a recent analysis 
from Nebraska’s Daugh-
erty Water for Food Global 
Institute.

Relying on data from 
the USDA and other sourc-
es, the team analyzed the 
annual U.S. outputs of 
beef, pork, poultry and 
milk from 1960 to 2016. 
The researchers also esti-
mated the yearly amounts 
of water invested in each 
class of livestock: the rain-
fall and irrigation needed 
to grow grains and other 
livestock feed, the drink-
ing water those livestock 
consumed, and the water 
used to clean the animals 
and their living quarters.

Annual water invest-
ments in U.S. livestock 
dropped 36% from 1960 to 
2016.

By dividing the annual 
weight of each livestock 
product by the volume of 
water needed to produce 
it, the researchers then 
calculated water produc-
tivity, a per-animal mea-
sure of how efficiently 
U.S. producers converted 
water into food.

They found that U.S. 
water productivity for all 

six livestock products — 
beef, pork, chicken, turkey, 
milk and eggs — improved 
incrementally but substan-
tially across the 56-year 
span. The United States 
produced milk about five 
times more water-efficient-
ly in 2016 than in 1960; 
pork nearly four times 
more efficiently; chicken, 
turkey and eggs, collec-
tively, about three times 
more efficiently; and beef 
about twice as efficiently. 
Annual water investments 
in U.S. livestock dropped 
36% from 1960 to 2016, the 
study reported.

Nebraska’s Mesfin Me-
konnen, the study’s lead 
author, said the projected 
rise in global population 
— from an estimated 7.7 
billion to nearly  ten bil-
lion people by 2050 — will 
continue to demand im-
provements in water effi-
ciency.

“Globally, we see that 
the population is growing, 
income is improving, and 
with that, the demand for 
livestock products is in-
creasing,” said Mekonnen, 
research assistant profes-
sor with the Water for Food 
Institute. “When compar-
ing a livestock product 
to a nutrient-equivalent 
crop product, livestock 
demands more water. So 
with the increase in de-
mand for animal products, 
there will be more water 
demand, creating more 
pressure on the limited 
available water.”

The recent improve-
ments in water productiv-
ity, Mekonnen said, likely 
stem from a few factors. 

A combination of selective 
breeding, genetic engi-
neering and supplements 
have increased the sheer 
size of the average live-
stock, he said, generally 
resulting in more food 
from each animal.

Similar efforts have 
also improved the efficien-
cy with which livestock 
convert their own feed 
— usually grains, grass-
es or their byproducts — 
into meat, milk and eggs. 
While the total weight of 
U.S. livestock products in-
creased 48% during the 56-
year period, the weight of 
their feed rose by just 8%, 
the study found. Many of 
the grains that constitute 
livestock feed have them-
selves been bred or mod-
ified to require less water 
than they did a few de-
cades ago, directly reduc-
ing the industry’s water 
footprint.

Though the water effi-
ciency of beef improved 
the least among the live-
stock products — beef 
cattle account for nearly 
half of the U.S. livestock 
industry’s water footprint 
— Mekonnen emphasized 
the importance of context 
when evaluating conse-
quences for the environ-
ment and food security. 
Many cattle, particular-
ly those in the Nebraska 
Sandhills, forage on grass-
es that are inedible by hu-
mans and grown on range-
lands ill-suited for other 
crops.

Mekonnen did cite the 
diets of grain-fed cattle 
and other livestock as tar-
gets for further improving 

water productivity. The 
team reported that swap-
ping out some corn and 
soybean meal for distill-
ers’ grains — byproducts 
of the grains distilled for 
biofuels and other purpos-
es — could improve the 
water productivity of milk 
by roughly 20%, pork by 
more than 10%, and beef 
and poultry by about 5%. 
Because distillers’ grains 
can contain more protein 
and provide more ener-
gy than corn and soybean 
meal, they might also in-
directly improve water 
productivity via livestock 
growth, Mekonnen said.

“It creates the aware-
ness that we need to look 
at the full supply chain 
when we talk about live-
stock or other products — 
from feed production to 
the final output,” he said. 
“We cannot say, ‘This is 
enough.’ There is a need to 
keep on improving.”

The team detailed its 
findings in the journal En-
vironmental International. 
Mekonnen authored the 
study with the late Arjen 
Hoekstra, formerly of the 
University of Twente, 
along with Nebraska’s 
Christopher Neale, profes-
sor of biological systems 
engineering and director 
of research at the Water 
for Food Global Institute; 
Chittaranjan Ray, profes-
sor of civil and environ-
mental engineering and 
director of the Nebraska 
Water Center; and Galen 
Erickson, Nebraska Cattle 
Industry professor of Ani-
mal Science. 
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ad site and got no calls. I put it in Grass 

& Grain and got eight calls the first 
couple of  days… and sold it.”
~ Russell Reichart, Holton ~

Bringing buyers & sellers 
together for 65 years
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Grass & Grain Area 
Auctions and Sales

Due to the uncertain-
ty of recent events, if you 
still plan to attend any of 
the following auctions, 
please contact the auction 
company to confirm that 
the auction has not been 
postponed and will be con-
ducted.

Sealed Bid Land Auc-
tion (bids due by April 
15) — 152 acres m/l of 
Dickinson County upland 
farmland for K. Reynolds. 
Auctioneers: Reynolds 
Real Estate & Auction Co., 
PO Box 565, Abilene, KS 
67410. www.rrehomes.com

Online Spring 2020 Gun 
Auction (ends April 21, 
6PM) — Over 400 firearms, 
ammo, reloading supplies, 
gun books, 2013 Ford F150 
4x4 Crew Cab held at prox-
ibid.com/kull or armsbid.
com. Auctioneers: Kull’s 
Old Town Station.

Sealed Bid Land Auc-
tion (bids due by May 1) 
— 520 acres m/l of Mari-
on County farmland sold 
in 3 tracts via sealed bid 
for Leon Suderman Revo-
cable Living Trust. Auc-
tioneers: Hallgren Real 
Estate & Auction, LLC, 
17162B, Switchgrass Rd., 
Alta Vista, KS 66834. www.
hallgrenauctions.net

(This auction was 
scheduled for April 4 but 
was POSTPONED) — Farm 
machinery, antiques & 
collectibles, automobiles 
held at Minneapolis for 
Gerald Newell Estate. 
Auctioneers: Bacon Auc-
tion Company.

April 7 — 160 acres 
m/l of Cloud County crop-
land, grass & pit ponds, 
waterfowl habitat held at 
Glasco. Auctioneers: Gene 
Francis & Associates Real 
Estate Brokers & Auction-
eers.

April 9 — (POSTPONED 
until Fall 2020) 320 acres 
m/l tillable and pasture 
located north of Ada. Auc-
tion held at Minneapo-
lis. Auctioneers: Horizon 
Farm & Ranch Realty, 
LLC., Ray Swearingen.

April 11 (POST-
PONED)— Tractors, hay 
equipment, trailers, boat, 
ATV, miscellaneous, Gen-
erac generator & more 
held at Kansas City, KS for 
Sylvester & Mildred Jack-
son. Auctioneers: Edge-
comb Auctions.

April 11 — 146 acres 
m/l of irrigated Republic 

County land held at Court-
land for Dale & Danell 
Strickler. Auctioneers: 
Midwest Land & Home, 
Mark Uhlik, Jeff Danken-
bring.

April 11 (POSTPONED) 
— Guns, household, appli-
ances, shop tools & equip-
ment, boat & accessories, 
livestock equipment, large 
assortment of mechanics 
tools & equipment held at 
Bennington for Bill Whit-
man. Auctioneers: Bacon 
Auction Company.

April 11 — Fink Beef 
Genetics Spring Angus and 
Charolais Bull Sale held at 
Randolph.

April 14 — 138 acres m/l 
of Dickinson County farm-
land held at Chapman for 
Ingermanson Trust. Auc-
tioneers: Horizon Farm & 
Ranch Realty, LLC., Ray 
Swearingen.

April 16 — 563 acres m/l 
of quality farmland in Sa-
line and Ottawa Counties 
in 5 tracts held at Salina 
for Ingermanson Farms, 
Ingermanson Trusts. Auc-
tioneers: Horizon Farm & 
Ranch Realty, LLC., Ray 
Swearingen.

April 18 — (POST-
PONED) Machinery, tools, 
antiques held South of 
Barnes for Dennis & Judy 
Woerman. Auctioneers: 
Raymond Bott Realty & 
Auction.

April 18 — (POST-
PONED) - New Strawn 
Farm & Ranch Consign-
ment Auction held at 
New Strawn. Auctioneers: 
Kurtz Auction & Realty. 
Sales manager, Richard 
Newkirk.

April 25 — (POST-
PONED) Tractors, wind-
rower, balers, trailers, 
truck, machinery, livestock 
equipment & more held at 
Summerfield for Milton & 
Kylene Stoll. Auctioneers: 
Jurgens, Henrichs, Hard-
en, Sommerhalder.

April 25 (POSTPONED 
from April 4) — Tractors, 
farm machinery, pickups 
& truck, trailers, cattle & 
horse equipment, build-
ings & sheds to be moved, 
misc. arm items, tools & 
more held at Bunker Hill 
for Don Chegwidden Es-
tate. Auctioneers: Wolters 
Auction & Realty.

April 25 — (POST-
PONED) - John Deere 
pedal tractor, toys, signs, 
German helmet, Van Brig-

gle, Hummel figurines, 
coins, neon lights, tins, 
thermometers, clocks held 
at Topeka for Dan Gartner. 
Auctioneers: Gannon Real 
Estate & Auctions.

April 25 (WATCH FOR 
RESCHEDULE DATE) — 
1800s Conastoga wagon 
(complete), buggys, horse 
equipment, antiques & col-
lectibles held near Eudora 
for Elden (Denny) & Mar-
ilyn Lynn. Auctioneers: 
Thummel Real Estate & 
Auction, LLC.

April 28 — (RESCHED-
ULED from March 31) 
— 57 acres m/l of Saline 
County farmland on spring 
creek held at Salina. Auc-
tioneers: Horizon Farm & 
Ranch Realty, LLC, Ray 
Swearingen.

May 2 — 656 acres m/l of 
Washington and Marshall 
Counties Kansas land held 
at Hanover for The Heirs 
of Emil & Lyla Krause. 
Auctioneers: Midwest 
Land and Home.

May 9 — (RESCHED-
ULED from March 28) — 
Tractors, combine, trucks 
& machinery, motorcycles, 
antiques, collectibles, 
tools & more held West of 
Clay Center for Clarence 
& Marjorie Urban Estate. 
Auctioneers: Thummel 
Real Estate & Auction, 
LLC.

May 12 — (rescheduled 
from March) — 415 acres 
m/l quality farmland on 
Gypsum Creek in Saline 
and McPherson Counties 
held at Gypsum for Micah 
Moffitt & Michael D. Beck-
er. Auctioneers: Horizon 
Farm & Ranch Realty, 
LLC.

May 23 — (RESCHED-
ULED from April 4)— Col-
lectibles & household held 
at Frankfort for Donna & 
Nilwon (Nick) Kraushaar 
Estate. Auctioneers: Olm-
sted & Sandstrom.

August 8 & 15 — House-
hold, antiques and miscel-
laneous at Herington for 
Irene Finley Estate. Auc-
tioneers: Kretz Auction 
Service.

August 22 (rescheduled 
from June 6) — Farm ma-
chinery, trailers, 1976 Lin-
coln, antiques, farm sup-
plies, tools, iron & miscel-
laneous held at Talmage 
for Twila (Mrs. Rosie) Holt. 
Auctioneers: Kretz Auc-
tion Service.

FSA makes changes to farm loan, disaster, 
conservation and safety net programs to make 
it easier for customers to conduct business

  USDA’s Farm Service 
Agency (FSA) county of-
fices are open by phone 
appointment only until 
further notice, and FSA 
staff are available to con-
tinue helping agricultural 
producers with program 
signups, loan servicing 
and other important ac-
tions. Additionally, FSA is 
relaxing the loan-making 
process and adding flexi-
bilities for servicing direct 
and guaranteed loans to 
provide credit to produc-
ers in need.

FSA Service Centers 
are open for business by 
phone appointment only. 
While our program deliv-
ery staff will continue to 
come into to the office, 
they will be working with 
our agricultural producers 
by phone and using email 
and online tools whenever 
possible.

“FSA programs and 
loans are critical to Ameri-
ca’s farmers and ranchers, 
and we want to continue 
our work with customers 
while taking precaution-
ary measures to help pre-
vent the spread of coro-
navirus,” FSA administra-
tor Richard Fordyce said. 
“We recognize that farm 
loans are critical for an-
nual operating and family 
living expenses, emergen-
cy needs and cash flow 
through times like this. 
FSA is working to find and 
use every option and flex-
ibility to provide produc-
ers with credit options and 
other program benefits.”

FSA is delivering pro-
grams and services, in-
cluding:

Farm loans;
Commodity loans;
Farm Storage Facility 

Loan program;
Disaster assistance pro-

grams, including signup 
for the Wildfire and Hur-
ricane Indemnity Program 
Plus (this includes produc-
ers now eligible because 
of losses due to drought 
and excess moisture in 
2018 and 2019);

Safety net programs, in-
cluding 2020 signup for the 
Agriculture Risk Coverage 
and Price Loss Coverage 
programs;

Conservation programs; 
and

Acreage reports.
Relaxing the Farm 

Loan-Making Process
FSA is relaxing the 

loan-making process, in-
cluding:

Extending the deadline 
for applicants to complete 
farm loan applications;

Preparing Direct Loans 
documents even if FSA 
is unable to complete 
lien and record search-
es because of closed gov-
ernment buildings. Once 
those searches are com-
plete, FSA would close the 
loan; and

Closing loans if the re-
quired lien position on the 
primary security is per-
fected, even for loans that 
require additional securi-
ty and those lien searches, 
filings and recordings can-
not be obtained because of 
closed government build-
ings.

Servicing Direct Loans
FSA is extending dead-

lines for producers to re-
spond to loan servicing 
actions, including loan 
deferral consideration for 
financially distressed and 
delinquent borrowers.

FSA will temporarily 
suspend loan accelera-
tions, non-judicial fore-
closures, and referring 
foreclosures to the Depart-
ment of Justice. The U.S. 
Attorney’s Office will make 
the determination wheth-
er to stop foreclosures 
and evictions on accounts 
under its jurisdiction.

Servicing Guaranteed 
Loans

Guarantee lenders can 
self-certify, providing their 
borrowers with:

Subsequent-year op-
erating loan advances on 
lines of credit;

Emergency advances 
on lines of credit.

FSA will consider guar-
anteed lender requests 
for:

Temporary payment de-
ferral consideration when 
borrowers do not have a 
feasible plan reflecting 
that family living expens-
es, operating expenses and 
debt can be repaid; and

Temporary forbearance 
consideration for borrow-
ers on loan liquidation 

and foreclosure actions.
Contacting FSA

FSA will be accepting 
additional forms and ap-
plications by facsimile or 
electronic signature. Some 
services are also available 
online to customers with 
an eAuth account, which 
provides access to the 
farmers.gov portal where 
producers can view USDA 
farm loan information 
and payments and view 
and track certain USDA 
program applications and 
payments. Customers can 
track payments, report 
completed practices, re-
quest conservation assis-
tance and electronically 
sign documents. Custom-
ers who do not already 
have an eAuth account 
can enroll at farmers.gov/
sign-in.

FSA encourages pro-
ducers to contact their 
county office to discuss 
these programs and tempo-
rary changes to farm loan 
deadlines and the loan 
servicing options avail-
able. For Service Center 
contact information, visit 
farmers.gov/coronavirus.

 

Opportunity for increased U.S. 
sorghum acres beyond 2020 
prospective plantings projections

National Sorghum Pro-
ducers CEO Tim Lust re-
leased the following state-
ment   in response to the 
U.S. Department of Agri-
culture 2020 Prospective 
Plantings report:

“The Prospective Plant-
ing report released today 
by USDA indicates an 11 
percent increase in sor-
ghum acres for 2020. While 
we are pleased to see a 
projected year-over-year 
increase in acres, a lot has 
changed in our world since 
the surveys used to help 
formulate this report were 
taken in February, and 
we feel there is greater 
opportunity for increased 
sorghum acres in the Unit-
ed States for the 2020-2021 
marketing year.

When the analysis was 
conducted in February, 
sorghum prices did not 
reflect basis appreciation 
from export sales that oc-
curred since that time. Sig-
nificant purchase activity 
by China, approaching 1 
mmt over the course of the 
last seven weeks, has driv-
en basis improvements, 
and these purchases ac-
count for roughly 10 per-
cent of the sorghum pro-
duced last year.

Sorghum for export 
traded at near-parity to 
corn during the entire 
month of February. Today, 
sorghum for export com-
mands a 13 percent pre-
mium. These gains have 
been seen at interior coun-
try elevators, as well, with 
new crop basis gains of 
$0.20-$0.40 in the past two 
weeks. These sales and 

basis improvements are 
encouraging, and, if this 
pace continues, will lead 
to potential for significant 
farm profitability gains.

With these factors in 
mind, both domestic and 
international demand 
will continue to drive sor-
ghum acres, and we want 
to assure our customers 
there will be a productive, 

high-quality sorghum crop 
in the United States for the 
2020-2021 marketing year. 
We are committed to pro-
viding our growers with 
information they need to 
produce a high-quality sor-
ghum crop and our buyers 
with the most updated in-
formation about the avail-
ability of U.S. sorghum.”
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Agent: Brad Elliott
316-772-2776

951 NE 70th St. Stafford
2bed, 2bath, 2cg, no basement, steel building,

loafing shed, CRP land, sits on 152 acres.

146± acres IrrIgated rePUBLIc coUnty, Ks Land
This Incredible property is 94% in crop production with 126.5 
irrigable acres that consistently produces year in and year out. 
Also includes a Center Pivot on approx. 46 acres & drip irriga-
tion installed in 6 zones on the balance of the irrigable acres. 

DALE & DANELL STRICKLER, SELLERS

Mark Uhlik – Broker/Auctioneer — 785.325.2740
Jeff Dankenbring – Broker

www.MidwestLandandHome.com
When you want the Best, Call Midwest!

LAND AUCTION

See March 31 Grass & Grain’s For Complete Details.
For a VIRTUAL TOUR of this property visit

www.MidwestLandandHome.com 
To stay up to date on auctions and listings LIKE our

Facebook page Midwest Land and Home.

SATURDAY, APRIL 11, 2020 — 10:00 AM
Courtland Art Center — COURTLAND, KANSAS

ONLINE/PHONE BIDDING * Preregister Now!

AUCTIONS POSTPONED!
The auction that was scheduled Saturday, April 4 for

Gerald Newell Estate, Minneapolis will be held at a later date.
***

Also the Saturday, April 11 auction for Bill Whitman to be
held at Bennington has been POSTPONED.

Watch for reschedule dates in Grass & Grain &
www.wacondatrader.com. On Facebook:

Ottawa County, Kansas Buy/Sell/Trade, Saline County Buy/Sell,
Bennington/Minneapolis Buy/Sell/Trade

Sale Conducted By: BACON AUCTION CO.
Royce K. Bacon, Auctioneer, 785-392-2465

656± acres WasHINGTON & MarsHaLL cOUNTY KaNsas LaND
Tract 1: Washington County, Kansas. 310.3± acres.
Tract 2: Marshall County Kansas. 79± acres.
Tract 3: Marshall County Kansas. 266.7± acres.

THE HEIRS OF EMIL & LYLA KRAUSE, SELLERS

Jeff Dankenbring – Broker – 785.562.8386
Mark Uhlik – Broker/Auctioneer — 785.325.2740

www.MidwestLandandHome.com
When you want the Best, Call Midwest!

LAND AUCTION

See March 31 Grass & Grain for complete information!
*****ONLINE/PHONE Bidding Available ... Preregister NOW!

For additional info visit

www.MidwestLandandHome.com 

SATURDAY, MAY 2, 2020 — 10:00 AM
Hanover Community Building — HANOVER, KANSAS

ALTA VISTA, KANSAS • 785-499-5376
GREG HALLGREN JAY E. BROWN
785-499-2897 785-223-7555

e-mail: ghallgren@live.com
www.hallgrenauctions.net • KSALlink.com

REAL ESTATE &
AUCTIONS, LLC

Offered By Sealed BidS due To The COVid-19 Virus
Bids Must Be Received By May 1, 2020

LEON SUDERMAN REVOCABLE LIVING TRUST

520-ACRE MARION COUNTY
REAL ESTATE AUCTION

TRACT 1: 120.5 acres, more or less, of which 
119.85 acres is farmland with the balance native 
grass. Approx. 79% Irwin silty clay loam soil and 
21% Ladysmith silty clay loam soil. Was planted to 
corn in 2019 and possession will be given to the 
Buyer at closing.
Legal Description: W½ of the SE¼ and W½ of 
the E½ of the SE¼ of Section 24, Township 20 
South, Range 2, East of the 6th P.M., Marion 
County Kansas.
Taxes: $1,825.36.
Directions: Approx. 1½ miles east of Hillsboro on 
190th to Kansa. South on Kansa 4 miles to 150th. 
East on 150th ½ mile to the SW corner of the 
property. Watch for signs.
TRACT 2: 78.5 acres, more or less, of which 
75.8 acres is farmland with the balance native 
grass. Approx. 57% Ladysmith silty clay loam soil, 
31.5% Irwin silty clay loam soil, 8.6% Clime-Sogn 
complex soil, 2% Dwight silt loam soil, with the 
balance Clime silty clay loam soil. Was planted to 
beans in 2019 and possession will be given to the 
Buyer at closing.
Legal Description: W½ of the SE¼ of Section 20, 
Township 19 South, Range 5, East of the 6th P.M., 
Marion County, Kansas.

Taxes: $1,152.86.
Directions: Approx. 4 miles east of the Hwy 77 
roundabout on Hwy 150 to Zebulon. North on 
Zebulon 1 mile to 210th (a dirt road). West on 
210th ¼ mile to SE corner of the property. Watch 
for signs.
TRACT 3: 320.58 acres, more or less, of which 
314.37 acres is farmland with the balance native 
grass. Approx. 87.4% Irwin silty clay loam soil, 
12.4% Ladysmith silty clay loam with the balance 
Clime silty clay loam soil. Approx. 240 acres are 
planted to wheat and possession of these acres 
will be given to the Buyer after the wheat is har-
vested. The balance of the acreage was planted to 
corn in 2019 and possession of these acres will be 
given to the Buyer at closing. There is an oil well 
and tank battery located on this tract. 
Legal Description: NW¼ and NE¼ of Section 7, 
Township 21 South, Range 3, East of the 6th P.M., 
Marion County, Kansas.
Taxes: $4,502.36.
Directions: Approx. 4½ miles east of Hillsboro on 
190th to Nighthawk. South on Nighthawk 7 miles 
to 120th. West on 120th 1 mile to the NE corner of 
the property. Watch for signs.

AucTIoNeer’S NoTe:
outstanding opportunity 
to purchase productive 
farmland that has been will 
maintained. For maps and 
other information go to:

hallgrenauctions.net

Terms & conditions: Sealed bids on each tract will need to signed and will be opened May 1, 2020. The 
4 highest bidders on each tract will be invited to a private auction to determine the successful bidders. 10% 
non-refundable earnest money will be due at that time on each tract. Balance due when merchantable title 
and Trustee deeds are delivered. Closing on or before May 27, 2020. Mineral rights will transfer to the Buyer 
on all tracts at closing. The 1st half of the 2020 taxes and all prior years will be paid by the Seller. Cost of the 
Owners title policy, escrow and closing fees will be divided equally between the Buyer and Seller. Property 
sells in As-Is condition. All acreage amounts and soil types are based on county records and the USDA Web 
Soil Survey and are deemed reliable, but are not guaranteed. Sale is not contingent on the buyer obtaining 
financing. Broker & Auctioneers are representing the Seller. For information contact Greg Hallgren, Broker 
& Auctioneer at 785-499-2897. Send signed sealed bids including the tract number, bidders address and contact 
information to: Hallgren Real Estate & Auctions LLC, 17162B Switchgrass Rd., Alta Vista, KS 66834
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With passage of the Coronavirus Aid, Relief and Eco-
nomic Security (CARES) Act, which includes support for 
livestock producers, there have been various inaccurate 
rumors circulating about how payments will be calculat-
ed and distributed. It is important to note that no pay-
ment formula or timeline was included in the stimulus 
bill. It simply designated funds to be used to provide 
relief for agricultural producers, including livestock 
producers. USDA will be developing an aid program in 
the weeks ahead and KLA and NCBA staff will be there 
to advise the agency on how best to target these disaster 
relief funds.

While livestock producers are not ones to ask for 
government assistance, the KLA Executive Committee, 
NCBA officers and several other state affiliates felt the 
pandemic was unprecedented and severe enough to ask 
Congress for disaster assistance, much like would be the 
case in response to a major wildfire, flood or drought. As 
a result, the cattle industry requested to be part of the 
CARES Act to allow USDA to deliver a one-time payment 
to help provide relief to those that have experienced 
losses. KLA staff worked with Kansas State University ag-
ricultural economists to estimate the level of damage this 
virus has caused the cattle sector. KLA and NCBA staff 
then worked together to communicate this information 
to members of Congress to ensure an adequate amount 
of funding was included in the legislative package to aid 
livestock producers.

Rumors surrounding 
stimulus package 
inaccurate, says KLA

Mary waited for Jesus 
outside the cave

The promised resurrec-
tion meant He was saved.

While others waited a 
savior to come

Mary awaited her son.

The baby she had called 
Jesus stood in a crowd

Others gathered around 
Him. She was so proud.

She always worried in 
spite of His good

That he’d be misunder-

stood.
Mary, it’s nothing you’ve 

done
He always marched to 

some other drum
You did all any mother 

could do
He was His Father’s 

son.
Mary carried his san-

dals. Stood by his side.
Memories, sweet reflec-

tions, shone in His eyes
“Take care of Mary, for 

my time has come
I’ll always love you, 

Mom.”

Mary, it’s nothing you’ve 
done

He always marched to 
some other drum

You did all any mother 
could do

He was His Father’s 
son.

Watch the music video 
online on YouTube at 
https://youtu.be/aDCXRg-
GV_xo

Or type in “Baxter 
Black’s His Father’s Son”

www.baxterblack.com 

His Father’s Son

Court rules in 
favor of Checkoff

The Beef Checkoff program and fifteen grassroots-led 
state beef councils won a major court victory as the 
United States District Court of Montana ruled in favor 
of USDA and the Montana Beef Council in the matter of 
R-CALF vs. Sonny Perdue and USDA.

NCBA praised the court’s decision, which ends a legal 
battle that has spanned more than three years and inter-
rupted beef promotion functions in Montana. The case 
had threatened local input and promotion efforts at the 
state level across the country.

“The foundation of the Beef Checkoff has always 
been state beef councils that collect checkoff funds and 
determine how those investments are used for research, 
marketing and promotion efforts in individual states. 
Those efforts are directed by the same cattlemen and 
cattlewomen who pay the checkoff, so this victory goes a 
long way toward ensuring they continue to direct those 
investments,” said NCBA CEO Colin Woodall.

Woodall emphasized that NCBA will continue to 
stand with state beef councils whose work is crucial to 
maintaining beef demand throughout the nation.

12-Famers and Ranchers

DENNING
MACHINE SHOP, INC.
Toll-Free: 866-293-5450
THE wOrkHOrSE Of wESTErN kANSAS

10, 12 & 14 Bale Hay Trailers

• Cradles can be lifted w/one hand • Cradles are removable
• Safety locks for cradles in both the up & down positions, located at the
   front of trailer
• 1-Year Mfg. Warranty on axles & tires • 2-Year Warranty on trailer
• Heavy duty tubular construction
• 10-bale trailer has 7,000 lb. tandem axle with brakes & 10 ply tires
• 12-bale trailer has 10,000 lb. tandem dual axle w/brake & 10 ply tires
• 14-bale trailer has 12,000 lb. tandem dual axle w/brake & 14 ply tires
• Comes with a spare tire
• Now have options of hydraulic dump & 14 ply tires

1150 KSAL, Salina  6:45 AM -MON.FRI * 880 KRVN 8:40 AM - WED.-THURS. *550AM KFRM - 8:00 am, Wed.-Thurs.Cattle Sale Broadcast Live on www.cattleusa.com

For Information or estimates, contact:
Mike Samples, Sale Mgr., Cell Phone 785-826-7884

Kyle Elwood, Asst. Sale Mgr., Cell Phone 785-493-2901
 Jim Crowther Lisa Long Cody Schafer Kenny Briscoe Kevin Henke Austin Rathbun
 785-254-7385 620-553-2351 620-381-1050  785-658-7386  H: 785-729-3473, C: 785-565-3525 785-531-0042
 Roxbury, KS Ellsworth, KS Durham, KS Lincoln, KS Agenda, KS Ellsworth, KS

Check our listings each week on 
our website at

www.fandrlive.com

Livestock Commission Co., Inc.
   Salina, KANSASFarmers & Ranchers

AUCTIONS EVERY
MONDAY & THURSDAY

STEERS
300-400 $163.00 - $178.00 
400-500 $160.00 - $165.00 
500-600 $149.00 - $162.50 
600-700 $147.00 - $154.25 
700-800 $118.00 - $128.50 
800-900 $106.00 - $114.25 
900-1000 $97.00-$100.25 

HEIFERS 
300-400 $157.00 - $165.00 
400-500 $147.00 - $151.00 
500-600 $139.00 - $143.00
600-700 $110.00 - $121.00 
700-800 $104.00 - $115.00 
800-900 $90.00 - $95.00 

THURSDAY, APRIL 3, 2020:
STEERS

2 blk Lincoln 326@178.00
11 blk Lindsborg 326@170.00
15 blk Tescott 562@168.00
5 blk Lindsborg 404@165.00
15 blk Lincoln 377@163.00
34 red Augusta 384@163.00
19 mix Holyrood 577@162.50
38 mix Salina 543@160.50
5 blk Abilene 538@160.00
4 blk Brookville 486@160.00
16 red Tescott 525@159.00
4 blk Hope 568@158.00
18 mix Holyrood 477@158.00
27 blk Tescott 510@157.00
12 mix Clyde 505@155.00
16 mix Olmitz 600@154.25
13 mix Tescott 470@154.00
4 blk Hope 501@154.00
60 blk Lincoln 512@154.00
60 blk Lincoln 437@153.50
6 blk Hutchinson 624@153.00
3 blk Claflin 577@152.00
7 mix Nickerson 603@152.00
16 blk Peabody 579@149.00
9 blk Marquette 624@148.50
4 blk Halstead 630@148.00
24 blk Inman 635@147.75
34 mix Holyrood 658@147.50
7 mix Delavan 634@145.50
8 blk Claflin 658@144.50
5 mix Goddard 649@143.50
36 mix Salina 623@143.00
30 blk Halstead 650@139.00
11 blk Goddard 698@135.75
11 mix Delavan 744@128.50
26 mix Olmitz 728@124.50
23 mix Nickerson 748@118.50
120 mix Clifton 803@114.25
5 blk Minneapolis 806@107.00
28 blk Marquette 760@107.00
18 mix Nickerson 879@106.50
59 mix Clifton 863@106.50
58 blk Lindsborg 910@105.00
59 mix Hope 895@104.25
38 blk Marquette 874@102.75
65 mix Abilene 917@101.85

25 mix Clifton 895@101.00
55 mix Abilene 966@100.25
60 mix Hope 910@98.00
116 blk Hope 921@97.85

HEIFERS
10 red Augusta 296@165.00
4 blk Lindsborg 341@157.00
2 blk Abilene 435@151.00
16 blk Lincoln 345@149.00
5 blk Brookville 435@148.00
3 blk Hope 453@147.00
25 blk Holyrood 514@143.00
30 mix Sterling 528@140.00
30 mix Gypsum 528@140.00
11 blk Ellsworth 482@140.00
8 blk Lindsborg 427@139.00
26 blk Sterling 475@139.00
26 blk Gypsum 475@139.00
59 blk Lincoln 452@137.50
14 blk Inman 553@137.00
31 blk Lincoln 525@136.00
8 mix Clyde 432@135.00
7 blk Abilene 536@134.00
7 red Geneseo 576@131.00
5 blk Hutchinson 561@131.00
23 mix Ellsworth 525@130.00
11 mix Nickerson 562@129.00
26 blk Ellsworth 633@121.00
5 mix Newton 715@115.00
7 blk Tescott 612@109.00
41 blk Tescott 725@107.50
9 mix Newton 757@107.00
39 blk Marquette 738@105.50
43 blk Tescott 750@105.25
6 blk Hutchinson 706@105.00
5 blk Claflin 720@105.00
6 blk Lyons 702@104.50
16 mix Nickerson 713@104.00
28 blk Tescott 812@104.00
11 mix Nickerson 807@101.00
14 blk Hillsboro 775@100.00
6 blk Salina 733@97.50
25 blk Tescott 851@95.00
71 blk McPherson 757@95.00

MONDAY, MARCH 31, 2020:
CALVES

5 blk Salina 227@485.00
1 blk Salina 215@450.00
2 blk Salina 243@435.00
3 blk Salina 198@410.00
1 red Gypsum 135@375.00
1 ywf Durham 90@375.00
1 rwf Gypsum 95@335.00
1 blk Durham 96@310.00

COWS
1 blk Salina 1640@72.00
1 blk Little River 1750@68.50
1 wf Durham 1825@68.00
1 blk Hope 1255@68.00
5 blk Clay Center 1612@68.00
1 rwf Marion 1385@67.50
1 rwf Marion 1290@67.00
1 rwf Marion 1430@67.00

1 blk Hillsboro 1740@67.00
1 blk Hillsboro 1595@67.00
1 blk Hillsboro 1675@67.00
1 red Marquette 1265@66.50
1 blk Assaria 1500@66.00
1 blk McPherson 1845@66.00

BULLS
1 blk Longford 2020@99.50
1 blk Wells 2195@98.00
1 blk Longford 1930@96.50

1 blk Clay Center 1980@96.00
1 blk Salina 1865@95.00
1 spot Gypsum 1395@91.00
1 blk Longford 1685@89.50
1 red Salina 2145@89.50
1 blk Jewell 2050@89.00
1 red Holyrood 2020@89.00
1 blk Wells 1700@88.00
1 blk Longford 1685@87.50

FARMERS & RANCHERS HAS SWITCHED BACK to
Cattle USA.com for our online auctions.

For a complete list of cattle for all sales check out our website www.fandrlive.com

SALE BARN PHONE: 785-825-0211
MONDAY — CATTLE • HOG SALE 2nd & 4th MONDAY

Hogs sell at 10:30 a.m. on the 2nd & 4th Monday of the month. 
Cattle at 12:00 Noon. Selling calves and yearlings first, followed 
by Packer cows and bulls.

THURSDAY — CATTLE ONLY
Selling starts at 10:00 a.m. Consign your cattle as early as pos-
sible so we can get them highly advertised.

AUCTIONEERS: KYLE ELWOOD, BRANDON HAMEL & GARREN WALROD

RECEIPTS FOR THE WEEK

Selling Cattle every Monday
Hog Sales on 2nd & 4th Monday of the month only! 

IN STOCK TODAY:
• Heavy Duty Round Bale Feeders

• 6’8” x 24’ GOOSENECK STOCK TRAILER METAL TOP
• 6’8” x 24’ GOOSENECK STOCK TRAILER

• 42’ ROUND BALE DUMP TRAILERS
• HEAVY DUTY FEED BUNKS (Silage & Grain)

• HEAVY DUTY 5000# GRAIN TOTE

UPCOMING SALES: 
SPECIAL COW SALES: SALE STARTS at 11 AM 

Tuesday, April 21 • Tuesday, May 5
WEANED/VACC. SALE:  SALE STARTS at 11 AM

EARLY CONSIGNMENTS FOR THURSDAY, APRIL 9, 2020
37 Black S&H home raised, long time weaned, hay fed 700-800
55 Black S&H home raised, long time weaned 750-900

EARLY CONSIGNMENTS FOR TUESDAY, APRIL 21, 2020 COW SALE
BULLS: 1 Char 18 months; 3 Black Angus 18 months; 4 2 yr old Black 
Charolais semen & Trich tested; 4 yearling Black Charolais semen tested; 16 
18 months Registered Angus bulls, semen & Trich tested; 10 Black Angus 
& Balancer Bulls yearlings, semen checked; 3 Charolais Bulls 14 months, 
semen checked; 1 Charolais/Red Angus Bull 13 months, semen checked; 6 
Angus Bulls 20 months, semen checked; 4 Registered Charolais Bulls, year-
lings, semen checked. BRED HEIFERS: 50 Red & Black bred  Don Johnson 
& Lyons Angus, Fall bred for September 2nd calving, 13 Red – 37 Black.  
HEIFER PAIRS: 20 pairs Angus Hfrs & Angus Calves, home raised, calves 
worked; 18+18 Black Sim/Angus Heifers, home raised Hinkson Angus 
calves; 25+25 Black Heifer pairs, January calves black, Alpha 7, banded; 
10+10 Red Angus, Fancy; 40+40 Black Sim/Angus, AI sired, all worked 
(Rosebrook Hfrs), home raised; 50+50 Black Heifer pairs; 45+45 Black pairs, 
mostly AI sired calves, 30+  60 days old, worked for grass. REPLACEMENT 
HEIFERS: 8 Black/Char replacement heifers OCHV’d; 10 Red Angus Heifers, 
open, pelvic measured; 6 Red Balancer Heifers, OCHVd-pelvic measured; 
34 Black OCHV’d, checked open, pre breeding, home raised, pelvic exam, 
vacc 750-800; 16 Red OCHV’d, checked open, pre breeding, home raised, 
pelvic exam, vacc 750-800; 40 Red/RWF OCHV’d, pelvic examined; 25 
Black Heifers OCHV’d, pelvic examined; 20 Black Heifers, OCHV’d, home 
raised, 700+; 36 Black Angus, home raised, OCHV’d, pelvic measured, pre 
breeding vacc 850; 40 Sim/Angus, OCHV’d, home raised, pelvic exam; 45 
Angus & 11 BWF, home raised, trac & scored, checked open. COWS/PAIRS: 
210+210 Black pairs 2-9 yrs Angus calves, complete dispersal 20 Fall bred; 
35+35 Angus pairs 3-8 yrs; 220 Black cows 3-5 yrs Northern Origin, bred 
Sim/Angus; 120 Black/Red 3-5 yrs Bred Sim/Angus or Red Angus, August 
1 for 90 days; 35 cows 4-6 yrs, bred to black bulls; 50 Black cows 3-5 yrs, 
bred black; 130 Black & Red Angus, Fall calvers, 3-5 yrs; 3-5 yr old, Black 
& Reds; 40+40 Red Angus pairs 4 to older, Red Angus calves, worked for 
grass; 100+100  older pairs; 27 4-7 yrs, calving now; 10+10 Running age 
Black Angus; 40 Black & Red cows 4-8 yrs, bred black Fall calvers; 30 Black 
pairs 3-5 yrs, home raised, Angus/Char calves, calves worked; 7 young Red 
Angus pairs; 80+80 Black Sim/Angus Red Angus cows 3-8 yrs, Sim/Angus 
calves, February-March calves; 60+50 Running age pairs & heavy bred, 
red & black, red & black calves; 80 cows 3-5 yrs bred Baker Angus bulls; 
80 Black cows 3-5 bred Angus; 20 Black Cows 4-9 yrs, Fall bred Gardiner 
Angus; 50 Black Cows 3-5 yrs, bred Sim/Angus September 1st 45 days; 64 
Black Cows 3-7 yrs, bred Griswold Sim/Angus Bulls, bulls in November 15th 
for 45 days; 50 3+ Fall & Spring calving cows, Red & Black Angus, Black 
bred Black Angus, Red bred Red Angus; 50 Fall Bred Cows 5-6 yrs, mostly 
black, bred Angus
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2020 Animal Ag Alliance Stakeholders Summit set for May 7-8 goes virtual
The Animal Agriculture 

Alliance has announced 
that its 2020 Stakeholders 
Summit is going virtual in 
response to ongoing pub-
lic health concerns around 
hosting large events. The 
Virtual Summit, still being 
held May 7-8, will include 

the same exciting speaker 
lineup that was planned 
for the in-person event 
with sessions covering 
sustainability, animal wel-
fare, influencer engage-
ment, preparing for animal 
rights activist campaigns 
and other hot topics.

“The Alliance team 
has been closely monitor-
ing the effect of COVID-
19 on travel and events 
and considering what im-
pact this could have on 
the 2020 Summit,” said 
Kay Johnson Smith, Alli-
ance president and CEO. 

“Our number one priori-
ty is to ensure the health 
and safety of our members 
and attendees. With that in 
mind, we have decided to 
move the 2020 Summit to 
a virtual-only event. This 
will allow the Alliance to 
share the excellent con-
tent we hoped to cover at 
Summit while respecting 
new regulations and pub-
lic health guidelines for 
holding events. We are ex-
cited for the opportunity 
to deliver the high-quality, 
thought-provoking speak-
ers and sessions that our 
Summit is known for in a 
new virtual format!”

The Alliance’s annual 
Summit brings together 
thought leaders in the ag-
riculture and food indus-
tries to discuss hot-button 
issues and out-of-the-box 
ideas to connect everyone 
along the food chain, en-
gage influencers and pro-
tect the future of animal 
agriculture. Attendees 

will leave the 2020 Virtual 
Summit, themed Primed & 
Prepared, with the tools 
they need to take action 
and be part of any and all 
conversations that could 
impact the future of ani-
mal agriculture and their 
business.

“The Summit, now in its 
19th year, is an integral 
part of the Alliance’s work 
to bridge the communica-
tion gap between farm and 
fork,” said Hannah Thomp-
son-Weeman, Alliance vice 
president of communica-
tions. “The event is our op-
portunity to bring together 
every link along the food 
chain to learn about the 
most pressing issues of 
today and tomorrow and 
how we can all be primed 
and prepared to shape the 
future of animal agricul-
ture. We’re embracing the 
challenge of translating 
the value of Summit into 
a virtual platform and ap-
preciate the support of our 

speakers, attendees, spon-
sors and members as we 
navigate the shift.”

Registration is now 
open for Virtual Summit 
attendees who were not 
already registered for the 
in-person Summit. Virtu-
al Summit registration 
will give attendees exclu-
sive access to 13 hours 
of live, dynamic content 
spread out among a se-
ries of pre-conference 
webinars and the two-day 
virtual event. Recordings 
from each session will 
also be available to con-
firmed virtual attendees 
only through the end of 
2020. The Alliance team is 
working to ensure attend-
ees enjoy digital network-
ing opportunities that are 
more valuable than ever 
in today’s challenging en-
vironment.

Be sure to check the 
Virtual Summit website for 
the most up-to-date Virtual 
Summit information and 
the full agenda. You can 
also follow the hashtags 
#AAA20 and #PrimedAn-
dPrepared for periodic up-
dates about the event. For 
general questions about 
the Summit please contact 
summit@animalagalliance.
org or call (703) 562-5160.

Manhattan Commission Company -13

COMM.
CO. INC.

CATTLE AUCTION
EVERY FRIDAY

 STARTING 10:00 A.M. ON WEIGH COWS 
  FOLLOWED BY STOCKER FEEDERS — 11:00 A.M.

OFFICE PHONE 785-776-4815 • OWNERS MERVIN SEXTON & JOHN CLINE

MANHATTAN
1-800-834-1029

Toll-Free

Our CONSIGNMENTS can now be viewed after 12 Noon on Mondays by going to www.grassandgrain.com & logging onto the online subscription

Another hard downward futures market 
Wednesday, Thursday and Friday made for 
a lower market on most all classes of cattle 
offered. The bright spot of the sale was we 
had buyers on the seats and on the internet 
to purchase the cattle. Cull cows were also 
selling on a lower market.

BULL & STEER CALVES  — 375-550 LBS
Belvue 5 blk 387@168.50
Manhattan 13 blk 537@166.00
Junction CIty 8 blk 413@165.50
St. Goerge 7 blk 442@165.00
Williamsburg 12 blk 432@161.00
Williamsburg 8 blk 529@161.00
Manhattan 9 Cross 398@160.00
Junction City 11 blk 504@159.00
Belvue 10 blk 511@155.00
Blaine 4 blk 413@155.00
Onaga 5 Cross 514@152.00
Junction City 11 blk 529@148.00
St. George 10 blk 540@148.00
St. George 4 Cross 518@130.00

BULL & STEERS  — 550-1,030 LBS.
Blaine 12 blk 572@159.00
Dwight 4 blk 562@155.00
Onaga 24 Cross 646@150.00
Manhattan 6 blk 635@144.00
Belvue 12 blk 615@144.00 
Council Grove 4 blk 641@138.00
Junction City 4 blk 615@130.50
Blaine 12 blk 758@130.00 
Leavenworth 12 blk 766@126.50
Burlingame 8 blk 690@125.00
Osage City 31 Cross 792@117.00
Leavenworth 21 blk 847@110.00
Osage City 36 Cross 903@105.00
Osage City 4 Crtoss 810@103.00
Wamego 6 bwf 823@95.50

HEIFER CALVES   — 275-550 LBS.
Belvue 9 blk 468@149.00
Junction City 7 Cross 415@149.00
Junction City 5 Cross 487@149.00
St. George 5 blk 393@147.50
Winchester 5 blk 410@147.25
Williamsburg 10 blk 396@145.00
St. George 6 blk 489@144.50

Junction City 21 blk 507@144.50
Manhattan 5 Cross 371@141.50
Manhattan 4 Cross 315@141.00
Blaine 5 blk 485@139.50
Junction City 8 blk 498@139.00
St. George 5 blk 483@137.50
Williamsburg 5 blk 470@130.00
Manhattan 5 Heref 379@124.50

HEIFERS  — 550-975 LBS.
Alma 6 blk 555@144.50
Manhattan 4 blk 562@135.50
Manhattan 16 blk 553@126.50
Junction City 5 Cross 600@126.50
Blaine 17 blk 602@124.00
St. George 4 blk 562@120.00
Osage City 5 blk 682@111.00
Leavenworth 8 blk 768@103.00
Osage City 42 Cross 802@99.75

COWS & HEIFERETTES 
Valley Falls 1 blk 935@89.00
Riley 1 blk 1035@74.00
St. George 1 blk 1180@74.00
Riley 1 blk 1050@73.00
Onaga 1 blk 1165@66.00
Paxico 1 Char 1605@50.00
Onaga 1 blk 1615@47.00
Frankfort 1 blk 1555@45.00
Frankfort 1 blk 1430@43.00
Frankfort 1 blk 1535@43.00
Paxico 1 blk 1060@41.00
Paxico 1 Char 1235@40.00
Wakefield 1 blk 1545@40.00
Manhattan 1 blk 1295@39.50
Paxico 1 Char 1125@39.00
Randolph 1 blk 1410@38.00
Manhattan 1 mix 1220@37.50
Riley 1 mix 1590@35.00

BULLS
St. George 1 Cross 1840@77.50
Wilsey 1 blk 1700@74.00
Randolph 1 blk 1435@72.50
Wilsey 1 blk 1360@72.00
White City 4 blk 1027@70.50
Wilsey 1 mix 1490@70.00
Westmoreland 1 blk 1760@65.00
Wilsey 1 blk 1435@57.00

CALVES
Baileyville 2 blk @300.00

Leonardville 1 mix @260.00
Baileyville 2 blk @250.00

 JOHN CLINE  BRENT MILLER   MERVIN SEXTON  TOM TAUL  BRYCE HECK 
 ONAGA  ALMA   MANHATTAN  MANHATTAN  LINN 
 785-889-4775  785-765-3467   Cell: 785-770-2622  785-537-0036  785-348-5448 
 Cell: 785-532-8381  Cell: 785-587-7824     Cell: 785-556-1422  Cell: 785-447-0456

—————————  FIELD REPRESENTATIVES  —————————

 VISIT US ON THE WEB FOR DAILY CONSIGNMENT UPDATES AT WWW.MCCLIVESTOCK.COM

SAM GRIFFIN  ALAN HUBBARD   BILL RAINE  JEFF BROOKS  DAN COATES ANDREW SYLVESTER
BURNS  OLSBURG   MAPLE HILL  BEATTIE  BALDWIN WAMEGO
620-726-5877  785-468-3552   785-256-4439  785-353-2263  785-418-4524 785-456-4352
Cell: 620-382-7502  Cell: 785-410-5011  Cell: 785-633-4610  Cell: 785-562-6807 

Upcoming Special Stock Cow & Bred Heifer Sale Dates  •  Wednesdays starting at 11:00 AM
2020:  April 15  •  May 6

SPECIAL STOCK COW 
AND BRED HEIFER SALE

WED., APR. 15 • STARTING 11:00 AM
1st CALF HEIFER PAIRS

• 15 blk & bwf 1st calf hfrs w/ Angus calves, calves worked, ready for grass.
• 53 Choice gentle OCV Montana origin Angus 1st calf hfrs with AI sired Conneally Count 

Down Feb. 23 - Mar. 3 Angus calves by side. Calves have had Enforce 3, Black Leg, and 
banded, hfrs poured in March.

• 5 blk 1st calf hfrs w/ 30-60 ay calves by side, grass ready, all shots.
• 20 Red Angus 1st calf hfrs w/ 30-60 day calves by side, grass ready, all shots.
• 20 Angus 1st calf OCV hfrs w/ 90 day Angus sired calves by side, Alpha 7 shot.
• 17 Angus 1st calf OCV hfrs w/ 30-50 day calves by side.
• 25 choice reputation Angus 1st calf hfrs w/ 30-45 day Harms & Lyons Angus calves by 

side. Hfrs & calves worked & ready for grass.
• 7 gentle Gelv Balancer cross 1st calf OCV hfrs w/ 45-60 day Balancer cross calves by 

side. Hfrs have had Scourguard & Ivomec, calves 1 rd 7way,
BRED 1st CALF HEIFERS

• 18 Fancy Angus 1st calf OCV pelvic measured hfrs bred LBW Angus bulls, turned in Nov. 
24th for Fall calves.

• 24 choice homeraised Angus Fall calving 1st calf OCV hfrs, bred to LBW Angus bulls 
turned in Nov. 10, taken out Feb. 1.

• 5 choice Moser Genetic SimmAngus Fall calving 1st calf OCV hfrs, AI bred Dec. 3rd to 
LBW Hickok SimmAngus bull.

REPLACEMENT HEIFERS
• 15 SimmAngus replacement hfrs, 775-800 lbs.
• 3 Angus replacement hfrs, Angus source verified, 3 rds Vira Shield 6, pink eye, Normectin 

Plus, 700-800 lbs.
BRED COWS

• 15 blk & bwf cows, 3-5 yrs, bred Lyons Angus bull Nov. 1, all shots.
• 15 blk & bwf cows, 4-5 yrs, bred Angus bull for Sumer calves.
• 45 blk Fall calving cows 3-6 yrs, bred to Vermillion Ranch Angus bulls from Nov. 20 - Jan. 

5, due to calve late Aug. & Sept., all Fall shots & poured.
• 75 blk bwf Fall calving cows, 3-6 yrs, SimAngus & Angus bulls turned in Nov. 25th.
• 100 Northern origin blk Fall calving OCV cows, 4-5 yrs bred Nelson Angus bulls Nov. 26 

for 85 days.
• 70 blk & Red Angus Fall calving cows, 4 yrs to SS bred for late Aug.-Oct.

PAIRS
• 35 blk cows, 4-6 yrs w/ SimmAngus Nov. & Dec. calves by side. Cows exposed back to 

SimmAngus bull since Dec. 1. Cows & calves all worked.
• 25 blk, bwf Fall calving cows, 4-7 yrs w/ big Angus & Char cross 300-450# calves, cows 

running back with Char bulls since late Nov.
• 17 blk Angus (14) bwf (1) & Red Angus (2) cows, 7 yrs & older w/ Dec. & Jan. calves by 

side. Cows worked Feb. 21.
BULLS

• 2 Registered Angus Coleman Knight hfr bull, 14mo.
• 1 Purebred Simm bull, 13 mo.
• 1 Simm Angus bull, 13 mo.
• 6 blk & Red Limo & Limo Flex Fall & yearling bulls.
• 1 Black Granite registered Angus cow bull, 18 mo.

GIVE US A CALL TO CONSIGN CATTLE FOR THIS SPECIAL SALE!

EARLY CONSIGNMENTS FOR APRIL 17
• 45 choice blk strs & hfrs, 1 rd shots, 450-600 lbs.
• 180 choice reputation Angus & SimmAngus strs & hfrs, 2 rds shots, 450-600 lbs.
• 9 blk strs, weaned 45 days, 3 rds shots, 400-425 lbs.

Our farmers and ranchers are working tirelessly, behind the scenes, to continue what they have been doing all along... providing a food supply... for our world.
For this we send our heartfelt gratitude. Livestock Markets are seen as a critical infrastructure for food supply, and Manhattan Commission Company along with our em-

ployees, will continue providing a marketing source for our Producers and Buyers with regular scheduled sales.
PLEASE ALLOW US TO PROVIDE THIS SERVICE BY HELPING US FOLLOW THE FOLLOWING MANDATES:

Attendance will be strictly limited to 50 people, including our staff. Please no spectators or children under 18. Online viewing and bidding are available via LMAAuctions.
com or mobile app LMA Ringside... we encourage you to utilize this service.

EARLY CONSIGNMENTS FOR APRIL 10
• 60 Red Angus strs & hfrs, weaned/ 2 rds shots, 550-600 lbs.
• 35 Blk feeder strs, 775-825 lbs.
• 44 Choice replacement quality Blk & Red Simm & Simm Angus hfrs, weaned/shots, 700-
  800 lbs.
• 10 Blk bwf feeder hfrs, 800 lbs.
• 20 Blk bwf strs & hfrs, 2 rds shots/ long weaned, 600-650 lbs.
• 50 Angus Gelv cross strs & hfrs, 2 rds shots/ no implants/ 45 day weaned, 550-650 lbs.
• 33 choice Heref strs & hfrs, long weaned, 2 rds shots, grass condition, 400-500 lbs.
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Hay market trade slow; prices steady. Most producers 
report demand as light and movement slow. However, 
there have been a few reports of increased inquiries and 
deliveries of alfalfa, directly attributed to the lack of 
DDG availability. Farmers in the west and central areas 
are busy in the field planting, spraying, and fertilizing, 
while fieldwork is at a standstill again for those in the 
southeast region. The U.S. Drought Monitor indicated 
that dry conditions continue to persist in the drought 
and abnormally dry areas of eastern Colorado, western 
Kansas, and southwest Nebraska. Abnormal dryness (D0) 
remained at 8 pct, moderate drought (D1) remained at 
4 pct, and severe drought (D2) remained at 2 pct. If you 
have any extra hay to sell and/or need hay here in Kan-
sas, use the services of the Internet Hay Exchange: www.
hayexchange.com/ks.php.

Southwest Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered 

steady; movement slow. Alfalfa: horse, premium small 
squares 230.00-240.00. Dairy 1.00/point RFV, Supreme 
185.00-226.00, Premium 170.00-195.00, Good 150.00-170.00. 
Stock or Dry Cow 160.00-165.00. Fair/Good grinding alfal-
fa, 110.00-125.00, Ground and delivered locally to feed 
lots and dairies, 150.00-165.00. Grass Hay: Bluestem, good 
small squares 7.50-8.50/bale, large squares 100.00-110.00. 
Sudan: large rounds 60.00-70.00. Triticale: large rounds 
100.00-105.00. Wheat straw: large rounds 40.00-50.00, large 
squares 65.00-75.00 delivered. The week of 3/22-3/28, 
11,706T of grinding alfalfa and 1,350T of dairy alfalfa was 

reported bought/sold.
South Central Kansas

Dairy alfalfa, grinding alfalfa, ground/delivered, al-
falfa pellets steady; movement slow. Alfalfa: horse, small 
squares 255.00-275.00. Dairy, 1.00/point RFV, Supreme 
185.00-225.00, Premium 170.00-195.00, Good 150.00-178.00. 
Stock cow, 140.00-150.00. Fair/Good grinding alfalfa, 
95.00-110.00, Ground and delivered locally to feedlots 
140.00-150.00; Alfalfa pellets: Sun cured 15 pct protein 
195.00-205.00, 17 pct protein 200.00-210.00, Dehydrated 
17 pct 300.00-310.00. Grass Hay: Bluestem, none report-
ed. Sudan: large rounds 55.00-65.00. Wheat Straw: large 
squares 65.00-75.00, large rounds 55.00-65.00. The week 
of 3/22-3/28, 5,117T of grinding alfalfa and 342T of dairy 
alfalfa was reported bought/sold.

Southeast Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, grass 

hay steady; movement slow. Alfalfa: horse or goat, 230.00-
240.00. Dairy 1.00/point RFV. Stock cow 150.00-160.00. 
Fair/Good grinding alfalfa, 115.00-125.00. Ground and 
delivered, none reported; Grass hay: Bluestem, small 
squares 125.00-135.00, good, mid squares 105.00-120.00, 
large squares, 90.00-110.00, large rounds 60.00-65.00. 
Brome, good, small squares 125.00-150.00, mid to large 
squares 110.00-120.00, large rounds 70.00-80.00. Wheat 
Straw: mid and large squares 60.00-75.00, large rounds 
55.00-65.00. The week of 3/22-3/28, 1,548T of grass hay was 
reported bought/sold.

Northwest Kansas
Dairy alfalfa, ground/delivered steady; grinding alfal-

fa steady to 5.00 lower, movement slow. Alfalfa: Horse or 
goat, 205.00-215.00. Dairy, Premium/Supreme 1.00/point 
RFV. Stock cow, fair/good 150.00-160.00. Fair/good grind-
ing alfalfa, 95.00-105.00. Ground and delivered locally to 
feedlots and dairies, 125.00-135.00. Sudan, large rounds 
60.00-70.00, corn stalks, large rounds 50.00-60.00.

North Central-Northeast Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, 

grass hay steady movement slow. Alfalfa: horse, pre-
mium small squares 9.50-10.50/bale. Dairy 1.00/point 
RFV, Supreme 185.00-225.00, Premium 170.00-195.00, 
Good 150.00-170.00. Stock Cow, 150.00-160.00. Fair/good, 

grinding alfalfa, 100.00-110.00. Ground and delivered 
130.00-140.00. Grass hay: Bluestem, small squares 6.00-
7.00/bale, mid squares 90.00-100.00, large squares 85.00-
100.00, large rounds 70.00-80.00. Brome, small squares 
7.00-8.00/bale, large squares 105.00-120.00, large rounds 
75.00-85.00; Sudan, large rounds 55.00-65.00. Wheat Straw: 
small squares 5.00-6.00/bale delivered, large squares 
100.00-110.00 delivered, large rounds 60.00-70.00. The 
week of 3/22-3/28, 1,470T of grinding alfalfa and 280T of 
dairy alfalfa was reported bought/sold.

***Prices are dollars per ton and FOB unless otherwise 
noted. Dairy alfalfa prices are for mid and large squares 
unless otherwise noted. Horse hay is in small squares unless 
otherwise noted. Prices are from the most recent sales.

*CWF Certified Weed Free
*RFV calculated using the Wis/Minn formula.
**TDN calculated using the Western formula. Quan-

titative factors are approximate, and many factors can 
affect feeding value. Values based on 100% dry matter (TDN 
showing both 100% & 90%). Guidelines are to be used with 
visual appearance and intent of sale (usage). Source: Kansas 
Department of Agriculture - Manhattan, Kansas, Kim Net-
tleton 785-564-6709. Posted to the Internet: www.ams.usda.
gov/mnreports/DC_GR310.txt

Kansas Hay 
Market Report 

The Senate and the 
House passed and Pres-
ident Trump signed into 
law Phase 3 of the Corona-
virus Relief Package. The 
bill provides USDA with 
$9.5 billion in funding to 
provide support for agri-
cultural producers impact-
ed by coronavirus, includ-
ing livestock producers, 
dairy and specialty crop 
producers. Additionally, 

the bill replenishes $14 
billion in funding for the 
Commodity Credit Corpo-
ration, which is often used 
to stabilize, support and 
protect farm income and 
prices.

Following passage, 
NCBA, TCFA and other 
state affiliates immediate-
ly sent a letter to Sec. Per-
due asking him to take im-
mediate action to provide 
relief to cattle producers 
quickly. Additionally, a bi-
cameral, bipartisan letter 
to USDA urging swift ac-
tion to provide assistance 
to cattle producers using 
the resources appropriat-
ed in the CARES Act was 
circulated on the Hill for 
signatures. Rep. Henry 
Cuellar (D-TX), Rep. Dusty 
Johnson (R-SD) and Sen. 
John Thune (R-SD) were 
the original authors of the 
letter.

Of note, the stimulus 
also provides aid to small 
businesses who need to 
maintain payroll by pro-
viding eight weeks of cash-
flow assistance through 
100% federally guaranteed 
loans to small employers 
who maintain their payroll 
during the pandemic. The 
provision is retroactive to 
Feb. 15, 2020.

What’s in the stimulus 
package for beef producers?

ARMBIDS.COM
SPRING 2020 GUN AUCTION

ONLINE NOW! ENdS TUESdAY, APRIL 21, 6 PM CST
OVER 400 Great Arms to include Brownings, Colts, H&K, High Standard, 
Dan Wesson, Over 150 S&Ws & Colts. Many New-In-The-Box and unfired. 
Sig Sauers, Walthers + Pythons, Anacondas, Diamondbacks & King Cobras. 
Many Military Arms to include a Johnson automatic, M1D Garand & carbines. 
Springfield, Winchester Black Diamond, Pigeon & Trap grades, Mossberg, Ru-
ger, Remington & Weatherby shotguns & rifles. Plus ... over 15,000 rounds of 
ammo, reloading supplies, Gun books & 2013 Ford F150 4X4 Crew Cab!

www.ArmsBid.com or www.proxibid.com/Kull
One of America’s Premier Firearms Auctioneers

For ONLINE CATALOG
See Proxibid.com/Kull

or Armsbid.com
KULL’S

OLD TOWN STATION
201 SE 59th St., Topeka, KS

785-862-8800

Accepting Consignments 
for our Summer Gun

Auctions ... CAll todAy!

Contact one of our sales reps at

 for all of your advertising needs!
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K-State veterinarian: No evidence that 
livestock can transmit COVID-19 to humans

The director of a Kan-
sas State University vet-
erinary laboratory that 
responds to animal health 
issues across the state says 
that while coronavirus is 
a disease familiar to live-
stock producers, it is not 
the same strain of the virus 
that is grabbing headlines 
across the globe.

The novel strain of 
coronavirus, COVID-19, 
is transmitted through 
humans. There is no evi-
dence that livestock can 
transmit the disease to hu-
mans, and the food prod-
ucts from livestock cannot 
carry COVID-19 to humans.

“Producers are well 
aware that there is a (dif-
ferent strain of) coronavi-
rus that is associated with 
neo-natal diarrhea, and 
there’s another one that 
we think is now associat-
ed with cattle respiratory 
disease,” said Gregg Han-
zlicek, director of the pro-
duction animal field inves-
tigations unit in K-State’s 
Veterinary Diagnostic 
Laboratory.

“But I want to make it 
perfectly clear that our 
cattle coronavirus has no 
relationship to the corona-
virus that is currently cir-
culating in humans. These 

coronaviruses are very 
species-specific. There 
is absolutely no indica-
tion that livestock can be 
carriers of COVID-19 and 
be a source of infection 
to humans, either through 
carrying it on their skin 
or their hair or anywhere 
else.”

He added: “Milk, eggs, 
beef pork... whatever pro-
teins that are produced by 
livestock are absolutely 
safe to eat. People do not 
have to worry about those 
products carrying COVID-
19 to the population.”

Hanzlicek said that pro-
ducers are safe to go about 

the business of taking care 
of animals: “They need to 
minimize the amount of 
exposure they have to hu-
mans. At this point, they 
should keep on doing what 
they do every day with 
their livestock.”

Livestock producers 
who think they may have 
been exposed to COVID-19 
should see their medical 
professional. If their live-
stock begin showing signs 
of illness, as well, Han-
zlicek said they should 
contact their local veteri-
narian.

“The local vet will call 
the state or federal veter-

inarian and then a deci-
sion will be made wheth-
er to test those animals 
for COVID-19,” Hanzlicek 
said. “We don’t want to just 
start blanket sampling all 
animals. Again, with this 
virus, we do not believe 
that livestock are associ-
ated with spreading the 
disease.”

Hanzlicek said that the 
U.S. Food and Drug Ad-
ministration has relaxed 
its rules just a bit to allow 
producers to consult with 
a veterinarian through 
‘tele-medicine’ – that is, 
communicating sickness to 
a veterinarian by phone or 
online technology.

“The veterinarian is 
not necessarily required 
to make a trip to actually 
look at the animals,” thus 
maintaining ‘social dis-
tance’ guidelines for hu-

mans, Hanzlicek said.
The K-State Veterinary 

Diagnostic Laboratory, 
which tests samples for 
suspected livestock dis-
ease, remains open during 
the university’s limited op-
erations status. Hanzlicek 
said the lab is open 8 a.m. 
to 5 p.m. Monday through 
Friday, and 8 a.m. to noon 
on Saturday.

Hanzlicek and others 
also are still available to 
travel throughout Kansas 
to help local veterinari-
ans diagnose suspected 
livestock disease. The 
staff can be contacted by 
calling 785-532-5650, or 
through its web site, www.
ksvdl.org.

Hanzlicek said the FDA 
also maintains a useful 
site with information for 
livestock owners regard-
ing COVID-19.

Swenson to retire as 
4-H program manager

After 15 years with 
Cloud County Extension 
and the River Valley Ex-
tension District, Denise 
Swenson has announced 
her retirement effective 
April 3, 2020.

Denise began her ca-

reer with K-State Research 
and Extension as a part-
time 4-H assistant in May 
of 2005 with Cloud Coun-
ty Extension. She transi-
tioned into a part-time 4-H 
program assistant with the 
beginning of the River Val-
ley District in July of 2005 
and was promoted to full-
time 4-H program manager 
in January of 2010.

A retirement party is 
tentatively planned for 
Tuesday, May 19, 2020 from 
3:00-6:00 p.m. at Zion Lu-
theran Church in Concor-
dia. 

Congratulatory cards 
and letters may be ad-
dressed to: Denise Swen-
son, River Valley Exten-
sion District, 811 Washing-
ton Street, Suite E, Concor-
dia, KS 66901. 

Angus Foundation scholarship 
applications now being accepted

By Karen Hiltbrand, 
American Angus 

Association
Scholarship applica-

tions are now available for 
college students associat-
ed with the Angus breed. 
This past year, the Angus 
Foundation awarded 
$227,700 in scholarships at 
the 2019 National Junior 
Angus Show alone, and 
next year will be no differ-
ent. The Angus Founda-
tion offers scholarships to 
undergraduate and gradu-
ate students each year as 
a way to help Angus youth 
achieve their educational 
goals and offset the con-
tinually rising costs of tu-
ition at higher education 
institutions.

“We have a responsibil-
ity to support the next gen-
eration of agriculturalists 
here at the Angus Foun-
dation,” said Rod Schoen-
bine, Angus Foundation 
director of development. 
“With education costs 
being higher than ever, we 
want to help students in 
their educational endeav-
ors, and awarding scholar-
ships is a key factor.”

Today, countless past 
junior Angus members 
have benefitted from the 
financial support of Angus 
Foundation-funded schol-
arships. This year, five past 
scholarship recipients 
were put in the spotlight 
in the Angus Foundation 
Success Story campaign.

“The Angus Founda-
tion’s core mission of 
youth, education and re-
search are so important 
to developing young peo-
ple to come back into our 
breed, into our community 
and to our industry as a 

whole,” said Jara Settles, 
vice president of livestock 
mitigation at the Livestock 
Marketing Association 
and past scholarship re-
cipient. “If we don’t invest 
in these young people and 
welcome them back in and 
give them truly viable op-
portunities in terms of ed-
ucation and professional 
growth, they might leave 
us.”

To see the stories and 
hear the success of past 
recipients, visit angus.org/
foundation.

Undergraduate and 
Graduate Scholarships
Applicants for under-

graduate and graduate 
scholarships must have, 
at one time, been a mem-
ber of the National Junior 
Angus Association (NJAA) 
and currently be an ac-
tive junior, regular or life 
member of the American 
Angus Association. The 
following documents are 
required to be considered 
for a 2020 undergraduate 
or graduate scholarship: 
the 2020 scholarship ap-
plication; three letters of 
recommendation; copy of 
current high school/col-
lege/university transcript; 
and applicant’s Associ-
ation member code. Un-
dergraduate and graduate 
scholarship applications, 
eligibility requirements 
and application guide-
lines can be found online 
at AngusFoundation.org. 
Applications are due May 
1, 2020.

Allied Angus Breeders 
Scholarships

The Angus Founda-
tion also will award three 
$1,000 scholarships to un-
dergraduate or graduate 

students who use Angus 
genetics in a commercial 
cattle operation breeding 
program or whose par-
ents use Angus genetics. 
Emphasis will be placed 
on applicants’ knowledge 
of the cattle industry and 
perspective of the Angus 
breed.

Applicants or their 
parents/guardians must be 
members of the American 
Angus Association or have 
an affiliate member code. 
The applicants or their 
parents/guardians must 
have transferred or been 
transferred an Angus reg-
istration paper in the last 
36 months (on or after May 
1, 2018). The scholarship 
is applicable to any field 
of study. A separate appli-
cation, from the general 
Foundation application, 
is required for the Allied 
Angus Breeders Scholar-
ship. The application can 
be found on the Angus 
Foundation website. Ap-
plicants having received 
or applied for Angus 
Foundation undergradu-
ate scholarships using our 
standard general applica-
tion this year or in past 
years will not be consid-
ered for this scholarship.

Certified Angus Beef
National Junior Angus 

Association Scholarship
Since 1990, the NJAA 

has teamed up with Cer-
tified Angus Beef (CAB) 
LLC to help Angus youth 
pursue their higher edu-
cation goals. The selected 
applicant will receive a 
$1,000 scholarship. A sep-
arate application from the 
Angus Foundation schol-
arship application is re-

quired for the CAB/NJAA 
scholarship. Require-
ments are similar to the 
general Angus Foundation 
scholarship; more details 
can be found on the ap-
plication. The application 
is available on the Angus 
Foundation website.

“At the Angus Founda-
tion’s core are youth and 
education,” Schoenbine 
said. “Our Angus and al-
lied commercial produc-
er youth deserve the best 
higher education learning 
environment they can ex-
perience, and these schol-
arship opportunities help 
make that possible.”

Since 1998, the Angus 
Foundation has awarded 
more than $3.5 million in 
undergraduate and grad-
uate scholarships. For 
more information about 
the Angus Foundation or 
scholarships, visit angus.
org/foundation.

GSI 
GRAIN BINS

ALL SIZES AVAILABLE
Hopper Bins Available

FINANCING AVAILABLE

Harder AG PRODUCTS
West Highway 50

PEABODY, KANSAS 66866
Phone 620-983-2158
www.grainbinsusa.com

LAAS LAMBS
Invites you to our

Board Bid Sale
Saturday, April 18

At the farm – 3120 N. Muir Rd., Salina, KS
Barn opens at 1:00, Closing of bids begins at 3:00

Offering 50 Hamps and Crosses with genetics from
well-known bloodlines and producers.

For questions, call or text Larry Laas:
785-614-2581

Make appointments for early viewing of animals. 
With the current health crisis, safety measures are being taken.

Laas Lambs has produced 
several class winners and 
county champions across 

the State, and top five
finishes in classes at the 

State Fair and KJLS.
This year looks just as 

promising.

Jack B. (John) Boyle is accepting sealed bids on the following Marshall County real estate:
The Northwest Quarter of Section 12, Township 3, Range 10, less an approximately 3 acre tract 

previously deeded in Marshall County, Kansas.

AND Robert & Marguerite Boyle are accepting sealed bids on the following Marshall Co. real estate:
The Southwest Quarter of Section 12, Township 3 South, Range 10, Marshall County, Kansas.

INVITATION TO BID

520 Main Street 1114 Broadway
Seneca, KS 66538 P.O. Box 468
785-336-0021 Marysville, KS 66508
jason@gwblaw.net 785-562-2375
gwblaw.net Fax: 785-562-5348

You are invited to bid on the tract listed. You may 
bid on either or both tracts. To view the property 
please contact Galloway, Wiegers & Brinegar to 
schedule an appointment.

Bids sheets can be obtained by contacting Gallo-
way, Wiegers & Brinegar or by visiting the website: 
sealedbidauction.net. Bids must be received by 
12:00 p.m. April 21, 2020. Seller reserves the right 
to accept any bid, reject all bids or invite certain 
bidders to a subsequent private auction.

4/1/20 SALE RESULTS

HERINGTON LIVESTOCK COMMISSION CO.

Manager: Tracy Ediger, 785-366-6645 • Josh Patry - 785-466-6652
Dave Bures - 402-766-3743 • Bob Kickhaefer, Cell - 785-258-4188

Tim Wildman, 785-366-6152

KFRM AM 550, Every Wed., 8:00 a.m. • Barn Phone 785-258-2205
www.HeringtonLivestock.com

View Our Auction Live at LMAAUCTIONS.COM

Our Consignments can now be viewed after 12 Noon on Mondays by going to 
www.grassandgrain.com & logging onto the online Subscription.

CATTLE SALE EVERY WEDNESDAY:
11:30 AM

EARLY CONSIGNMENTS FOR APRIL 8

COWS & HEIFERETTES
Herington, 1 blk 1315@60.00
Florence, 1 Red 930@60.00
Florence, 1 Red 785@60.00
Hope, 1 Red 1710@57.00
Hillsboro, 1 blk 1645@56.00
Marion, 1 blk 1515@55.50
Herington, 1 rwf 1390@55.00
Lincolnville, 1 blk 1410@55.00
Florence, 1 Red 880@55.00
Florence, 1 Red 980@55.00
Florence, 1 Red 910@55.00
Florence, 1 blk 840@55.00
Florence, 1 blk 875@55.00
Florence, 1 Red 950@55.00
Florence, 1 blk 895@55.00
Florence, 1 blk 1155@54.00
Florence, 1 blk 915@52.00
Florence, 1 blk 1135@52.00
Lincolnville, 1 blk 1500@51.50
Marion, 1 blk 1420@51.00

BULLS
Herington, 1 blk 2070@90.50
Herington, 1 blk 2160@85.50
Marion, 1 blk 1960@78.50
Peabody, 1 Red 1800@75.50

STEERS
Tampa, 10 mix 480@162.50
Wilsey, 2 blk 588@144.00
Tampa, 13 blk 609@140.50
Eskridge, 3 blk 687@138.50
White City, 5 blk 630@137.00
Hope, 12 mix 701@131.25
White City, 6 mix 758@121.25
Wilsey, 13 blk 737@120.00
Herington, 6 blk 736@120.00
Hope, 6 mix 620@119.00
Eskridge, 10 blk 819@115.00
Wilsey, 18 blk 837@110.00
Herington, 12 blk 888@105.50
Ramona, 59 blk 960@103.00
Ramona, 59 mix 957@102.50

Herington, 59 mix 1065@94.50
Galva, 13 blk 990@91.50

HEIFERS
Hope, 9 mix 542@136.50
Peabody, 4 mix 438@130.00
Hillsboro, 2 blk 525@121.00
Tampa, 9 blk 567@119.50
Hope, 34 mix 689@118.50
Tampa, 3 blk 432@110.00
Hope, 29 Red 907@102.10
Herington, 107 mix 802@100.00
Hope, 24 Red 802@100.00
Hillsboro, 3 blk 720@100.00
Woodbine, 64 mix 802@97.00
Woodbine, 64 mix 824@96.75
Hope, 66 mix 841@96.50

CALVES BY THE HEAD
Lincolnville, 1 blk 110@320.00
Ramona, 1 blk 90@300.00
Lincolnville, 1 blk 80@290.00

• 3 loads 900 lbs. a piece mostly blk strs.
• 60 blk strs & hfrs, home raised, LW, shots, 

600-700 lbs.
• 40 mostly blk strs & hfrs, home raised, LW, 

shots, 600-700 lbs.

• 74 Red strs & hfrs, home raised, shots, 600-
700 lbs.

• 80 Red / blk strs, home raised, LW, shots, 
700-800 lbs.
MORE CATTLE BY SALE TIME
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DISCOUNTS: (For PRE-PAID orders only)

CLASSIFICATION:

CATTLE

30 Performance Tested
Sim-Angus bulls

Yearling to 2 year olds, black
or red polled, semen checked,

vaccinated, poured, very
gentle.

Luin Berger
785-268-0647 Cell

785-363-2645 Home

4  YEAR  OLD  BALANCER
heifer/herd  bull. Hoover Dam
son, low birthweight, calving
ease, gentle disposition. Makes
very good heifers. Trich/fertility
tested. $1700. 784-246-3293.

ANGUS & SIMMENTAL- 
ANGUS BULLS

• Priced for the commercial 
cattleman

• Yearlings & 2-year olds w/ 
calving ease and growth

• Excellent selection w/ volume 
discounts

• Performance data available
• Good maternal traits

HUNINGHAKE ANGUS
Frankfort, KS

Leo Huninghake
Home: 785-292-4537
Cell: 785-556-2648

BLACK CHAROLAIS CATTLE
for sale: 2-year-old bul ls ,
yearling bulls, replacement
heifers. Burt Cattle Co. Dennis,
785-527-1369, Seth 785-275-
4630. blackcharolaiscattle.com

FOR SALE: 10 ANGUS pairs,
2-4 years old, $2400/ pair. DD
Angus, Seneca, KS. 785-294-
1511.

CATTLE

ANGUS BULLS
Yearling to 2 year olds
Performance Data Available

Good Maternal Traits
Fertility Tested

Continuously raising Angus 
cattle for 71 years.

Vering Angus
Greg Vering

Marysville, KS

785-562-7164 Cell
785-562-3988 Home

ANGUS BULLS

18 to 24 Months Old
Also Yearlings

• Good maternal traits
• Gentle disposition
• Calving ease
• Priced to sell

BUSS ANGUS
Leonardville, Kansas

C: 785-410-3006
H: 785-293-4444

ANGUS BULLS
Calving Ease

Virgin 2 year old bulls
BRIAN KOSTER
TESCOTT, KS
785-488-6219
785-392-0345

bkangus.wix.com/bull

Angus Bulls
For Sale by Private Treaty

15-21 Months Old
Calving Ease (Heifer Bulls)
Genomic Enhanced EPDs

*********************************
BJ Angus Genetics
John or Bonnie Slocombe

785-532-9777

SIMMENTAL BULLS for sale.
Yearlings, 2-year-old, percent-
age and purebloods. 402-645-
3544, 402-520-2422.

CATTLE

ANGUS & SIM-ANGUS
18-24 month old bulls

available, easy fleshing,
maternal focused,

calving ease,
good disposition.

TERRY OHLDE

785-747-6554
tohlde62@gmail.com

ANGUS BULLS
Yearlings & 2 yrs old

Calving Ease
Growth & Carcass
Sires include: Tahoe,
Comrade, Testament,

Safeguard, Upshot Capitalist
and Objective 0316.

Fertility tested, DNA tested,
Trich tested, Vaccinated.

Ready to go to work!

Blythe Angus
White City, KS

Duane Blythe &
Debbie Lyons-Blythe

785-349-2652
785-466-1338

Excellent
selection of

Polled Hereford
And

F1 Black Baldy
12-18 Months old

Bulls
Also, 2 year old Polled

Hereford Bulls

Ready to go to work for you
-Fertility Tested & Delivered-

Valek Farms
Mick:785-732-6637
Cell: 785-527-1049
Bill: 785-527-1033

SENECA, KS

Private Treaty
18 Month Angus Bulls

AI Sired
Registered

Calving Ease
Gentle Disposition

P.I. Negative

David J. & Doris,
Daren Ronnebaum
785-294-1511

CATTLE

Angus, Red Angus
& Charolais

Bulls For Sale

• Over 250 18 month old &
Spring yearling bulls available
• Your  Pr ivate  Treaty
Headquarters. Over 25
years experience in Private
Treaty & Sight-Unseen Sales.
You won't be choosing from
bulls that "didn't make the
sale" or were "caught" in the
auction.
• Our goal is to get the right
bull to the right herd every
time.
• See our display ad in this is-
sue.
• Videos, data, and catalog
available on our website.
Please check for updates
throughout the Spring.
• Genomic enhanced EPD's
on every bull in all three
breeds.
It's time to come home to...

HARMS
PLAINVIEW

RANCH
Mark & Kim Harms
2528 250th Street

Lincolnville, KS 66858
Email: hprbulls@tctelco.net
www.HARMSRANCH.com

620-924-5544
Mark Cell:

620-382-6388
Kim's Cell:

620-382-5373

BLACK HEREFORD BULLS,
breeding age. Tested and
ready to go. S bar Z Black
Herefords, Kincaid. 620-215-
2620

C O W H E R D  S T I M U L U S !
P o l l e d H e r e f o r d b u l l s .
Limited time special. Free de-
livery. Kanza Cattle, Chapman.
785-313-6565.

CATTLE

FOR SALE
PRIVATE TREATY
Service-Age Bulls

Calving Ease • Performance
Efficient • Docile

Dave Stump
785-556-0124
Dan Schmidt
785-562-6685

Blue Rapids, KS

785-556-0124
Visit us at

SpringhillHerefords.com
 A Gold TPR Breeder

For Sale Private Treaty:

REGISTERED 
ANGUS BULLS

150K enhanced EPDs
Performance Tested,
Fertility Tested, Free

Delivery, Guaranteed Sight 
Unseen Purchases.

Excellent Disposition. 
Priced to sell!!

HOLTON, KANSAS
785-845-5272 • 785-817-2328

www.rinkescattle.com
rinkescattle@gmail.com

FOR SALE:
HEREFORD

BULLS
Horned and polled,
ready for service.

Will deliver.
Davis Herefords,

785-256-4643
785-256-4010

Maple Hill, KS.

FOUNTAIN-
HARGRAVE

CATTLE
COMPANY

Offering high-quality
Charolais Bulls
Private Treaty

• High Performing
• Structurally Sound
• Quiet Disposition

• Fertility Tested, Virgin Bulls

For more information or
pictures contact:

Nick Hargrave
785-293-2176

nahargrave63@gmail.com

Wheatland Farms
18 month old Registered

Angus Bulls AI Sired,
Good Disposition.

Larry Shippy
Hope, Kansas

 785-479-2103   785-479-1725

CATTLE

GLM Herefords

Polled Hereford and
Hereford Bulls For Sale
Yearling and 18 month

bulls available.
Calving ease, growth, flesh-
ing ability and Disposition all
in one package. EPD's, per-
formance information, fertility
tested, guaranteed and free
delivery.

Grant McKay
Marysville, KS
785-619-6086

Cell 308-470-1190
glmherefords.com

glmherefords@bluevalley.net

Hereford Bulls
Yearlings

Complete Performance Data
Semen Checked

Females
Call us for your needs

Gustafson
Herefords

7477 Davis Creek Rd
GUS GUSTAFSON & FAMILY

Junction City, KS
Gus Gustafson
785-238-7306

POLLED
HEREFORD

BULLS
Bred for Complete

Performance

• Growth
       • Muscle
              • Maternal
                    • Disposition

Fertility Tested and
Guaranteed

DETTKE FARMS
Call:

BRIAN DETTKE
Marysville, KS
785-562-6257

POLLED SHORTHORN bulls.
Large selection. Works great
with black cows. Priced to sell.
Lauer Shorthorns, 785-479-
2288.

PROVEN GENETICS: AI sired
Registered Angus Bulls. Ready
to work. Added growth. North-
east Kansas. Alex@785-294-
2470.

RED  BULLS,  RED  ANGUS
Polled Shorthorn. Low birth-
weight, calving ease, gentle
disposition, Farmer prices.
Atchison, Ks. Call or text 913-
426-2120.

REGISTERED  HEREFORD
bulls for sale. Five -2 year old
bulls raised for our herd but not
needed this year. Top blood
lines, fed good, ready to go to
work. Call 785-761-3198.

LIM-FLEX BULLS (Limousin x
Angus) for sale, 16-18 mo. old.
All AI sired moderate birth
weights, high performing. All
are registered and semen
tested. Falk Cattle, 785-241-
4803.

Yearling & 2-Year Old
Angus Bulls For Sale

Howard Woodbury
785-241-0515

John Woodbury 785-229-2557

ROCKN-H-RANCH
Registered Angus

Bulls And Reg.
Females For Sale by

Private Treaty
Top 25% EPDs, by AI sires
that excel in calving ease
growth and carcass merit.

Delivery available, DNA
tested. Grass available

for rent.
www.rocknhranch.net
785-207-1232
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Classifieds - 17

AUCTIONEERS

Grass & Grain Directory

D. rocHe
FencinG

inc.
QUALITY BUILT FENCES

DON ROCHE

785-292-4271
FRANKFORT, KS

Gannon Real estate
& auctions

VERN GANNON, CAI
Broker/Auctioneer

Manhattan, Kansas 66502

785-539-2316
785-537-9003

www.gannonauctions.com
The Experienced Sound In Selling

HaLDeMan
WeLL DriLLinG &
PUMP serVice
785-539-9295
MANHATTAN, KS

ARMSBID.COM
Kull’s Old Town 
Station invites 
consignments for 
our Spring, Sum-

mer & Fall Auctions. If you have 
1 or 1,000, we’d like to talk to you.
We will also buy collections or

individual guns.
Dan@ArmsBid.com or

785-862-8800 • 800-466-5516
Topeka, Kansas

Custom Manure
Hauling & Spreading

Big to Small Jobs!
chore-Boyz services
913-636-1099

Serving all 105 Kansas
counties with more than
30 years of experience.

Offices located in Wichita, 
Manhattan & Anthony.

Call us today at
316.524.8345

A bid above the rest!
www.genefrancis.com

Blue Valley Drilling, Inc.
Water Well Drilling & Service
Family Business Over 70 Years!
COntaCt EriC StradEr

785-363-7353

Gavel Roads
is the place to Go
to buy and sell 

equipment. 

785.587.7737
www.gavelroads.com
READY ... SET ... SOLD!

Jeff RuckeRt,
Owner/

BrOker/AuctiOneer

2049 Ft. Riley Lane
Manhattan, KS 

785-565-8293

Homes, Farms, ranches, Land,
auctions & recreational Property

www.ruckertauctions.com

CATTLE

RED & BLACK 
ANGUS BULLS

Yearling & 18 Month Old 
Bulls
Calving Ease with Great 
Growth
Performance Data 
Available
Good Maternal Traits & 
Great Disposition
Reasonable Prices
Bring this Ad - Receive 
$50 Discount

Randy Huninghake
Frankfort, KS

785-556-0319 Cell
785-292-6019 Home

CATTLE

SWINE

SWINE
EQUIPMENT

Buildings — Ventilation
Flooring — Feeders
Waterers — Heaters

Crates — Nursery Equip.
K & N

Swine Systems
RICK HENRY
785-336-2130

SENECA, KANSAS

HORSES
BUYER FOR ALL TYPES OF
horses. Call Charlie, 785-556-
5740.

SHEEP

HARRIS
SHOW LAMBS

Home 2017 Champion AOB
Ewe at KS St. Fair & KJLS

15th & Final Show
Lamb Sale

Saturday, April 11th
10:30 a.m. • Facebook Live

Hamps • Naturals
Speckles • Crossbreds

Suffolks • Dorsets
Over 120 lambs available.
Will auction 50-60 head of

outstanding ewe and wether
lambs. More lambs available

by private treaty after the
sale.

No Ewes lambs held back
for flock - all are available.

2019 Winners:
Champions

• Dickinson Co. 4th overall
mkt. lamb

• Tri-Rivers Fair Saline Co.
mkt lamb

• Chase Co. MKT lamb
• Geary Co. MKT lamb

• Dickinson Co. 4th Overall
lamb

Reserve Champions
• Light wt Speckle KSF

• Dickinson Co. Hamb mkt.
lamb

• Speckle Lamb Interstate fair
• Osage Co. MKT lamb

• Coffee Co. crossbred MKT
lamb

• Chase Co. MKT lamb
• Miami Co. Hamp MKT lamb

• Geary Co. MKT lamb
• McPherson Co. Canton

MKT lamb
• Dickinson Co. Natural MKT

lamb
Many other class winners, too

many to mention.

All lambs are eligible for
the Breeders Select

Futurity in Hillsboro, KS
May 23. Great Cash Prizes.
• QUALITY YOU NEED TO
SEE BEFORE YOU BUY •
Announcement on Rams &
Equipment day of the sale

Kevin Harris Family
785-479-0490

More information on our
Facebook page

THANKS TO ALL WHO
HAVE SHOWN HARRIS

LAMBS.

OUR IN PERSON SALE 
HAS CHANGED TO A 
VIRTUAL AUCTION

LIVESTOCK EQUIPMENT

FENCE PACKAGE 
EXTRAVAGANZA!
It’s your last chance to buy 
our 5 Bar fencing package 

with a 5 Rail Continuous Panel 
top rail, posts, caps, and 

connectors.

$6/ft., while supplies last!

Call about packages for the 
Doc Steward Fence Pipe & 
Sucker Rod, Cable Fencing, 

and our new 6 Bar Fence 
package with 20% more steel!

855-880-7964
GoBobKS.com

HOLD 'EM FENCE Company
barbed wire, welded continu-
ous fence, pipe, custom tubs,
gates, alleyways. Cell 785-313-
4552, http://www.holdemfence.
com

Making tough jobs easier

Luco Mfg. Co
 

• HYDRAULIC CHUTES
• WORKING CIRCLES

• CAKE FEEDERS
• CONTINUOUS FENCING

• PANELS & GATES

See us at www.lucoinc.com
Or call toll free:

1-888-816-6707
PO Box 385

Strong City, KS 66869

R&D PIPE & POST
3 1/2" OD, $2.70/ft. 4 1/2" OD,
$3.65/ft. 2 3/8" and 2 7/8" OD

also available. Sucker rod
3/4"x25', $8.25 apiece.

Delivery available.
Wilsey, KS

620-767-2907

SPRING 50% OFF SALE 
ON IN STOCK Tire Water 

Tanks and feeders. Updated, 
ground level mineral feeders. 

WORTH THE LOOK!!

endurobrandlivestock.com
785-231-8397

FEED & SEED

FEYH FARM SEED CO
Alma, Kansas

Native Grass Seed
Wildflowers

Smooth Brome Grass
Erosion Control Products

Cover Crop Seed

866-765-3415
nativeseed@feyhfarmseed.com

www.FeyhFarmSeed.com

FEED & SEED
FOR  SALE:  LARGE  NET
wrapped bales prairie hay.
785-363-7523.

FREE: OLD ALFALFA SEED
in bags, to farmer only. 785-
410-2011.

PRAIRIE  HAY  FOR  SALE:
150 bales+, net wrapped,
4'x5'6" bales. Priced right. Dick,
785-633-2867.

WANTED
DAMAGED

GRAIN
We pay top dollar for

damaged grain. Trucks and
vac's available. Immediate

response anywhere.
Pruess

Elevator, Inc
1-800-828-6642

PASTURE
NEEDED:  GRASS  FOR  30-
100 head Spring calving pairs.
Will pay premium for good
grass. 785-406-0203

PASTURE  FOR  RENT  FOR
Fall bred cows or bred heifers.
Call 620-726-5877

TREE CLEARING/ PASTURE
clearing in Northeast KS, Man-
hattan, Topeka, KS and sur-
rounding areas. $55-$60 per
hour, 785-364-6782

WANTED TO RENT: GRASS
for 2020. Up to 320 acres.
Spring or fall cows. Rodney
Biesenthal, Onaga. 785-458-
2621

AUTOMOTIVE

2007 IHC 7400 with new
Kuhn Knight RC260

Several Daycabs available
Feed Mixers and

Manure Spreaders
Kuhn Knight, new & used

Belleville, KS

800-536-2293

2018 Chevy Silverado 2500 HD 
  LTZ, 4x4, diesel, auto, loaded, 
  21k mi.
2006 Dodge Ram 2500 Quad
  Cab 4x4, SLT Larmie, diesel,
  auto, loaded, 149k mi.
2018 Ford F250 Crew Lariet 4x4 
  diesel, auto, loaded, very nice, 
  only 16k mi.
2018 Ford F350 Crew cab 4x4 
  long bed, platinum, diesel, au-
  to, loaded, one owner, 83k mi.
2018 GMC Sierra 2500 HD SLT 
  crew, 4x4, diesel, auto, load-
  ed, 42k mi.
2013 GMC Sierra 3500 HD SLE 
  crew, 4x4, DRW, flatbed die-
  sel, auto, nice, 158k mi.
Ask for Kris Hanschu

krishanschu@
midwaymotors.com

620-755-2824

Hutchinson, Kansas • Hillsboro, Kansas
Newton, Kansas

PETERBILT  1990  4-AXLE
dump truck, low miles, excel-
lent. $27,000. 816-387-6091.

WANTED: 2000-2005 DODGE
1 ton four wheel drive Diesel.
816-616-2653.

REAL ESTATE

160 ACRES NATIVE GRASS
in Marshall County. 785-556-
2648.

REAL ESTATE

FARM & RANCH
---------------------------------------

Land For Sale
Saline Co.- 197 Acres m/l all
level cropland East of Salina.
Call Chris 493-2476
Ottawa Co.- 19.3 Acres m/l
located on edge of Tescott.
13.77 AC crop land & bal-
ance in creek and timber. Ex-
cellent bow hunting for deer
or turkey. Call Chris 493-
2476
Ottawa Co.- 10 Acre Build-
ing Site & 20 Acre Building
Site Northwest of Bennington
on blacktop. Call Chris 493-
2476
Ottawa Co.- 158 AC m/l with
142 Acres cropland & the bal-
ance of 16 Acres in water-
ways & wildlife habitat. Call
Chris 493-2476
Ottawa  Co.- 79 AC m/l.
67.62 AC Crop Land & the
balance in timber & creek.
Excellent habitat for deer &
turkeys. Call Chris 493-2476.
Ottawa Co.- 160 AC m/l with
149 AC cropland & 11 AC
waterways and wildlife habit-
at. Call Chris 493-2476.
Ottawa  Co.- 78 Acres m/l,
42.4 Acres CRP balance nat-
ive grass. Excellent upland
game bird habitat. Chris 493-
2476
Ottawa Co.- 158.2 Acres m/l
with 127.49 acres cropland
and 30.71 Acres native grass
& waterways. South of Min-
neapolis. Chris 493-2476
Farm & Ranch Division Of:

29.08 Acres
On blacktop just North of

Riley, KS. Beautiful 3 bed, 2 
bath Wardcraft home built 
in 2018 with full unfinished 
walkout basement. Many
upgrades in home. Cross 

fenced. Pasture, pond, and 
hay meadow.

Call Stacie Danzer
785-313-5280 or

Julia Stone 785-251-0746
to tour this great acreage.

---------------------------------
REDUCED!

40 +/- acres woods, creek, 
meadow and lots of wildlife 
in Geary County. 3000+ sqft 
ranch home w/ full finished 
walk-out basement. 3 bed-
rooms, 3 baths open floor 

plan. 30’x60’ metal building 
w/ large 2-car garage, shop 
area and studio apt. 28’x50’ 
metal bldg for RV & storage. 

Close to Ft. Riley and
Manhattan, $449,000.

Call Dolly Anderson
785-532-8801

G&A Real Estate, INC.
Manhattan, Kansas

dolly@gandarealestate.com

SOLD

Elite Aluminum
Stock Trailers

Titan — Sharp
Your Trailer Super Store!

 Mid-Plains
Equipment

E. Hwy 30 & 10, POBox 2526
Kearney, NE 68848
Delivery Available

308-237-5810
www.midplainsonline.com

TRAVALONG TRAILERS
New steel & alum. stock

New 20' to 31' flatbed
Used GN stock and horse
skid steer and car hauler

VISSER TRAILER SALES
Herington, KS•785-258-2800

TRAILERS

Blue Valley Trailers
Waterville, Kansas

Hayliner - Bale Buzzer

• New Trailers
• Used Trailers
• Trailer Repair

See used at
bluevalleytrailers.com

785-363-2224
1-866-368-4826

BOB'S
TRAILER SALES

Pomona, Kansas
785-418-2227

www.bobstrailersales.com
Circle-D, Elite, Travalum,

Travalong

• 2020 Utility 18+2, two 7k
axles ...........................$3,900
• 2020 Circle D stock trailer,
20' ...........................$8,500
• 2020 Circle D 24', Full
cleated floor, bull pkg, loaded
..................................$11,250
• 2020 Circle D 24' stock
....................................$9,500
• 2020 Travalum Aluminum
24' stock ...................$15,700
• 2020 Elite 30' 10k axles
gooseneck flatbed... $8,500
• 2020 Elite 25', 2-7k axles
Gooseneck flatbed .....$6,250
• 2020 Elite 25' 10k axles
Gooseneck flatbed .....$7,950
• 2020 Elite 32' 10k axles
Gooseneck flatbed .....$8,700
 All Elite flatbed trailers low

profile and torque tube,
dual jacks and toolbox.

B&W Hitches
Turnover ball: $595
Free Installation!

LIVESTOCK & HORSE
TRAILERS

FLATBED TRAILERS
• 1-800-526-0939 •

www.circle-dtrailers.com

Trailers 4 U
785-292-4166

Frankfort, KS

www.trailers4u.com

When There's Work To Do...

DONAHUE!
1-800-457-7406

www.donahuetrailers.com

MACHINERY
SALVAGE COMBINES

ALLIS N7-6, L2, L, M, G, F2,
F, CII, AII; JD 8820, 7720,
7700, 6600, 4400, 3300, 105,
95, 55; MF 860, 760, 750,
510, 410; IH 1680, 1480,
1460, 915, 815, 715, 503,
403; NH TR70-85, 1400, 995,
985, 975.

SALVAGE TRACTORS
ALLIS 7000-7080, 220, 210,
190XT; D17-19; JD 84-8630,
7520, 6030, 5020, 4630,
4430, 4020, 3020, 720, 730;
CASE 1470, 1370, 1270,
1200, 1070, 930, 400; IH
1568, 1466, 1256, 1066,
1026, 806; FORD 4-5-6-8-
9000; MF 2745, 1155, 1100,
90, 85; OLIVER 2150; MM
G1000; WH2-150, 4-150.
Mike's Equipment

BUHLER, KANSAS
1-800-543-2535

WOODEN CROSS 
CATTLE CO.
Charolais Bulls

For Sale
• Ranch raised
• Calving ease

• Large numbers
• All Registered

• EPD’s + performance
• Bulls reasonably priced

Customer and WCCC 
commercial cows always 

available for sale!

Merle Schlehuber 
620-381-1712

woodencross@fhrd.net
www.woodencrosscattleco.com

55 ANGUS BULLS
For Sale by Private Treaty

• 2 year olds and yearlings
• Featured Sires: Dually,
Command, Hoover Dam,
Payweight, Capitalist, and

Black Granite.
• Performance Tested

• Fertility Tested
• Fully Guaranteed

• Free Delivery in KS & NE.
• Volume Discounts

See Performance Data &
Price List at:

www.WolfCreekAngus.com
LURAY, KANSAS

785-698-2225

New Address?

Let us know!
Contact Kevin to update 

your Grass & Grain 
subscription:

agpress3@agpress.com
785-539-7558
1531 Yuma St., 

Manhattan, KS 66502
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18-Classifieds

— ITEMS FOR SALE — 
2006 MF 6495 tractor .$69,000
2011 Case IH 290 MWFD 

tractor ........................$95,000
2017 CIH 310 Magnum tractor 

5102 hrs. Coming In .....CALL
JD 4240 tractor ...........$14,500
2016 JD 6145 M tractor 2,078 

hrs .............................$71,000
JD 6430 premium tractor w/ldr 

6300 hrs ....................$43,500
JD 7800 MFWD tractor 6100 

hrs. nice ....................$53,000
IH 986 tractor ................$8,500
2011 Case SV300 skid steer ...  

 ......................................CALL
2015 Case SR270 skid steer ...  

 ..................................$21,500
JD 635D draper...........$21,000
JD 444 cornhead ............CALL
JD 608C cornhead ......$21,000
JD 643 cornhead ..........$2,500
JD 893 cornhead ........$13,000
2005 CIH 2412 Cornhead .......  

 ..................................$16,500
CIH 3408 cornhead 8R30, 2 in 

stock ..............................CALL
Geringhof N5800 cornhead 

8R30 .........................$13,000
2002 CIH 1020 flexhead $8,000
JD 925 flexhead ............$6,000
1990 JD 912 pickup head ........  

 ....................................$5,250
Brent grain cart 1084 

Avalanche 1000 bu.  .$18,000
Brent Grain Cart 770 .....$7,500
Brent 410 grain cart ........CALL
Haybuster H1130 ........$43,000
Patz V420 LP vert. mixer  ........  

 ..................................$14,000
Roto Mix VXT 535 .......$13,000
Hesston BP20 bale processor .  

 ......................................CALL
Farmhand 6650 tubgrinder ......  

 ......................................CALL
JD 716A silage wagon ..$7,000
Gehl feed wagon .............CALL
2013 MF WR9740 windrower, 

845 hrs ......................$63,000
H&S HDX14 hayrake ..$11,000
H&S BF16 hayrake .......$4,000
New Holland 258 side delivery 

rake .............................$1,200
Rowe WR14 hayrake ..$14,500
2014 New Holland 560 round 

baler ..........................$22,000
New Holland 855 round baler ..  

 ....................................... $700
2013 Farm King rake 18 wheel  

 ....................................$9,500
Int. 175 manure spreader ........  

 ....................................$2,200
New Idea 353 manure 

spreader ........................CALL
New Idea 3626 manure 

spreader ......................$6,000
New Holland 195 manure 

spreader ........................CALL
JD 630 disc ...................$7,500
JD 400 rotary hoe .........$1,750

Blu Jet 7 sh pull type spring trip 
shanks nice ...............$14,000

Blu Jet II ripper 7sh .......$6,500
2016 Blu Jet II ripper 5 shank 

nice ...............................CALL
Blu Jet Ripper 5sh.........$4,000
VPS Ripper 7 shank ...... $5,000
Hawkins Hiller 8R30 ...... $2,000
Sunflower 3371 V blade 33’......  

 ...................................$13,000
2-Sunflower 3040 Fallowmaster  

 ......................................CALL
Kent Series V Field Cultivator 

44’ ...............................$8,500
Quinstar FM21 fallowmaster ...  

 ....................................$5,500
Hiniker 1000 cultivator 12r 30’ .  

 ....................................$6,500
Hiniker 5000 cultivator 8R30 ...  

 ....................................$4,000
Hiniker 5000 cultivator 12R30 .  

 ....................................$7,000
Hiniker 6000 cultivator ....CALL
Lilliston cultivator ...........$2,000
Orthman 8350 cultivator 8R30  

 ....................................$7,000
Brillion SST-1201 seeder $8,000
2008 White 8800 planter 

16R30 .......................$50,000
2006 JD 1590 drill ...........CALL
JD 1770 NT planter 16R30 ......  

 ..................................$47,500
JD 455 drill ..................$10,000
JD 7300 planter 8R36-38-40 ...  

 ....................................$6,000
1991 JD 7300 planter 8R30 ....  

 ....................................$5,500
JD 1700 planter 6R36-38-40 ...  

 ......................................CALL
Industrias America Snow 

Pusher 7’ .......................CALL
Landpride 5015 mower .$8,000
JD 717 batwing mower .$1,600
KMC Cultivator ................. $750
Mist-O-Matic ..................... $800
Wemco header trailer 32-42 ft. 

NEW .............................CALL

Jones Machinery, Inc. is 
a dealer for Akron grain 
baggers & unloaders. 

Give us a call!

Complete listing on our web:
www.jonesmachineryinc.com

BUY/SELL/TRADE DAILY
Smith Center, KS

785-282-3000
785-282-0432 Cell

785-686-4005
Evening Calls Welcome

TumbleWeed Auction Co. LLC is taking consignments 
at anytime & has joined up with Jones Machinery, Inc., 

with 50 years knowledge in used farm equipment. 
Online auctions provided by AUCTIONTIME.com with 

absolute & reserve option available. 
Call or stop by today!

TumbleWeed Auction Co. LLC
935 E HWY 36 Smith Center, KS
785-282-5419
www.TumbleweedAuctionKS.com

TRACTORS/SKID LDRS
1973 IH 966
2014 JCB205 skid loader
2004 JD 240 series II skid 

ldr., ROPS, 700 hrs.
New JCB 3TS-8T Tele-Skid 

track loader
HAY EQUIPMENT

New H&S 5116 16 wheel 
High Cap rakes

Vermeer 605 N rd. baler 
w/net

1996 Vermeer R23, twin 
rake

MISCELLANEOUS
Jantz combine trailer, con-

signment
Orthman FX750 scraper, 

consignment
Gnuse L90 3pt. rear scoop
Landoll 5531-30’ no-till drill
Vermeer BPX 9010 bale 

processor
Shop Built Pup trailer, 450 

bu. w/ tarp.
1990 Case IH 1083 corn-

head
Landoll 7530-29’ VT Plus
New Wemhoff 10’ & 12’ 

Box Scraper

Patriot 37’ header trailer 
JD 637 29’ disc
2006 Case IH 1200 16 row 

30 stacker planter
2008 Case IH 1200 16 row 

30 stacker planter
New Danuser pallet forks 

for skid steer 5,500 lb 
rating

New Danuser Intimidator 
skid steer tree puller

Icon 1632 grader rear steer

SUPERIOR 
IMPLEMENT, INC.

402-879-4723
Evening: 402-879-3719

SUPERIOR, NEBRASKA

‘12 JD 1026R tractor, stock #12791 .... 
.....................................$10,500.00 (E)
‘84 FORD 1210 tractor, stock #12473  
....................................... $4,750.00 (E)
‘15 JD 2025R tractor, stock #12557 .... 
.................................... $18,500.00 (H)
‘15 JD 3038E tractor, stock #12433 .... 
.................................... $19,950.00 (H)
‘14 VERSATILE 350 tractor, stock 
#12755 ......................$125,000.00 (E)
‘18 MAHINDRA 3550 tractor, stock 
#12515 ........................$36,500.00 (E)
‘67 JD 4020 tractor, stock #12763 ....... 
.......................................$9,500.00 (B)
‘17 JD 5100R tractor, stock #12830 .... 
.................................... $71,000.00 (H)
‘15 JD 5115M tractor, stock #12831 ... 
.................................... $68,000.00 (H)
‘18 JD 6120M tractor, stock #12836 ... 
.................................... $79,000.00 (H)
‘18 JD 6130M tractor, stock #12838 ... 
.....................................$95,000.00 (E)

‘12 JD 8285R tractor, stock #12520 .... 
.................................. $122,000.00 (H)
‘14 JD 8320R tractor, stock #11327 .... 
...................................$169,500.00 (B)
‘18 JD 8345R tractor, stock #12845 .... 
...................................$257,000.00 (E)
‘97 JD 9200 tractor, stock #12697 ....... 
.....................................$59,500.00 (B)
‘14 JD 9410R tractor, stock #12426 .... 
...................................$149,500.00 (E)
‘16 JD 9420R tractor, stock #12438 .... 
.................................  $209,500.00 (H)

3160 US 24 Hwy
Beloit, KS 67420

785-738-5744

1104 E 8th
Ellsworth, KS 67439

785-472-4400

300 W 48th Street
Hays, KS 67601

785-625-2219

www.carricoimplement.com

VF 480/80R 46 FST RAD DT .......... $1,616
480/80R 42 FST RAD DT ................ $1,438
VF 380/90R 46 FST RAD RC .......... $1,910
IF 800/70 R38 Mich Cerex Bib 184B .. $3,336
Prices and Product availability are subject to change without notice.

TOLL FREE
866-888-7838

www.donstire.net
 ABILENE, KS

MACHINERY

– USED IMPLEMENTS –
2013 Gehl V270 skid loader
2008 R75 Gleaner
2015 S78 Gleaner
2010 Gleaner 8200 25' w/air

reel
2015 R190 skid loader
2005 Gleaner R65
2010 MF 2856A round baler
2016 R190 Gehl skid loader
2014 Gleaner S77 combine
1998 Gleaner R72
Gleaner 800 30' flexhead
Gleaner 400 30' rigid
Gleaner 8000 25' flex head

Call us for your AGCO
part needs!

Kuhlman Impl.
LINN, KANSAS

785-348-5547

2004  VERMEER  605XL  net
wrap baler, field ready. 620-
366-0767, 620-443-5072.

2005 JD 6420,  MFWD,  CAB,
air & heat. 3900 hours, 3 rear
remotes wi th joyst ick for
Koyker 345 loader, good condi-
tion. $40,000 firm. Cell 785-
458-2658, home 785-396-
4482.

WANTED: 3-PT. FOGGER in
good condition. 785-799-4134

MACHINERY

Case & IH
Tractor Salvage

Case 300's thru 2096
IH 460's thru 5488

Over 1000 Tractors on shelf
New & Rebuilt parts for all

brands of tractors/ combines

Want to buy
Case & IH salvage tractors

Elmer's Repair
CENTRALIA, KS

785-857-3248
www.elmersrepair.com

CLAAS
USED FORAGE

HARVESTERS & HEADS
'18 CLAAS 970........$405,000
'17 CLAAS 980........$325,000
'15 CLAAS 960........$220,000
'12 CLAAS 960........$225,000
'06 CLAAS 900..........$90,000

Great selection of CLAAS
Orbis 750 corn heads start-

ing at $20,000
**********************************

TRACTORS
'15 Massey Ferguson 9860 ..

................................$85,000
(2) '20 Massey Ferguson
9316 ...........................NEW
**********************************

COMBINES
'13 Gleaner S67......$105,000
'11 Gleaner S77 ....................
...................No Trade Special
'09 Gleaner R66........$95,000
'09 Gleaner R76........$95,000
'97 Gleaner R62........$25,000
'96 Gleaner R72........$39,500
(3) '19 Gleaner S97.......NEW
(2) '13 Gleaner 3000 $25,000
'10 Gleaner 7200 30'...$7,500
'82 Gleaner 24'............$2,500
Gleaner 400 30'...........$4,500
**********************************

MISCELLANEOUS
'96 John Deere 455 35' .........
..................................$21,500
'08 John Deere 640B ...........
..................................$10,000
'06 MacDon 963........$17,500
'14 Baker 1000............$7,500
'01 Donahue Trailer.....$6,500
Great Plains 30' Drill $18,000
'04 Hesston 956A......$12,500

Kalvesta Impl.
Company, Inc.

620-855-3567
KALVESTA, KS 67856
www.kickalvesta.com

FOR SALE: 1968 IHC TRUCK
w/JBM feed mixer box. 620-
341-0585.

Gleaner Combines
'95 R62 Cummins$22,500
'91 R60 RWA ......$10,000
'81 M2 RWA ..........$8,500
(2) 825 flex heads..$9,500
(3) 15' LM flex heads..Call

EZ Trail Gravity Wagons,
Grain Carts, and Header

Trailers.

Great Plains Tillage Tools

81 Farm Eq. Service
McPherson,KS 620-241-3100

1-800-357-3101
www.81farm.com

Guaranteed Used Truck 
Tires, most sizes.

GeeTire.com
Rossville, KS.
785-231-8397

JOHN  DEERE  CX  GATOR,
660 hours. Excellent shape.
Phone 785-227-2563.

NEW
• 604-605N net
• R2300 & R2800 rakes
• TM800 Trail Mower
• VR-8, 10, 12 wheel rake

USED EQUIPMENT
• 605M net ramp floats
• 665M twine ramp
• 505I baler, $3,500
• JD 700 rake hyd fold $5,500
• CFR960 HL bale processor,

like new round & square hay
grapple fork scales
• BP8000 w/ FinalCut
• BP8000 w/Scales

FEED MIXERS
• FA-550 Feed wagon

To view all of our New &
Used Equipment, please
check out our website:
www.sloophook.com or

give us a call: 785-828-4706
Sloop Sales &

Hook's Repair Inc.
Lyndon, KS 66451

Tire Town Inc.
20 8x38 New ..................$825
340/85 R28 New ............$485
520 70R30 Buffed ..........$700
480 70R28 Buffed ..........$500
420 85R34 Used 70% ....$300
520/85R42 80% .............$800
7 184x38 10P New ........$525
600/65 R28 New .........$1,000
9 360/70R28 Buffed .......$325
710/75 R42 Buffed ......$1,600
23 R30 overstock ........$1,100
184x34 New ...................$480
800/70 R38 Buffed ......$2,600
380/90 R46 80.00 ..........$750
800-444-7209   800-451-9864
913-441-4500   913-682-3201

MACHINERY

New Equipment
604N Baler
605N Baler
504R Baler

R2300 Twin Rake
VR1224 12 Wheel Rake
VR1428 14 Wheel Rake
BPX9010 Bale Processor
4ʼ & 5ʼ Net Wrap & Twine
Used Equipment
6640 Rancher Baler

504M Baler
605 Super M Baler
New in 2020

Custom Inline Bale
Wrapping

Wertzberger Ranch
Equipment LLC

Alma, KS
785-765-3588

NEW EQUIPMENT
R2800 Basket Rake
VR1022-1224 wheel rakes
BPX 9010 Processor
504R Baler
Winkel Calving Pen
Portable Corral
R2300 rake
BPX 9000 Bale Processor
MC 3700
Perfect Tree Saw

USED EQUIPMENT
5500 Rebel Baler
665 with net
605N
RC 9120 mower
605M baler with net
TM850 Mower Demo

BERG REPAIR

14200 Godlove Rd.
Westmoreland, KS

785.457.3534

NEW
Rakes: VR1428

USED
Balers: 6- 605SM, 5- 605N,
2- 605SM corn stalk, 1-
504N, 4- 605M, 1- 604M, 1-
504SI, 1- 6650 Rancher, 1-
6650 Rancher. Rakes: 1-
R2800, 2- R2300, 1- VR1224

LARGER BALE FORKS
SPRING STEEL AVAIL.

METAL
ROUND SQUARE TUBING
ANGLE CHANNEL & FLAT

2 3/8", 2 7/8", 4 1/2" pipe
WELDING SUPPLIES

Oxygen C125 & acet. Bottles
for sale

Welding rods & wire
Top & bottom belts for all bal-

ers
Twine 4' & 5' netwrap
Portable panels, Feed Bunks

& Round Bale Feeders
 Forrest Johnson
LEONARDVILLE, KS 66449

785-293-5583
785-293-2542

NEW TRACTORS
Kubota M7-151 KVT, MFD,

ldr.
Kubota M6-111 MFD w/ ldr.
Kubota M5-111 MFD w/ ldr.

USED TRACTORS
2005 Kubota M105 HC 2WD

tractor, cab
2002 JD 4310, 4WD, 72" mid

mower
1960 JD 730 Row Crop
1996 NH 6640 tractor 2WD,

cab/ ldr.
2002 Kubota L3010 HST 4wd

USED CONSTRUCTION
2018 Kubota SVL75-2WC,

track ldr, AC, 58 hrs.
2019 Kubota SVL75-2WC,

track ldr, AC, 125 hrs.
2017 Kubota KX040 Excavat-

or Cab & Air
2019 Kubota SVL95-2S, track

ldr, AC, 148 hrs, demo unit.
2011 Kubota U35 Excavator

MISCELLANEOUS
2014 Bush Hog 2815 flex

mower
H&S 12 wheel action rake
Bush Hog SQ84T 3pt mower

McConnell Machinery
1111 E. 23rd Lawrence, KS

785-843-2676
Evenings

785-979-2271
www.mcconnellmachineryco.com

PLANTER SALVAGE
IH 800-900-950-955 Cyclo
JD 494-1280, 7000-7300,

plate and plateless
White 5100

Koelzer Repair
Onaga, KS 785-857-3257

TW 35 WITH HIGH LIFT West-
endorf loader. New over haul
and paint. Call for price 785
282-0717 or 785 282-0527

WANTED: 30" 2-ROW FIELD
chopper within  75 miles of
Topeka. 785-484-2328.

SALVAGING COMBINES
N5, N7, L, L2, M, F, G, C, CII,
AII, A&E, K Gleaner. 6620,
7720, 8820, 7700, 6600,
4400, 3300, 105, 95, 55, JD.
915, 1480, 1460, 1420, 815
IHC. 860, 760, 750, 510, 410,
300 Massey. Several black &
orange Gleaner corn heads.

Jack Boyle
Vermillion

785-382-6848 785-564-0511

Used Farm Equipment

Tillage • Grain Handling
Loaders • and more

Check website for listings

Mellenbruch
Machinery
Soldier, Kansas

785-834-2541
Cell: 785-305-0234

www.mellenbruchmachinery.com

Used JD Gator 2WD .......Call
Several Zero turn riding mow-

ers various sizes ...........Call
Case IH 8920 MFD new rub-

ber, sharp .....................Call

WINCHELL'S, INC.
Phillipsburg, KS
785-543-2118

MACHINERY

USED TRACTORS
'15 Case IH Maxxum 125

MFD ldr, 965 hrs
'09 JD 5055E ROPS, MFD,

ldr, 800 hrs.
'09 Case IH Magnum 215,

1550 hrs
'09 Case IH Magnum 215,

3370 hrs
'96 JD 8300 MFD 7995 hrs
'95 JD 8770, 4WD, 3903 hrs

MISCELLANEOUS
'14 Case IH 1255 12x30

planter, on row hoppers
Case IH 900 8R30 front fold
IH 800 planter 4 row, 30
'04 Case IH 2366 4WD, 4045

eng., 2995 sep.
'11 Case IH 7088 combine

1705 engine, 1248 sep.
'11 Case IH 3406 corn head

w/ trailer
'10 Case IH 2020 flexhead

30' w/ air reel
'05 Case IH 1020 20'
ʻ89 Case IH 1020 25ʼ
'89 Case IH 1063 corn head
'06 NH 575 sq. baler, twine,

accum. and fork
'80 Vermeer 605G rd. baler
JD 1418 rotary cutter, 14'
JD 1518 batwing cutter
Hesston BP25 bale processor
'04 Case IH SCX100, MOCO

14'
'02 NH 1475 MOCO 14'
'04 Case IH SCX100 MOCO

14'
Case IH 6500 Conser-til, 14'
IH 45 FC 18.5'
IH 370 14' disk
'01 Case IH 3950 disk, 33'
ʻ07 Case IH 340 25ʼ disk
JD FBB drill 16x8
GB 900 Hi-master ldr
Speeco 3pt post hole digger
BMB Estate 72 finish mower

NEW EQUIPMENT
Farmall 95A MFD cab
Farmall 100C, MFD, cab, ldr
Magnum 280
Case IH 335 Turbo 28'
Case IH RB565 rd. baler
Several Bush Hog rotary

mowers and tillers
Complete line Bush Hog zero

turn mowers

ROSSVILLE
Truck & Tractor

ROSSVILLE, KANSAS
785-584-6195

MACHINERY

WE ARE DEALERS FOR

Kelly-Ryan-
Kewanee - Westendorf

C.E. Attachments
H&S

Just In
10’, 12’, 14’, 16’,
18’, & 20’ GATES
CORRAL PANELS

10ʼ corral panels..........$85.00
12ʼ corral panels..........$90.00
14ʼ corral panels........$102.00
16ʼ corral panels........$110.00

SKID LOADERS
& ATTACHMENTS

New tire chains for skid stee-
rs

2015 Gehl V330 fully loaded
New Danuser Intimidator tree

& post puller
Tobin flip blade for skid steer
Haugen 4 spear bale fork
Pallet forks 48” ..............$800
New M&M tree shears &

grapples
New CEA tree & post puller
New CEA pallet forks
New CEA tooth bars
New Mensch, manure scrprs
New Danuser and Lowe post

hole diggers, skid loader
mounts ....................$2,500

New brush grapples
New Bale Spears for big

rounds ...............$650
USED EQUIPMENT

Gehl 100MX grinder/ mixer
Case 830 gas tractor
GB 660 loader CIH 5120 seri-

es Maxxum tractors
GB 800 loader
AC, D15 w/ 3pt w/ ldr
SENECA IMPL. CO.

Hwy. 36 West
SENECA, KANSASS

Day..785-336-2621

MACHINERY

Arrowquip Cattle Handling
Products

Cattle chutes, Tubs, Alleys,
Loading chutes, and Portable

units.

Cobett Livestock Waterers
Large & Small base waterers.

Winkel Livestock Equipment
Flat beds, Bale beds, Loading
chutes, Portable corral panels
10ʼ & 12ʼ, Panel carrier, Calv-
ing pen, Gates, 3-point Bale
and trailer mover, Bale feed-

ers & bunks, & Toolboxes

Bar 6 Cake Feeders
450lb, 650lb, 800lb, 1000lb,

1200lb, 1600lb, 1800lb, 2500lb
& 3200lb

L-H Manufacturing
Elite Livestock Equipment

3000#, 5000# & 6500#
VersaTote 120 & 160 bushel

creep feeders, Mineral feeders

HB3100, HB3200, HB3250,
HB3300, HB3350, HB3550,

HydraFeeders, Across the bed
toolboxes, Underbody

Toolboxes, & HydraTM2000
3-point tractor mount bale

handler/ unroller.
Welding Supplies & Gases

Interstate Batteries
Ranch Hand Grill Guards &

Bumper Replacements
Chevron Lubricants

Gates Hydraulic Hoses

Wertzberger Ranch
Equipment LLC

Alma, KS
785-765-3588

2011 KINZE 8/15 SPLIT ROW
planter. Approx. 5,000 acres.
Row cleaners and clutches on
corn rows. Ag Leader Integra
monitor and GPS dome in-
cluded. 913-426-0769.
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STD Awareness Month doesn’t just apply to humans
April is STD Awareness 

Month, and cows should 
not be left out of the con-
versation. “Trichomonia-
sis, or trich, is a sexually 
transmitted disease that 
has the ability to cut a 
calf crop in half,” stated 
John Davidson, DVM, se-
nior associate director of 
beef professional veteri-
nary services, Boehringer 
Ingelheim. “A bull’s value 
can be wiped out in a sin-
gle service with an infect-
ed cow or heifer.”

Infected animals may 
show no outward signs, 
which is why trich often 
goes unnoticed until it’s 
too late. When bulls are 
infected with trich, it is 
considered a lifelong in-
fection with no legal treat-
ment. While cows can 
clear the disease, they will 
likely experience repro-

ductive failures such as 
infertility, low pregnancy 
rates, abortions and pyo-
metra.

Producers with little to 
no understanding of trich 
are over three times more 
likely to have trichomoni-
asis in their herd. Take 
a moment during STD 
Awareness Month to learn 
about trich, and work with 
a veterinarian to put a 
prevention plan in place 
that includes testing, bull 
selection, record keeping, 
biosecurity measures and 
vaccination.
Bull selection and testing

“Since trich is phys-
ically undetectable in 
bulls, testing before turn-
out is an absolute must,” 
stressed Dr. Davidson. 
“A bull’s ticket to change 
breeding groups or even 
enter a breeding pasture 

must be a negative trich 
test.” To reduce the like-
lihood of trich introduc-
tion, avoid purchasing 
untested, non-virgin bulls. 
Though bulls of any age 
are susceptible, older 
bulls are more likely to be 
infected.

“I also suggest that 
large operations in at-risk 
areas conduct post-breed-
ing testing on bulls,” ad-
vised Dr. Davidson. “Prior 
to testing, sexual rest 
should be observed for two 
to three weeks to improve 
the chances of detecting 
an infected bull.” If one 
bull is confirmed to have 
trich, it’s critical to test all 
other bulls.

Neighboring herds 
can also be a source of 
spreading the disease, es-
pecially those that utilize 
open-range grazing. “Stay 

in touch with neighbors to 
learn if trichomoniasis has 
been identified or tested 
for,” Dr. Davidson said. “In 
the same way, be a good 
neighbor yourself and talk 
to your veterinarian about 
testing.”

Vaccination and record 
keeping

Oftentimes, it takes ex-
perience with a trich out-
break and the devastating 
losses that come with it 
before the value of vacci-
nation is realized. In heif-
ers, the transmission rate 
of infection was reported 
to be 95% after a single 
mating with a three-year-
old infected bull.

Dr. Davidson notes that 
while there is no legal 
treatment for food ani-
mals with trich, there is a 
vaccine available proven 
to reduce the shedding of 

Tritrichomonas foetus, the 
disease-causing organism. 
He encourages producers 
to read and follow the vac-
cine label closely. Prop-
er administration timing 
is critical for cattle to re-
ceive the intended bene-
fits of a vaccine.

In a large ranch with 
multiple breeding pas-
tures, it’s important to 
know which cows and bulls 
have been in each pasture. 
Ear tags and other identifi-
cation systems are helpful 
to keep track of breeding 
exposure for bulls and 
cows.

This month, don’t let 
your herd be a victim of a 
reproductive health stig-
ma. Work with a veteri-
narian to develop manage-
ment practices and a vac-
cination regimen to keep 
your herd STD-free.

USDA announces more than 3.4 million acres selected 
for general sign-up Conservation Reserve Program

Agriculture Secretary Sonny Perdue  an-
nounced the acceptance of more than 3.4 mil-
lion acres in the general Conservation Reserve 
Program (CRP) sign-up recently completed, the 
first general sign-up enrollments since 2016. 
Through CRP, farmers and ranchers receive an 
annual rental payment for establishing long-
term, resource-conserving plant species, such 
as approved grasses or trees, to control soil 
erosion, improve water quality and enhance 
wildlife habitat on cropland. Farmers and 
ranchers who participate in CRP help provide 
numerous benefits to the nation’s environment 
and economy.

“The Conservation Reserve Program is one 
of our nation’s largest conservation endeav-
ors and is critical in helping producers bet-
ter manage their operations while conserv-
ing valuable natural resources,” Perdue said. 
“The program marked its 35th anniversary this 
year, and we were quite pleased to see one of 
our largest sign-ups in many years.”

Over these 35 years, CRP has addressed 
multiple concerns while ensuring the most 
competitive offers are selected by protecting 
fragile and environmentally sensitive lands, 

improving water quality, enhancing wildlife 
populations, providing pollinator forage habi-
tat, sequestering carbon in soil and enhancing 
soil productivity. Seventy percent of the na-
tion’s land is owned and tended privately, and 
America’s farmers, ranchers and landowners 
have willingly stepped up to protect the envi-
ronment and natural resources.

This general sign-up included offers for 
State Acres for Wildlife Enhancement (SAFE), 
which allows producers to install practices 
that benefit high-priority, locally developed 
wildlife conservation objectives using target-
ed restoration of vital habitat. Over 95 percent 
of SAFE offers submitted were accepted under 
this general sign-up representing more than 
487,500 acres. This acceptance level highlights 
the commitment to SAFE as an important part 
of CRP.

The 2018 Farm Bill established a nation-
wide acreage limit for CRP, with the total 
number of acres that may be enrolled capped 
at 24.5 million acres in 2020 and growing to 27 
million by 2023.

While the deadline for general CRP sign-up 
was February 28, 2020, sign-ups for continuous 

CRP, Conservation Reserve Enhancement Pro-
gram, CRP Grasslands and the Soil Health and 
Income Protection Program (SHIPP) are ongo-
ing. The CRP Grasslands deadline is May 15, 
and the SHIPP sign-up begins March 30, 2020, 
and ends August 21, 2020.

This spring, FSA will roll out a new pilot 
conservation program, the Clean Lakes, Estu-
aries, and Rivers 30 (CLEAR 30).

USDA Service Centers are open for busi-
ness by phone appointment only and field 
work will continue with appropriate social 
distancing. While our program delivery staff 
will continue to come into the office, they 
will be working with our producers by phone, 
and using online tools whenever possible. All 
Service Center visitors wishing to conduct 
business with the FSA, Natural Resources 
Conservation Service, or any other Service 
Center agency are required to call their Ser-
vice Center to schedule a phone appointment. 
More information can be found at farmers.gov/
coronavirus.

For state-by-state information on general 
sign-up results, visit www.fsa.usda.gov/crp.

Antibiotic stewardship the focus of conference
The world has changed 

a great deal since Andy 
Bishop grew up on a small 
farm in Kentucky, espe-
cially when it comes to 
managing health of live-
stock. Today, he runs 100 
head of registered Angus 
cattle and 20,000 free-
range, organic laying hens 
in two entirely different 
production systems.

Raising both has taught 
him a great deal about an-
tibiotic stewardship – and 
producing food animals 
with and without the use 
of antibiotics.

“There are two parts to 
that,” Bishop says. “One, 
my cattle operation is a 
conventional cattle oper-
ation where we use anti-
biotics as needed. But we 
also use a vaccination pro-

gram to prevent a lot of is-
sues we may have. Now, on 
the poultry side of things, 
I have an organic laying 
operation, so we can’t use 
antibiotics. So, I get to see 
both sides of the spectrum 
there. And I get to see the 
challenges you see with an 
organic operation and not 
having the tools in your 
toolbox such as antibiot-
ics.”

Bishop was one of sev-
eral Kentucky cattlemen 
who participated in the 
National Institute for An-
imal Agriculture Antibiot-
ic (NIAA) Symposium last 
fall in Ames, Iowa.

The event brought to-
gether producers, veter-
inarians and scientists 
to share ideas on how to 
protect both human and 
livestock health through 
improved antibiotic stew-
ardship – a one health ap-
proach.

“The biggest thing is, 
as a producer, you go to 
a conference like that 
and you’re accustomed to 
being in a room full of pro-
ducers, and that was really 
different for me,” Bishop 
says. “It was an eye-open-
ing experience to see dif-
ferent views and beliefs 
across industries, where 

when you’re in a room 
full of producers, you all 
have a common interest. 
We were much, much dif-
ferent in the mind-set of 
what we were trying to ac-
complish and the message 
we wanted to portray ver-
sus the message the other 
folks in the room wanted 
to portray.”

That common interest 
has resulted in farmers 
and ranchers making sub-
stantial progress in reduc-
ing their use of antibiot-
ics – and improving the 
health of their livestock. 
For instance, Bishop con-
centrates on preventing 
disease through the use 
of vaccinations and im-
proved nutrition.

Bishop’s efforts are not 
alone. According to the 
Food and Drug Admin-
istration, domestic sales 
and distribution of all 
medically important anti-
biotics used for livestock 
decreased 38% from 2015 
– when sales peaked – to 
2018.

That’s evidence of good 
stewardship.

“I think we try to do 
the very best job that we 
can to help people under-
stand that we judiciously 
use antibiotics,” he says. 

“It’s more of a vaccination 
program that we use strin-
gently to make sure we 
don’t have to use antibiot-
ics. But when we do need 
them, they’re very import-
ant and we’re allowed to 
use those.

“When you talk to other 
industry professionals 
such as in the medical 
field, they have a negative 
connotation to what we do 
on the farm and how it af-
fects human behavior. And 
there’s a big disconnect 
there at times,” he says. 
“So, it was very important 
for us to be in that room to 
help share our story with 
what we’re doing.”

Conversely, partici-
pating in the symposium 
taught Bishop and others 
about concerns over an-

tibiotic usage – and the 
lessons he learned at the 
meeting will no doubt ben-
efit his management prac-
tices for years to come.

“It also makes you more 
cognizant of what we do 
on the farm,” Bishop adds. 
“The next time that we go 
treat an animal, we may 
try to take its temperature 
instead of going straight 
to the medicine cabinet. 
Being able to think about 
those things is very im-
portant to ensure we’re 
being judicious about our 
use of antibiotics. But also, 
the fact that we may be 
able to take a temperature 
and avoid using an antibi-
otic. At the end of the day, 
that saves me money and 
makes my operation a lit-
tle more profitable.”

Two veterinarians in Congress, Reps. Kurt Schrader 
(D., Ore.) and Ted Yoho (R., Fla.), introduced the biparti-
san Veterinary Education & Training Minimizes Educa-
tional Debt (H.R. 6134) Act. The bill would help address 
the challenge of high debt and ensure that the United 
States has enough highly-trained veterinarians.

The act will allow veterinary students serving in 
internship or residency programs to be eligible for in-
terest-free deferment on their student loans during their 
residency. The American Veterinary Medical Associa-
tion is currently leading efforts to advocate for the bill.

Legislation introduced to 
alleviate veterinary student debt

Classifieds - 19

EMPLOYMENT
FARM  HELP  WANTED for
grain and feeder cattle opera-
tion. 785-366-0021.

BUILDINGS / BLDG MTLS.

29 ga 40yr ptd....... $69.89/sq
26 ga 40yr ptd....... $86.36/sq
29 ga Galvalume... $55.68/sq
*Metal Roofing & Siding*

Complete Bldg. Packages
Doors, Insulation, Livestock
Equipment, Scales, Waters,
Bale Beds & Cake Feeders

*Jobsite Delivery Available*
(prices subject to change)

www.diamondlsupply.com

Metal Panels
& Accessories

THE VALUE LEADER. WE
WON'T BE UNDERSOLD

CALL FOR CURRENT
METAL PRICING

• DELIVERY AVAILABLE •

WESTERN METAL
2 Locations • Best Service

 Louisburg, Kansas

1-800-489-4100
HAYS, KANSAS

1-800-770-2725

SMITH POSTYARD
Hedge Post

Delivery Available
JEFF SMITH
620-496-8956

STEEL BUILDING
INVENTORY SALE

I-Beam Construction
Easy Bolt-Up Design

40x65, 60x90, 100x150

Many Others Available

(800) 369-3882
www.toplinebuildings.com
sales@toplinebuildings.com

SERVICES

CUSTOM
PORTABLE
DISC-ROLLING
DARRELL WAGONER

Cell: 785-650-4094

HIATT AUCTION LLC- serving
the KC area since 1990.
www.hiat tauct ion.com

JAY  WHITE  EXCAVATING
Basements, lagoons, drive-
ways, tree clearing, building
pads, terrace repair, build and
clean ponds. 785-313-1723,
Manhattan.

PETS
PYRENEES  PUPPIES:  Born
(1-24) in the pasture with cows
and sheep. 1st shots and
wormed. Only females left.
785-366-7056. $250.

HARVESTING
F O R A G E  H A R V E S T I N G
wanted! Spring and fall silage
work needed, will travel. Call
620-874-4031.

WANTED

WANT TO BUY:
Wood Wheel Farm

Wagons, Anvils, Steel
Wheels, Corn Shellers,

Forges, Any Farm
Primitives.

785-488-5150

Grass & Grain wants 
YOU

Call today!
877-537-3816

To get the best 
advertising for 

your buck!
Classified Liners: 

$0.65 per word
Prepaid: 10% discount 2-3 weeks, 

25% discount 4+ weeks
Classified Display Ads: 

$10 per column inch
Add logos/photos for free!
No discounts for billed or display 

ads. Refunds not available for 
prepaid ads after 1st run.
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Intranasal and injectable respiratory vaccines: 
there’s a time and place for both of them

Bovine respiratory dis-
ease (BRD) is still a major 
cause of sickness and 
death in young beef and 
dairy calves. While vacci-
nation remains one of the 
most effective ways to pre-
vent losses associated with 
BRD, it’s often assumed 
that intranasal vaccines 
are the best approach in 
younger calves. Howev-
er, recent research shows 
that previous perceptions 
about injectable respira-
tory vaccines may not be 
accurate, and that both 
types of vaccines have a 
place in BRD prevention.

Building calf immunity
When a calf is born, its 

immune system isn’t fully 
developed. Since it has no 
antibodies in the blood to 
fight off pathogens or dis-
ease-causing viruses and 
bacteria, the calf relies on 
antibodies it receives from 
the dam via colostrum in 
the hours after birth.

These maternal an-
tibodies bind to specific 
pathogens and destroy 
them, but they’re gener-

ally short-lived, gradually 
waning over the first few 
months of the calf’s life.

Vaccines are needed 
to stimulate the calf’s im-
mune system to start pro-
ducing its own antibod-
ies against specific dis-
ease-causing agents. IgA 
antibodies, thought to be 
stimulated by intranasal 
vaccines, are the predom-
inant antibodies in the 
mucosa, or the lining of 
organs such as the upper 
respiratory tract (nasal 
passages).

IgG antibodies, on the 
other hand, are the pre-
dominant antibodies cir-
culating in the blood, and 
are generally believed to 
be produced in response 
to injectable vaccines. 
IgG antibodies help build 
long-term immunity. Both 
IgA and IgG antibodies 
are needed to fight off dis-
ease-causing agents.

The role of respiratory 
vaccines

To help stimulate calf 
immunity, vaccines expose 
the animal to antigens, or 

weakened versions of the 
pathogens, priming the 
immune system to create 
antibodies and other im-
mune cells that will rec-
ognize the real pathogens, 
should they invade.

The trouble is, it’s dif-
ficult to predict when, ex-
actly, maternal antibodies 
will diminish from one calf 
to the next. Maternal anti-
bodies have the potential 
to recognize vaccine anti-
gens as foreign, and neu-
tralize them, which is why 
vaccines are often not rec-
ommended until the calf is 
a few months old. Howev-
er, it’s now clear that some 
(but not all) vaccines are 
able to override maternal 
antibodies and stimulate 
a robust and lasting immu-
nity at an earlier age.

Intranasal vaccines and 
mucosal immunity

Many beef and dairy 
producers have turned 
to intranasal vaccines to 
boost newborn-calf immu-
nity. These vaccines mimic 
a natural infection by in-
troducing antigens into the 

tissue lining the nasal cav-
ities, or mucosa, where re-
spiratory viruses and bac-
teria typically enter. The 
idea is to help the body 
fend off respiratory patho-
gens in the nasal passages 
and trachea before they 
can enter the lungs and 
really cause damage.

“Intranasal vaccines 
are generally easy for a 
newborn calf’s immune 
system to process,” ex-
plained Mike Nichols, 
DVM, Boehringer Ingel-
heim. “These vaccines are 
able to override maternal 
antibody interference to 
create fast, local, mucosal 
immunity in very young 
calves.”

In addition to stimulat-
ing the production of local 
IgA antibodies against spe-
cific respiratory viruses, 
intranasal vaccines also 
spark the production of in-
terferon, or proteins that 
signal the immune system 
to increase anti-viral de-
fenses in a calf’s body.

At the same time, it’s 
important to generate 
cell-mediated immunity, or 
the production of immune 
cells that destroy patho-
gens which have invaded 
other cells. “Although 
some intranasal vaccines 
may elicit a cell-mediat-
ed immune response, it’s 
typically not as robust or 
long-lasting as what occurs 
with injectable vaccines,” 
reported Dr. Nichols.

“If you start with an in-
tranasal vaccine in new-
born calves, at about  one 
to  two months of age, it’s 
important to stimulate the 
kind of strong, long-term 
systemic immunity that’s 
only possible with inject-
able vaccines,” he contin-
ued. Injectable respirato-
ry vaccines also protect 
calves against important 
pathogens not covered by 
intranasal vaccines, such 
as bovine viral diarrhea 
virus (BVDV) Type 1b, 
the most prevalent BVDV 
strain in the United States 

today.
Injectable vaccines can 

override maternal 
antibodies

Even at  one or  two 
months of age, most calves 
still have maternal anti-
bodies in their systems. In 
the past, it was believed 
there was no point in giv-
ing injectable respiratory 
vaccines before about four 
months of age, because 
they would be inactivated 
by maternal antibodies. 
But a recent study proves 
that’s not the case.

In the study, calves with 
maternal-derived immuni-
ty for bovine respiratory 
syncytial virus (BRSV) 
were administered an 
injectable modified-live 
virus respiratory vaccine 
for BRSV or a placebo at 
30 days of age. The calves 
were then exposed to 
BRSV about 90 days later. 
Compared to calves that 
received a placebo, those 
administered the vaccine 
had fewer clinical signs 
and lung lesions, as well 
as less viral shedding.

These findings prove 
that an injectable respi-
ratory vaccine, when given 
to calves at 30 days of age, 
can overcome maternal an-
tibodies to stimulate pro-
tective immunity against 
BRSV. “That’s not to say 
all injectable vaccines can 
do this,” Dr. Nichols said. 
“This particular product 
utilizes a unique adjuvant 
that protects vaccine anti-
gens from maternal anti-
bodies, thus enhancing the 
immune response, even in 
calves still maintaining 
high levels of maternal 
antibodies acquired from 
colostrum.”

Injectable vaccines 
stimulate mucosal and 

systemic immunity
It was previously as-

sumed that intranasal vac-
cines generated mucosal 
immunity with IgA anti-
bodies and interferons, 
while injectable vaccines 
were responsible for sys-
temic immunity with IgG 
antibodies. Again, it’s not 
that cut and dried.

The BRSV study found 
that calves administered 
the injectable vaccine 
developed an IgA muco-
sal immunity to BRSV, as 
measured by antibodies in 
nasal secretions. Vaccinat-
ed calves also had signifi-
cantly higher interferon 
levels than their unvac-
cinated counterparts. In 
addition, they developed 
a systemic, cell-mediated 

immunity.
“We now know we don’t 

have to give intranasal 
vaccines in order to stimu-
late the production of IgA 
antibodies and interferons 
in the mucosa,” clarified 
Dr. Nichols.

Injectable vaccines 
stimulate a rapid immune 

response, too
Until recently, it was 

believed that intranasal 
vaccines stimulated fast-
er immunity than inject-
able vaccines. But a recent 
study shows that inject-
able vaccines can produce 
rapid immunity, too.

In a study of calves 
not previously vaccinat-
ed against bovine her-
pesvirus-1 (BHV-1), the 
causative agent behind 
infectious bovine rhino-
tracheitis, a single dose of 
a modified-live injectable 
vaccine containing that an-
tigen produced adequate 
immunity within three to 
four days, about the same 
amount of time required 
for intranasal vaccines.

A place for both types of 
vaccines

“Intranasal vaccines 
are most beneficial for 
newborn beef or dairy 
calves that are likely to 
be exposed to respiratory 
pathogens early,” Dr. Nich-
ols suggested. “Examples 
would be dairy calves that 
may benefit from vaccina-
tion the day of birth or 
beef operations that are 
involved in intensive em-
bryo transfer or artificial 
insemination work result-
ing in greater disease chal-
lenge in the first month or 
so following birth.”

Following up with an 
injectable vaccine at 30 to 
60 days of age (pre-wean-
ing for dairy calves and 
turnout for beef calves) 
could then provide broad-
er, more long-lasting im-
munity.

But there are some 
cases in which calves sim-
ply may not need intra-
nasal respiratory vaccina-
tion at birth. “For most 
beef operations, calves 
are out on the range,” said 
Dr. Nichols. “If they’ve 
had good passive antibody 
transfer from their dams, 
they may actually be fine 
until 30 to 60 days of age, 
when an injectable vac-
cine could stimulate both 
the mucosal immune sys-
tem for local protection, 
as well as the systemic im-
mune system for robust, 
long-lasting respiratory 
disease protection.”

Every herd is different, 
so remember to consult a 
veterinarian to develop 
the most effective proto-
cols for your operation.

20 - JC 4th and Pom

Bonded & Insured

620-342-2425 or 800-835-7803 toll-free • Fax: 620-342-7741
SALE EVERY WEDNESDAY IN EMPORIA, KANSAS AT 11:00 AM

BULLCALVES
8 mix ................413@159.00
5 bkbwf............464@157.00
9 mix ................546@144.00
13 mix ..............662@129.50

HEIFERS
17 bkbwf..........367@139.00
4 blk .................378@134.00
6 blk .................390@133.00
4 blk .................388@131.00
5 blk .................451@145.00
6 mix ................410@140.00
7 bkbwf............478@140.00
9 mix ................495@131.00
11 mix ..............494@130.50
6 blk .................480@130.00
6 mix ................410@115.00
15 blk ...............526@140.00
4 blk .................564@139.00
15 wf ................505@136.00
4 bkbwf............533@136.00
29 bkbwf..........576@134.00
4 blk .................591@134.00
7 mix ................570@132.00
8 mix ................568@126.00
5 mix ................532@125.00
12 blk ...............507@121.00
5 blk .................566@110.00
9 mix ................629@133.00
6 bkbwf............633@127.00
6 blk .................646@126.50
5 mix ................624@119.50
8 mix ................663@118.00
4 blk .................688@115.00
9 bkbwf............760@112.00
6 blk .................788@105.00
4 blk .................785@101.00
4 wf ....................744@99.00
6 mix ..................883@98.50
22 bkbwf............821@96.00
7 blk ...................935@96.00
14 mix ................913@95.00

STEERS
5 mix ................304@174.00

4 blk .................309@170.00
9 bkbwf............393@162.00
5 blk .................388@143.00
7 mix ................446@159.00
6 mix ................448@156.00
15 blk ...............470@156.00
7 blk .................425@155.00
4 blk .................410@151.00
5 blk .................495@149.00
7 bkbwf............489@146.00
4 wf ..................461@135.00
5 mix ................501@156.00
6 blk .................508@151.00
4 blk .................585@151.00
10 blk ...............533@150.00
14 mix ..............534@150.00
6 mix ................561@150.00
18 mix ..............553@149.00
4 blk .................515@148.00
5 mix ................542@143.00
15 wf ................557@140.00
8 mix ................584@138.00
40 mix ..............658@155.50
11 mix ..............635@149.50
5 blk .................609@139.00
21 wf ................618@139.00
12 blk ...............648@137.00
4 blk .................669@135.50
4 blk .................673@135.00
10 bkbwf..........689@131.50
20 mix ..............739@146.50
7 blk .................730@139.00
9 wf ..................703@130.00
15 mix ..............789@113.00
9 mix ..................709@90.00
15 mix ..............880@113.50
14 blk ...............884@106.00
23 mix ..............825@105.00
107 mix ............887@105.00
28 mix ..............914@108.00
39 mix ................974@99.50
14 mix ................976@98.00
60 mix ..............1065@99.00

For Cattle Appraisals Call:

BRODY PEAK, 620-343-5107 GLENN UNRUH, 620-341-0607
LYLE WILLIAMS, Field Representative, 785-229-5457 

WIBW 580 - 6:45 A.M. Thurs; KVOE 1400 - 6:30-6:45 A.M. Thurs. & Fri.

To see more consignments go to: emporialivestock.com

THANK YOU FOR ALL OF YOUR CONTINUED SUPPORT!
 YOUR BUSINESS IS ALWAYS APPRECIATED!

Date: 4/1/20. Total Head Count: 1,250
COWS: $58-$70.00; $50-$57.75; $49 & down.

BULLS: $75-$85.00.

JC LivestoCk saLes inC.
  Wednesday Sale, Hogs NOON • Cattle 12:30 PM

CLay Center
LivestoCk saLes inC.

Cattle sales Tuesday, 11:00 AM. 

 KARL LANGVARDT MITCH LANGVARDT LYNN LANGVARDT
 Cell: 785-499-2945 Cell: 785-761-5814 Cell: 785-761-5813

JUNCTION CITY, KANSAS • Barn Phone 785-238-1471
 Seth Lauer 785-949-2285, Abilene

Clay Center, Ks  •  Barn Phone 785-632-5566
Clay Center Field Representatives:

Tom Koch, 785-243-5124  Lance Lagasse, 785-262-1185

Tues. & Wed.
8:00 am

KCLY-Fm 100.9

If you need assistance in marketing your cattle 
please call & we will be happy to discuss it with you.

CONSIGNMENTS FOR APRIL 8:
140 AngX strs & hfrs, 450-550 lbs ......................... Off cow pre-vac
35 AngX strs & hfrs, 400-600 lbs .......................... Off cow pre-vac
50 AngX strs & hfrs, 450-600 lbs .................................... Off cow
25 AngX strs & hfrs, 500-575 lbs ..........................Vacc. & weaned

Report from April 1, 2020
STEERS

3 490 170.50
8 520 165.00
8 595 153.75
9 619 150.25
37 688 146.50
10 723 126.00
20 733 125.00
8 764 124.00
65 816 120.50
36 828 111.00
58 864 110.00
58 887 109.50
16 926 101.00
18 948 100.25

HEIFERS
3 397 146.50
6 485 145.50
4 593 131.00

5 589 126.50
11 635 114.75
11 689 114.50
8 713 114.00
12 720 110.50
4 875 104.50
25 749 102.50
33 852 101.75
6 841 100.00

TOP BUTCHER COW: 
$67.00 @ 1,844 lbs.

TOP BUTCHER BULL:
$81.50 @ 1,915 lbs.

BRED COWS SOLD FROM:
$1,775 - $1,825 Fall bred hfrs

PAIRS SOLD FROM:
2 yr: $1,725 - $2,200
Prs: $1,050 - $1,500

STEERS
3 467 166.00
7 404 160.00
4 589 156.00
10 554 153.00
35 685 146.75
8 698 143.50
37 664 140.50
11 720 120.50
15 824 117.25
14 849 116.25
64 865 115.75
7 901 107.50
8 984 97.25

HEIFERS
1 280 150.00

2 370 142.00
6 488 140.00
7 548 128.00
6 626 123.00
30 692 119.50
7 786 112.00
10 729 109.50
17 789 104.00
10 811 101.25
9 878   97.00

TOP BUTCHER COW: 
$65.50 @ 1,530 LBS.

TOP BUTCHER BULL:
$79.50 @ 2,150 LBS.

Report from March 31, 2020

Stars of KS Club Lamb & Pig Sale
POSTPONED until Sat., April 18th • 3p.m.

ALL AUCTIONS CAN NOW BE VIEWED ONLINE 
at cattleusa.com.

– Please submit needed info in order to bid online –

FEED

FEEDS
Joseph Ebert, VP

Fourth & Pomeroy
Associates, Inc.

CALL KEY FEEDS TODAY

1-800-432-7423 OFFICE
Clay Center, Kansas 67432

Byron Thoreson • 785-630-0161
Rod Bohn, GM • 785-630-0846

MINNEAPOLIS LOCATION: 
James Carr • 785-630-0491

TIPTON LOCATION: 
Tim Wiles • 785-630-1049

KEY FEEDS CATTLE MINERAL SALE:
Buy 20 bags and get 1 bag free!

Order by May 10 and ship by May 31 for free bag special

Key Feeds will custom mix your cattle 
mineral the way you want. 
Choose any of the following additives:

• Chlortetracyline • Zinpro Availa 4 chelated trace minerals • MOS 
3 choices of fly control:

Altosid, Justifly or Rabon. • Cinnagar • Bovatec or Rumensin 
One ton minimum order for bags or 2 tons minimum order for bulk. 

Delivery is available.

FIELDMEN
Jim Dalinghaus Dave Bures, Auctioneer Jeff Cook Greg Anderson Trevor Lundberg Taylor Schotte
  785-799-5643 402-239-9717 785-564-2173 785-747-8170 785-770-2271 785-268-0430
 Baileyville, KS Odell, Nebraska Hanover, KS Waterville, KS Frankfort, KS Marysville, KS

Barn Phone • 785-562-1015 www.marysvillelivestock.com

Marysville Livestock Sales
Every Thursday at 12 Noon

Bill Keesecker, Manager • 785-562-1015
1180 US Hwy. 77, P. O. Box 67, Marysville, KS 66508

PLEASE VISIT OUR WEB SITE TO SEE OUR LATEST DETAILED MARKET REPORTS AND 
UPCOMING CONSIGNMENTS AND SPECIAL SALES: www.marysvillelivestock.com

HFRETTES:
N/A

COWS-HIGH YIELDING
1755#-1115#   $72.00-$61.00

COWS-LGT WT & LOW YIELDING
1510#-980# $58.00-$42.00

BULLS:
2150#-1000# $82.00-$65.00

Market Report for 4-2-2020.
1100 HEAD SOLD

                STEERS/BULLS
                BEEF
300-400# $166.00-$152.00
400-500# $165.00-$148.00
500-600# $156.00-$130.00
600-700# $152.00-$133.00
700-800# $144.00-$128.00
800-900# $123.00-$112.00
900-1,000# $100.00-$93.00
                     HEIFERS
300-400# $162.00-$148.00
400-500# $160.00-$144.00
500-600#  $149.00-$130.00
600-700# $142.00-$128.00
700-800#  $115.00-$105.00
800-900# $100.15-$94.00
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Value-based marketing comes to feeder cattle
By Mark McCully, CEO, American Angus Association
There was a time in our industry when all beef was 

valued at the same price. Then along came the USDA 
grading system. It was originally developed to make 
sure our troops were getting high-quality meat, but it has 
evolved into a system of grades and brands that predict 
yield, consistency and consumer eating satisfaction.

The marketplace has adjusted. Today the value of a 
900-pound USDA Prime carcass can easily bring $400 
more than a similar carcass grading USDA Select.

That difference in beef value has driven the change 
in how packers buy cattle. At one time all fed cattle 
were valued at the same live price per pound. Today we 
predominantly see value-based systems and grids that 
reflect real carcass value spreads, and that price cattle 
accordingly.

The evolution of value-based marketing is now more 
prominent with feeder cattle. Applying an individual an-
imal pricing system based on meat price is fairly simple 
for finished cattle. The cattle are harvested, individually 
graded and value is assigned.

For feeder cattle, it’s not quite that simple. A 500-lb. 
steer is 200 to 300 days away from being finished. A lot 
can happen in that time to affect carcass value.

One thing we do know is 30%-40% of the variation we 
see in carcass value is due to genetics. By knowing both 

the breed and the genetic merit for carcass traits, cattle 
feeders can have a much better idea of how a set of feed-
er cattle will grade in the end.

Beyond carcass merit, knowledge about performance 
and feed efficiency has incredible value to a feeder. 
Again, those traits that are highly heritable and, there-
fore, highly influenced by genetics.

As more genetic information on sets of feeder cattle is 
made available, we see more value-based pricing in the 
market. Historically, feeder-calf values have been based 
on a host of factors — weight, freight, gender, health 
and vaccinations, weaned status, flesh, breed, and hide 
color — to name a few. Those factors will continue to be 
important, but we now see significant premiums being 
paid for documentation of genetics, source, age, breed 
and management practices like no use of antibiotics or 
hormones.

With this changing marketplace, programs have 
emerged that document and communicate this value to 
take the guesswork out of predicting the genetic merit 
of feeder cattle. Buyers are responding accordingly 
and are able to more accurately value the cattle they 
want and, on the flip side, those they don’t. Taking ad-
vantage of programs that provide documentation allows 
commercial cattlemen to separate their calves from the 
commodity mix.

To meet this evolving market dynamic and help 
producers get paid for the value they’ve added, the 
American Angus Association provides AngusLink. An-
gusLink is a USDA Process Verified Program (PVP) that 
can verify age and source, Angus-sired genetics (ASG), 
non-hormone treated cattle (NHTC), never-ever 3 (NE3) 
for natural programs, cattle care and handling, and calf 
management. In addition to the PVPs, AngusLink has an 
optional Genetic Merit Scorecard® that producers can 
use in marketing or to benchmark the genetic progress 
of their herd. Most recently, AngusLink has entered into 
a service partnership with EarthClaims LLC to be able 
to add GAP (Global Animal Partnership) certification in 
a convenient and cost-effective way.

A changing marketplace calls for a change in mind-
set. More than ever, documenting the genetics you have 
and verifying management practices pays off. AngusLink 
is a program that enables cattlemen to advance their 
marketing and elevate their cattle above the commodity 
mix while reaching an expanded buyer base and attract-
ing more bids. The AngusLink team consists of cattle 
people who understand your business, speak your lan-
guage and are there to answer your questions and help 
you be more successful.

The marketplace is changing. Don’t get left behind.

Cattle market responses to recent market turmoil
 By Derrell Peel, Oklahoma 

State University
Economists often say 

that market prices are 
determined by demand 
and supply. What they 
really mean is more cor-
rectly stated as “market 
prices are determined by 
expectations of demand 
and supply.” Under more 
stable and normal cir-
cumstances, this distinc-
tion is not particularly 
significant.

However, the current 
market situation creates 
significant disparities be-
tween the current sup-
ply and demand situation 
and expectations for com-
ing supply and demand 
conditions. The result is 
a number of seeming par-
adoxes between different 
cash cattle and beef mar-

kets and between cash 
and futures markets.

Fed and feeder cattle 
markets have exhibited 
extreme volatility while 
balancing current market 
conditions and expecta-
tions for the future. As 
the Dow Jones fell from 
over 29,000 in the third 
week of February to less 
than 19,000 one month 
later, Live cattle futures 
fell from about $112 per 
cwt. to $86 per cwt. (June 
contract) over the same 
period.

The markets reflect the 
ongoing concern about 
the weakening U.S. and 
global macroeconomic 
conditions resulting from 
COVID-19. June Live cat-
tle futures recovered to 
$97 per cwt. before drop-
ping again late last week 

to $89 per cwt. Live cat-
tle futures have also re-
flected the risk that labor 
disruptions could disrupt 
packing plant operations.

Cash fed cattle prices 
declined from nearly $120 
per cwt. in mid-February 
to a low around $106 per 
cwt. in mid-March. Cash 
fed prices declined on 
broader concerns reflect-
ed in the Live futures as 
well as the supply pres-
sure of increased beef 
production.

Year-to-date beef pro-
duction is up 6.3 per-
cent through mid-March. 
In the past two weeks, 
cash fed cattle prices re-
bounded to about $119 
per cwt. as packers in-
creased beef production 
in response to the sharp 
demand increase for re-

tail beef. Beef production 
is estimated to be up over 
11% the last two weeks 
of March. Saturday cattle 
slaughter  over  that peri-
od  is estimated to be up 
90% year over year and 
contribute to a 5.9% year 
over year increase in 
total cattle slaughter for 
the two-week period. Car-
cass weight continue well 
above year ago levels.

Feeder cattle futures 
markets also reflected 
the macroeconomic un-
certainty and declined 
from over $143 per cwt. 
in mid-February to a low 
of about $109 per cwt. 
by mid-March (May con-
tract). Feeder futures 
continues to exhibit tre-
mendous volatility try-
ing to balance the lon-
ger-term macroeconomic 

concerns with short-term 
market conditions.

Cash feeder cattle 
prices followed futures 
with the Oklahoma com-
bined auction prices for 
500-550 lb. No. 1 steer 
prices dropping from 
about $184 per cwt. in the 
third week of February to 
a low near $152 per cwt. 
one month later. Prices 
for 750-800 lb. No. 1 steers 
declined from about $139 
per cwt. to $117 per cwt. 
over the same period.

The sharp drop in 
cash prices resulted in 
a sharp drop in feeder 
cattle marketings. Com-
bined auction totals for 
Oklahoma declined 59% 
year over year in the last 
three weeks of March. 
Nationally, total feed-
er and stocker receipts 

are down 56% in the last 
three weeks of March. 
The squeeze on available 
feeder supplies pushed 
feeder prices sharp-
ly higher by 10% to 12% 
over the previous week. 
Ripple effects will likely 
impact feeder cattle mar-
kets in the coming weeks.

The different patterns 
of boxed beef, fed and 
feeder cattle prices in 
the past weeks illustrates 
vividly the fact that these 
markets operate with 
very distinct dynamics. 
These dynamics have be-
come very apparent as 
the distinction between 
the current market sit-
uation and expectations 
for future supply and de-
mand conditions has wid-
ened.

The Porsche of beef – consumers are willing to 
pay a high price for beef if it’s worth it every time

By Morgan Marley
If USDA Choice were 

a basic Volkswagen, U.S. 
cattlemen should be pro-
ducing the Audis and 
Porsches made by the 
same company.

That’s according to 
Robbi Pritchard, speak-
ing at the recent Midwest 
American Society of An-
imal Scientists’ Harlan 
Ritchie Symposium in 
Omaha. He was one of five 
who presented on evolv-
ing cattle production to 
align with consumer de-
mands.

Superior products re-
quire superior attention 
to detail, including shift-
ing demand signals.

“Those consumer pref-
erences seem to be fo-
cused on the increased 
demand we’ve seen for the 
higher quality products,” 
Pritchard said. “And 
the wellbeing of the ani-
mals—which gets around 
to animal husbandry, our 
environmental impact 
and how well we manage 
though the entire supply 
chain.”

Consumers have proven 
they’re willing to pay the 
“Porsche price,” but if the 
eating experience doesn’t 
match, then that brand of 
beef will get scratched off 
the buy-again list, he said.

Generic cattle have 
limited potential in to-
day’s branded and spe-
cialized marketplace, 
where the average load 
is 75% Choice or higher. 
That’s also the threshold 
for reward premiums.

Borrowed approach
Learning from others 

can save a lot of time, 
worry and money.

Take notes from hog 
farmers on replacement 
females, Pritchard sug-

gested.
“In the ‘80s, swine pro-

ducers started to receive 
letters from packers that 
their hogs no longer met 
market specs and they 
would not buy their hogs 
any more,” he said.

The problem? Lack of 
uniformity and quality in 
the sow herd. The quick-
est and most efficient way 
to make a turnaround was 
to buy commercial F1 fe-
males with a proven re-
cord of consistency.

“We can do that in the 
cattle industry if we’re 
willing to take that step,” 
he said.

Leading beef produc-
ers are there now, but 
many more would benefit 
by following their lead.

Maternal function and 
carcass quality can be 
delivered in one package 
with focused selection. 
But it doesn’t work if half 
of your steer calves have 
maternal sires and half 
have terminal sires.

Humans have a com-
petitive nature that drives 
toward “best,” whether 
that’s luxury cars or pre-
mium beef production.

“If we’re building a 
Porsche, do we buy the 
cheapest brakes to put in 
it?” Pritchard asked. Un-
intended consequences 
proliferate when losing 
sight of the end goal.

Cattlemen have built 
highly efficient cows. Com-
mercial producers should 
focus on improving the 
bottom end of the herd for 
the fastest results.

There are different 
ways to evaluate efficien-
cy. Some compare wean-
ing weights as a percent 
of cow weights. Others op-
timize carrying capacity, 
which keeps downward 

pressure on frame size.
“Both of these se-

lect for smaller cows,” 
Pritchard said. “But in 
the end, we’re still trying 
to see how many servings 
of beef we can produce 
per cow per year.” That’s 
why he prefers to compare 
cows on their progeny’s 
hot carcass weight, times 
age at harvest, divided by 
cow body weight.

Efficiency benefits the 
environment, too. Cattle 
used to enter the feedyard 
at 15 to 18 months of age, 
but today most Northern 
Plains cattle are harvest-
ed by then.

“When feeder cattle 
go to the feedyard sooner 
and are harvested sooner, 
there’s less carbon foot-
print,” he said.

Some consumers want 
grass-fed cattle and de-
creased greenhouse gas 
emissions simultaneously, 
Pritchard noted. But the 
longer an animal walks 
the earth, the larger its 
carbon footprint.

“It just doesn’t fit,” he 
said, while allowing, “We 
still have to work on find-
ing sustainable solutions.”

Breaking old habits
As for the next chal-

lenge, Pritchard asked, 

“How can you build an en-
tire pen of uniform feeder 
calves?” Start with how 
you want to market them 
and plan backward from 
there.

Nothing holds more 
value than a relationship 
with a cattle feeder to 
gauge genetic improve-
ment needs in successive 
calf crops.

“Having that relation-
ship is when you get re-
warded for it,” he said.

All of it, starting with 
those first investments 
leading up to a breeding 
season that may include 
artificial insemination 
(AI).

“If the AI sires have su-
perior genetics and your 
cleanup bulls don’t, then 
you no longer have a uni-
form, superior calf crop,” 
Pritchard said. All bulls 
used have to meet at least 
average specs. The pay-
back for that comes when 
the calves sell, whether 
at weaning, after back-
grounding or through re-
tained ownership.

If we can break some 
old habits, he said, a uni-
form calf crop decreases 
the need for sorting and 
mixing into shared pens at 
the feedyard; if we do less 

of that, we will use less 
antibiotics.

“When we co-min-
gle, it’s like daycare,” 
Pritchard said. No amount 
of vaccinations and health 
precautions can prevent 
disease in every animal.

Technology has provid-
ed assistance in monitor-
ing animals and stream-
lining chores, but he said 
it’s increasingly used as a 
substitute for choices and 
husbandry skills. Those 
require persistent prac-
tice.

“Husbandry is kind of 
like marriage,” he said. 
Everyone has their own 
opinion on what makes a 
successful marriage, so 
“it’s really hard to define 
the good ones.”

Animal welfare is the 
biggest concern from con-
sumers, and husbandry is 
a key component.

Technology and hus-
bandry intermix during 
heat detection, Pritchard 
said. He noted a com-
monly listed advantage of 
timed AI is that it elimi-
nates the need to identify 
which cows are in heat.

“But,” he asked, “if 
we are challenged to find 
help that can recognize es-
trus, how capable are we 
of identifying early signs 
of illness in feeder cattle?

There’s more to raising 
a good steak than what 
meets the eye. It has to 
have superior attention 
from first plans to the din-
ner table.”

Livestock -21

www.centrallivestockks.com
Office: 620-662-3371

or Matt Hoffman (Owner): 620-727-0913
Hay Auction- Every Tuesday at 9:00 a.m.

Cattle Auction- Every Tuesday at 10:00 a.m.
Hog/Sheep/Goat Auction- Every 3rd Saturday

Horse/Tack Auction- Every 1st Saturday

Tues., April 14th - Calf/Yearling Special
Sat., April 18th - Hog/Sheep/Goat Sale

Tues., April 28th - Holstein Special

Check website/ Facebook for
schedule changes!

Dan Harris, Auctioneer & Owner • 785-364-7137
Danny Deters, Corning, Auct. & Field Rep • 785-868-2591
Dick Coppinger, Winchester, Field Rep. • 913-774-2415
Steve Aeschliman, Sabetha, Field Rep. • 785-284-2417

Larry Matzke, Wheaton, Field Rep. • 785-268-0225
Craig Wischropp, Horton, Field Rep. • 785-547-5419

Barn Phone • 785-364-4114
WEBSITE: www.holtonlivestock.com

EMAIL: dan@holtonlivestock.com

Holton Livestock Exchange, Inc.
1/2 mile East of Holton, KS on 16 Highway

Livestock Auction every Tuesday at 12 NOON
****STARTING TIME: 12:00 NOON****

View our auctions live at “lmaauctions.com”

STEERS
4 blk strs  417@186.00
3 blk strs  335@185.00
3 blk strs  395@181.00
11 blk bwf strs  368@181.00
5 blk males  397@177.00
8 blk strs  540@170.00
15 blk bwf strs  454@170.00
11 blk strs  540@169.00
18 blk red strs  568@166.00
12 blk strs  618@159.50
8 char blk strs  609@159.00
11 blk red strs  545@157.00
21 blk bwf strs  637@154.75
14 blk bwf strs  638@154.50
64 blk red strs  590@150.50
20 blk strs  676@148.75
10 blk strs  472@148.00
23 char blk strs  699@147.25
8 blk bwf strs  706@137.75
65 mix strs  766@134.75
24 blk bwf strs  762@129.25
11 blk strs  784@128.00
10 blk red strs  754@121.00
13 blk bwf strs  854@121.00
29 mix strs  871@119.00
31 blk red strs  915@113.75

HEIFERS
3 blk hfrs  361@161.00
8 blk hfrs  538@160.00
6 red blk hfrs  495@159.00
9 blk hfrs  503@155.50
10 blk bwf hfrs  544@154.00
58 mix hfrs  557@151.25
14 blk bwf hfrs  393@148.00
6 blk hfrs  549@147.50
55 blk red hfrs  560@142.00
10 blk hfrs  453@139.00
12 blk hfrs  592@137.50
13 blk hfrs  420@135.00
13 blk red hfrs  631@129.00
13 blk hfrs  631@128.50
13 blk red hfrs  653@127.00
11 bwf rwf hfrs  658@126.00
13 blk bwf hfrs  696@125.50
14 blk char hfrs  673@125.50
10 blk bwf hfrs  502@125.00
16 blk bwf hfrs  724@122.50
7 blk hfrs  694@120.00
25 blk hfrs  788@114.75
6 blk hfrs  801@113.50
15 blk red hfrs  872@109.50
17 blk hfrs  941@106.50

MARKET REPORT FOR TUESDAY, MARCH 31, 2020
RECEIPTS:  1843 CATTLE

FOR FULL RESULTS, VISIT OUR WEBSITE:
vwww.holtonlivestock.com

316-320-3212
Fax: 316-320-7159

2595 SE Highway 54, P.O. Box 622, 
El Dorado, KS 67042

EL DORADO
LIVESTOCK AUCTION, INC.

 Josh Mueller Steven Hamlin
 Owner/Manager (602) 402-6008 (H)
 (316) 680-9680 (620) 222-1199 (M)
 Chris Locke Van Schmidt, Fieldman
 (316) 320-1005 (H) (620) 367-2331 (H)
 (316) 322-0675 (M) (620) 345-6879 (M)

Cattle Sale Every Thursday 11:00 AM

We welcome your consignments!
If you have cattle to consign or would like additional
information, please call the office at 316-320-3212

Check our website & Facebook for updated
consignments: www.eldoradolivestock.com

To stay up to date on our latest announcements you 
can “Like” us on Facebook

THURSDAY, APRIL 9, 2020 SALE
*******

STAY TUNED FOR EARLY CONSIgNmENTS!
CHECK OUR wEbSITE AS wELL AS FACEbOOK

FOR UPDATED LISTINgS!

300-400 lb. steers, $116-$177; heifers, $116-$157; 400-500 lb. 
steers, $163-$181; heifers, $121-$161; 500-600 lb. steers, $105-
$176; heifers, $123-$162; 600-700 lb. steers, $101-$165; heifers, 
$107-$135; 700-800 lb. steers, $92-$136; heifers, $97-$120; 
800-900 lb. steers, $83-$112.50; heifers, $85-$95; 900-1,000 
lb. steers, $73-$105. Trend on Calves: $8-$10 lower on steer 
calves; $10-$20 lower on heifer calves; active market. Trend on 
Feeder Cattle: $10-$18 lower on feeder steers; $8-$15 lower 
on heifers; demand was moderate at best. Butcher Cows: high 
dressing cows $54.50-$61.50; Avg. dressing cows $40-$50; low 
dressing cows $21-$35. Butcher Bulls: Avg. to high dressing 
bulls: $69-$82. Trend on Cows & Bulls: $16-$20 lower.

HIGHLIGHTS:
HEIFERS

13 blk 459@147.00
17 mix 506@138.00
58 blk 516@140.00
69 blk 584@128.25
106 mix 625@135.00
16 mix 653@124.00
18 mix 763@109.00
72 mix 809@92.00

STEERS
8 blk 406@180.00
13 mix 443@165.00

29 mix 496@174.00
70 mix 568@152.00
14 mix 578@169.00
76 mix 640@154.00
67 mix 687@139.00
15 blk 686@152.50
39 mix 701@133.00
64 mix 816@112.50
52 mix 866@105.00
61 mix 867@108.10
59 mix 921@96.25
102 mix 982@92.50

Market Report - Sale Date 4-2-20.  2232 Head.
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Moser announces 
bid for House seat

Lisa Moser has an-
nounced her candidacy 
for the Kansas House of 
Representatives, 106th 
Legislative District. Moser 
and her husband Harry 
have operated the Moser 
Ranch, a purebred cow-
calf operation north of 
Wheaton in southeastern 
Marshall County since 
1994. From 1982-1986, 
they worked on the Moser 
family farm/ranch in 
North Dakota, and from 
1986-1994 they managed a 
large ranching operation 
in Jackson County, all the 
while owning and manag-
ing their own cattle en-
terprise within those two 
entities.

A 1981 graduate of Kan-
sas State University with a 
degree in Animal Science, 
Moser has deep roots in 
Kansas agriculture. She is 
native to the 106th district, 
born the fourth of seven 
children when her fami-
ly farmed north of Lillis. 
Her formative years were 
spent on a family farm in 
Nemaha County where she 
was involved in the local 
4-H program, eventually 
assuming leadership posi-
tions prior to university.

Lisa and Harry have 
three children. Cameron 
and Carrie (Bergmann) 
Moser are partners in the 
Moser Ranch operation. 
Kendra and Rex Michaelis 
live north of Home, where 
Rex is a crop adjuster and 
Kendra manages a phys-
ical therapy practice. 
Kayla and Ty Josefiak are 
involved with the Josefi-
ak Family Farm & Ranch 
Operation at Rozel. The 
Mosers are grandparents 
to nine grandchildren.

In addition to manag-
ing ranch operations with 
her husband, Lisa devot-
ed time to raising their 
children, and now relish-
es time with her grand-
children. She has served 
local 4-H clubs and was 
Pottawatomie County 4-H 

Beef Leader. She was a six-
year member of the Jack-
son County Fair Board, 
becoming its first woman 
president. Moser was 
a founding member and 
president of the Jackson 
County Cattlewomen. She 
is a member of the Kansas 
Simmental Association, 
a member of the Kansas 
Livestock Association, a 
member of the National 
Cattlemen’s Beef Associ-
ation, as well as holding 
membership in the Ameri-
can Angus and Simmental 
Associations. Moser is in 
her fourth year as board 
member of the Livestock 
& Meat Industry Council 
(LMIC), an advisory board 
for the K-State Depart-
ment of Animal Sciences 
and Industry. LMIC is a 
non-profit charitable or-
ganization supporting an-
imal agriculture research, 
teaching, and education.

Moser Ranch accom-
plishments include being 
named the Beef Improve-
ment Federation’s 2003 
“Seedstock Producer of 
the Year,” and “2012 Out-
standing Stockman” by the 
Kansas State University 
Block & Bridle Club, De-
partment of Animal Sci-
ences & Industry. Moser 
Ranch received the Grass-
land Award from the Mar-
shall County Conservation 
District in 2011 for their 
clean-up and conserva-
tion improvement efforts 
on pastureland the couple 
purchased in 2008.

Hospice work, one of 
Moser’s passions, has been 
an important part of her 
life for over twenty years. 
A Hospice volunteer for 
thirteen years, Moser has 
maintained part-time em-
ployment at a hospice fa-
cility in Manhattan since 
2011. She was named Em-
ployee of the Year there 
in 2014.

Moser’s legislative in-
terests include pro-life 
measures, pro-agriculture 
measures, rural develop-
ment, transportation, men-
tal health measures, and 
juvenile justice work.

Moser described grat-
itude for the life she has 
been privileged to enjoy 
in rural Kansas. “I am 
grateful for Kansas – a 
place my family has called 
home since 1877. My roots 
run deep in the Sunflow-
er State. If elected, I will 
stand for interests of 106th 
district constituents and 
for all things good for Kan-
sas.”

College of Veterinary Medicine continues to 
offer essential services to Kansas and beyond

The College of Veteri-
nary Medicine at Kansas 
State University has made 
accommodations to con-
tinue providing the best 
service possible in animal 
care and diagnostic ser-
vices during this time of 
need.

The college’s recent ac-
tions are in line with rec-
ommendations from the 
American Veterinary Med-
ical Association, the World 
Organization for Animal 
Health and the World Vet-
erinary Association, who 
have collectively identi-
fied veterinary services as 
essential. In Kansas, most 
private veterinary practic-
es remain open with new 
precautionary protocols to 
protect clients and profes-
sional staff.

“Veterinarians serve 
the public in a variety of 
capacities beyond animal 
care, including disease 
prevention, public health, 

food inspection and food 
safety, research on infec-
tious and zoonotic diseas-
es, translational medicine 
and much more,” said 

Bonnie Rush, dean of the 
College of Veterinary Med-
icine. “Despite COVID-19, 
we continue to provide 
services that are deemed 

essential for our commu-
nity and the state. We have 
worked through staffing 
and personal safety guide-
lines to protect workers 
and limit interruption of 
essential services.”

The Veterinary Health 
Center remains open to 
provide care for urgent 
and emergency patients 
of all species. It has also 
taken measures to protect 
the safety of hospital staff 
and the community by 
making scheduling adjust-
ments. These adjustments 
include a drop-off con-
cierge protocol and a new 
discharge protocol, just to 
name a few. The full proto-
col is posted at vet.k-state.
edu/vhc/covid-19.html.

“We are making every 
effort to maintain around-
the-clock services for vet-
erinary patients in need,” 
said Elizabeth Davis, in-
terim center director. 
“Concurrently, as essential 
members of our communi-
ty, we are working to keep 
students, staff and faculty 
healthy and safe. The Vet-
erinary Health Center is 
committed to provision of 
high-quality, specialized 
veterinary services and 
exceptional training for 
professional students and 
specialists in training.”

Another College of Vet-
erinary Medicine service, 
the Kansas State Veteri-
nary Diagnostic Laborato-
ry, is providing an added 
sense of security during 
a time of uncertainty and 
unpredictability.

“The lab is maintaining 
regular operating hours, 
but with staggered shifts 
for staff,” said Jamie Hen-
ningson, director of the 
laboratory. “Our services 
support essential indus-
tries and individuals, in-
side and outside of Kansas, 
who must continue to op-
erate during this challeng-
ing time, which include, 
but are not limited to, vet-
erinarians, livestock pro-
ducers, pet owners, rabies 
testing and the National 
Animal Health Laboratory 
Network to detect foreign 
animal disease or to re-
spond to an outbreak.”

For more information 
and updates, visit the Col-
lege of Veterinary Medi-
cine website at vet.k-state.
edu.

The Kansas State University Veterinary Health Cen-
ter is staying open for emergency services and is 
making accommodations to maintain social distanc-
ing with clients.                                           File photo

JEANET DELLA TORRE has sold her house & will sell contents Online.
Household, Patio, Office Furniture * Refrigerator, Washer, Dryer * Household Goods

ONLINE PERSONAL PROPERTY AUCTION

Bidding Opens 8 AM April 9 with Soft Close 8 PM April 15
Schedule your Pickup  Time April 17 or 18

https://hollingerauction.hibid.com/auctions/current

HOLLINGER ONLINE AUCTIONS — Lyons, Kansas

22-Rezac

Our COnsignments can now be viewed after 12 noon on mondays by going to www.grassandgrain.com & logging onto the online subscription
FOR INFORMATION OR ESTIMATES:

Rezac BaRn St. MaRyS, 785-437-2785 LeLand BaiLey tOPeKa, 785-608-4005
denniS Rezac St. MaRyS, 785-437-6349 Lynn Rezac St. MaRyS, 785-456-4943
denniS’ ceLL PHOne 785-456-4187 Rex aRB MeLveRn, 785-224-6765
KennetH Rezac St. MaRyS 785-458-9071

toll Free number...........1-800-531-1676
Website: www.rezaclivestock.com

aUctiOneeRS: denniS Rezac & Rex aRB

Livestock Commission
Company, Inc.

St. Marys, Ks.

BRed HeiFeRS
1 bwf hfr @ 1000.00
1 blk hfr @ 1000.00
1 x-bred hfr @ 800.00

cOW/caLF PaiRS
2 wf/blk cows/cvs @ 1525.00
2 wf cow/cvs @ 1175.00

BULLS
1 brang bull 2295 @ 88.00
1 brang bull 2205 @ 85.00
2 brang bulls 2370 @ 84.50
1 blk bull 1565 @ 80.50
1 blk bull 1970 @ 79.00
1 wf bull 1830 @ 76.25
1 blk bull 1125 @ 67.50

cattle By 
auction

STARTING TIME
10:30 AM tuesdaysSell

Or Buy

   We sold 2667 cattle March 31.  We had a very good 
run of home raised steer and heifer calves at steady 
prices.  Feeder steers and heifers were $5.00-8.00 
lower.  cows & bulls sold $3.00-5.00 lower.

1 blk cow 1290 @ 56.00
1 blk cow 1205 @ 55.50
3 bwf cows 1442 @ 55.00
1 wf cow 1095 @ 54.50
1 sim cow 1330 @ 54.00
1 blk cow 1315 @ 53.50
1 blk cow 1310 @ 53.00
1 char cow 1335 @ 52.50
4 blk cows 1194 @ 52.00
 3 blk cows 1178 @ 51.50
1 blk cow   975 @ 51.00
1 blk cow 1315 @ 50.00
1 red cow 1300 @ 49.00
2 blk/char cows 1335 @ 48.00
1 blk cow 1170 @ 47.00
1 bwf cow 1365 @ 46.00
1 sim cow 1180 @ 45.50

28 blk hfrs 625 @ 135.25
23 blk hfrs 653 @ 135.00
16 blk/char hfrs 619 @ 133.50
75 blk/red hfrs 641 @ 125.00
14 blk/bwf hfrs 710 @ 125.00
105 blk/bwf hfrs 739 @ 117.50
66 blk/bwf hfrs 788 @ 111.75
60 blk/bwf hfrs 801 @ 108.25
55 blk/bwf hfrs 853 @ 107.00
27 blk/char hfrs 792 @ 105.00

cOWS & HeiFeRetteS
1 blk hfrt   995 @ 90.00
1 blk hfrt   895 @ 85.00
1 blk hfrt   870 @ 83.00
3 blk/red hfrts 1008 @ 78.00
1 blk hfrt 1065 @ 77.00
2 blk hfrts 1033 @ 74.00
1 char hfrt 1150 @ 72.50
1 char hfrt 1040 @ 71.00
1 blk hfrt   930 @ 70.00
1 blk cow 1110 @ 67.00
1 blk cow 1125 @ 66.00
2 blk cows 1023 @ 60.50
1 bwf cow 1025 @ 60.00
1 bwf cow 1300 @ 59.50
1 x-bred cow 1145 @ 59.00
1 blk cow 1625 @ 58.50
2 blk cows 1353 @ 57.50
2 blk cows 1490 @ 57.00
1 bwf cow 1640 @ 56.50

HeiFeR caLveS
11 blk hfrs 463 @ 163.50
3 blk hfrs 263 @ 158.00
12 blk hfrfs 495 @ 156.50
4 blk/red hfrs 274 @ 156.00
6 blk/bwf hfrs 516 @ 154.00
10 blk hfrs 308 @ 153.00
7 blk/red hfrs 285 @ 152.00
10 blk hfrs 427 @ 151.50
31 blk/red hfrs 424 @ 151.00
12 blk hfrs 456 @ 150.50
7 blk/bwf hfrs 546 @ 150.50
6 blk hfrs 443 @ 148.00
16 blk hfrs 319 @ 145.00
5 bwf hfrs 393 @ 145.00
22 blk/red hfrs 460 @ 145.00
4 blk hfrs 468 @ 144.50
6 blk/bwf hfrs 412 @ 144.00
5 blk hfrs 364 @ 143.00
5 blk hfrs 460 @ 143.00
4 blk/red hfrs 496 @ 143.00
6 blk hfrs 483 @ 140.00
5 blk hfrs 407 @ 136.00

StOcKeR & FeedeR HeiFeRS
24 blk/sim hfrs 573 @ 149.50
7 blk hkfrs 569 @ 145.00
6 blk hfrs 553 @ 142.00
4 blk/bwf hfrs 555 @ 140.50
12 blk hfrs 595 @ 136.75
17 blk hfrs 663 @ 136.00

4 blk strs 580 @ 168.00
20 blk/bwf strs 578 @ 167.50
9 blk strs 596 @ 167.50
21 blk strs 564 @ 166.00
41 blk/bwf strs 558 @ 163.50
79 blk/red strs 597 @ 162.75
6 blk strs 603 @ 157.00
8 blk/bwf strs 581 @ 155.00
5 blk strs 587 @ 142.50
15 blk/char strs 661 @ 141.00
20 blk/char strs 688 @ 139.00
65 blk/bwf strs 773 @ 131.25
37 blk strs 738 @ 130.50
102 blk/bwf strs 808 @ 130.25
25 blk strs 749 @ 130.00
29 blk strs 780 @ 130.00
60 mix strs 765 @ 126.25
24 blk strs 746 @ 125.00
24 red strs 812 @ 125.00
29 blk strs 854 @ 122.25
120 blk/bwf strs 856 @ 122.00
61 blk/bwf strs 925 @ 117.60
63 blk/bwf strs 932 @ 116.75
61 blk/bwf strs 898 @ 116.00
180 blk/bwf strs 886 @ 115.60
61 blk/bwf strs 956 @ 114.00
10 blk/char strs 823 @ 112.50
52 mix strs 985 @ 108.60
26 blk/bwf strs 1021 @ 103.50

SteeR & BULL caLveS
12 blk strs 474 @ 189.50
23 blk/bwf strs 464 @ 185.00
4 bwf strs 471 @ 184.00
7 blk strs 451 @ 182.00
11 blk strs 502 @ 180.50
44 blk/char strs 526 @ 179.75
13 blk strs 468 @ 179.50
20 blk strs 435 @ 179.00
14 blk strs 513 @ 179.00
4 blk strs 488 @ 176.00
6 blk/bwf strs 525 @ 175.00
6 blk strs 475 @ 174.00
10 blk strs 524 @ 174.00
6 blk/red strs 345 @ 173.00
8 blk/bwf strs 490 @ 173.00
8 blk/bwf strs 540 @ 172.50
9 blk strs 310 @ 172.00
23 blk strs 422 @ 171.00
4 blk strs 470 @ 171.00
8 blk/bwf strs 491 @ 171.00
5 blk/red strs 376 @ 170.00
25 blk/bwf strs 546 @ 167.06
5 blk strs 466 @ 162.00
13 blk strs 391 @ 161.00
3 blk/bwf bulls 538 @ 157.00
5 x-bred strs 408 @ 151.00

StOcKeR & FeedeR SteeRS
33 blk/red strs 577 @ 169.50

 WatcH OUR aUctiOnS
Live On dvauctions.com

CONSIGNMENTS FOR APRIL 7:
• 160 Angus bwf strs & hfrs, 550-750 lbs.
• 460 Angus bwf strs & hfrs, 600-850 lbs.
Above consignments have Mill Brae and Laflin sires 

and were homeraised by Jerry & Mark McLaughlin

• 50 Angus steers, 500-600 lbs., weaned, vacc.
• 35 blk strs & hfrs, 500-600 lbs., weaned, vacc.
• 60 black steers, 900-925 lbs.
• 60 black Charolais steers, 875-900 lbs.
• 65 black steers, 850-875 lbs.

To control crowd size at our auction, spectators and visitors will not be permitted. We need to reserve proper distancing space for our buyers 
and sellers, who should not bring extra people with them. The CAFE WILL BE CLOSED.  Thank you.
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